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DENVER, COLORADO: An imposing addition to the skyline (See page 15) 


This Month: 


IDEAS FROM A FARM CARAVAN by Wayne A. Corpening 
HOW NEW YORK SOLVED ITS EXAMINER PROBLEM by George A. Mooney 
CHANGING PRESSURES IN INSTALMENT CREDIT by Warren R. Haskin 
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Lost and found in Hawau 


¢¢7’M SICK WITH worry. I found this 

note in our hotel room. It’s Joan’s 
handwriting,” the frantic mother said 
to Tom Carlin, District Manager of 
our office in Hawaii. “It says she’s 
going sight-seeing on her own. But 
this isn’t like Joan. I’m afraid some- 
thing has happened to her. Can you 
American Express people help me?” 

Tom reassured the woman and got 
in touch with local authorities. They 
began tracing the girl. Fortunately, 
they were able to locate her in a mat- 
ter of hours. She was safe, and like 
most youngsters, unable to understand 


why her mother was so upset. “Tom 
gave the woman his report. As he says, 
“T think I was as happy as she was. It 
seemed like real cloak and dagger ad- 
venture to me.” 

This is just one of many rewarding 
experiences Tom Carlin has had in his 
12 years with American Express. His 
eagerness to help has earned him the 
reputation of, “A wonderful guy .. . 
somebody you can count on.” With 
other men like Tom Carlin in the 401 
American Express offices covering the 
globe, your customers know that com- 
fort and dependable service are only 


American Express Company 


. one daughter ! 


as far away as our nearest office. 

These men of American Express 
know the language, customs and peo- 
ple everywhere intimately. Through 
them, no land need be a strange land. 
They can help you arrange quick, 
courteous banking service for your 
customers, assure them of carefree tra- 
vel by suggesting American Express 
‘Travelers Cheques .. . help them clear 
customs quickly, find a baby sitter, or 
if necessary, be a detective. 

In short, these men of American 
Express provide home-town service 
away from home, all over the world. 


— 
‘AMERICAN 
EXPRESS 





Thomas J. Carlin, District Manager, American Express, Honolulu, Hawaii 
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The New Look 


Sirs: The new-look dress and our month with no service charge, regard- 
bank’s new-look ilinin an together less of the balance of his checking PN. ccccovanue Henry J. Boone 
in the enclosed picture when Beverly 2¢count, so long as his savings account Senior Editor...... Harry V. Odle 


j had a full year of operation. F Prey aaa os Ne. it 
r A. ANDREW BoeMI, President, ae ol. 42, No. 
Madison Bank and Trust Company, 
Chicago 6, Illinois CONTENTS 
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gives the customer 10 free checks each 


is maintained above $600. In addition, 
the bank gives three more free checks 
for each $100 of minimum balance 
maintained in his checking account. 
Savings and checking balances in 
twin accounts have increased 27 per 
cent in those accounts that have now 


New Zealand to carpet the floors of 
our banking chambers. The first carpet- 
ing was used at our Customs Street 
branch in the heart of Auckland and 
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By Wayne A. Corpening 


How New York Is Solving Its 


Bank Examiner Problem - - - 40 
By George A. Mooney 


Young of the trust department straight- 
ened Chief Bank Guard Ward Mc- 
Mahon’s necktie. 

All Northwestern bank guards are 
now sporting the light-blue gabardine, 
double-breasted uniforms, complete with 
officer-style sleeve braid, silver buttons 


Dual Approach to Safe 
Deposit Selling - - - - - - - - 42 
By Jack A. Donis 
Meeting Changing Pressures in 
Instalment Credit - - - - - - - 44 
By Warren R. Haskin 


Director Clutchbill Tackles 


the second at Pukekohe branch in a 








and insignia and Air Force blue ties. ’ a ~ ae an ae 
C. STANLEY RUDE, Asst. Adv. Mgr., Washington Viewpoint - - - - - 51 
Northwestern National Bank, By John Donoghue 
Minneapolis 2, Minnesota The Personality Spotlight - - - - 57 
° e e Canadian Banking - - - - - - - 79 
By James Montagnes 
Twin Accounts The Deakins Counter - - - - - - 83 
Sirs: A twin account service, con- Court ge ea a ‘~<a aa = 
sisting of a checking account and a ities te Adin & 0 0 « © « 96 
savings account, was inaugurated by semi-rural area some 25 miles distant. — 
our bank a year ago and has proved’ This is shown in the enclosed illustra- COPYRIGHT © 1958 BY 
outstandingly successful. tion. BURROUGHS CORPORATION 
Only five per cent of the twin cus- H. J. BARTLETT, General Manager, 
tomers have closed their accounts dur- Auckland Savings Bank, Sr hte Tee eT "te 


Mount f oe Illinois. 
ing the past twelve months. This com- cascrad 
pares to the 1957 national average for 


banks of 83 per cent account closure to -: Sy Oe 


new savings accounts opened. 
Under the twin program, the cus- Bank Flower Show 
Sirs: In Denver, at least, it is some- 


tomer can simplify his banking by deal- 
ing with one institution, with resulting thing unusual for a bank to remain 
open after closing time for anything 


requested, Detroit 32, Michigan. 








Auckland, New Zealand 





as remote from banking as a flower 
show. But it was so successful that it is 
now being considered for an annual 
event. 

Our bank cooperated with Denver 
Retail Florists in staging the after- 
hours show in the bank lobby. There 
were flowers all over, even hanging 
from the chandeliers. 

In the far-left picture, President 
Stewart Cosgriff is presenting a plaque 
to the florists’ association. Holding the 
plaque is Vanda Jones, Miss National 
Press Photographers Association, and 
receiving it is Tom Eakins of the Park 
Elitch Company, local wholesale florist. 
The picture at right shows the winning 
arrangement of carnations, tritomas 
and fox tail lilies mingled with an un- 
usual piece of driftwood. 

JAMES K. SANBOURNE, Manager, 

Advertising Department, 

The Denver National Bank, 

Denver 1, Colorado 
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conveniences and economies. The bank 
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Low telephone earnings do not mean low rates 


Good telephone earnings do not mean high rates 


Many years ago the Bell System 





pledged itself to provide the best 





possible service at the lowest possi- 





ble price. 


We meant it then and we mean 





it now. 


Today, more than ever, it is evi- 
dent that the best service at the low- 
est cost in the long run depends on 
good earnings. 


To a considerable extent the pub- 
lic, and we are afraid many who 
should know better, have come to 
think that low earnings mean low 
rates and good earnings mean high 
rates. 


Yet few people have the idea that 





The best service 
at the lowest cost 
in the long run 


depends on good earnings 














Or the lowest earning meat packer 





makes the best and cheapest hams. 





Or that the lowest earning company 





in any line makes the best and 





the lowest earning soap company 


cheapest products and renders the 





makes the best and cheapest soap. 


best service. 





BELL TELEPHONE SYSTEM 


It doesn’t apply to the telephone 
company either. 


There are many ways in which 
telephone users benefit in both the 
cost and quality of service through 
good earnings for the telephone 
company. 





Burroughs Clearing House 
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First-Half Highlights 


The six month reports of most of the 
nation’s larger banks disclosed un- 
usually large security profits, good- 
sized deposit gains, and a much more 
modest increase in net operating earn- 
ings with some instances of slight down- 
turns. 

The substantial profits on security 
transactions, contrasted with the losses 
commonly reported in 1957, illustrated 
anew that when tight money gives way 
to easier credit, what banks lose in 
potential operating earnings often is 
more than made up in trading income 
derived from the large investment in 
Government securities. 

Unusual instances. There were some 
extreme examples of this. Thus the 
Commercial State Bank and Trust 
Company of New York had a commend- 
able 33 per cent rise in net operating 
earnings over the comparable period 
last year, but its total earnings after 
taxes zoomed to $10.47 a share as 
against $3.10 in 1957, or more than 
triple the corresponding period. Profits 
from the sale of securities totaled 
$588,662 after taxes, compared with 
$6,784 in the like period last year. And, 
at the National Bank of Westchester, 
White Plains, New York, higher inter- 
est paid on savings deposits led to a 
slight decrease in net operating earn- 
ings for the 1958 first-half, but net 
profits were $1.78 a share as compared 
with $.31 per share for the first six 
months of 1957, reflecting substantial 
profits on security transactions as con- 
trasted with last year’s losses. 

Other examples. Further illustrating 
the magnitude of security profits are 
the following comparative figures for 
those large New York City banks which 
reveal them separately: 

Security Profit Security Loss 
1st half 1958 1st half 1957 
Bankers Trust.$ 5,612,014 $ 23,636 
Chemical Corn 





IIIS cetneniaane 7,677,451 1,752,753 
Chase Man- 

ee 20,938,218 4,183,867 
First Nat’l 

I aciucabaaiind 1,770,000 981,000 
Guaranty 

a 2,756,745 2,702,903 
Hanover Bank 9,177,917 1,644* 
J. P. Morgan 

__ ee 2,174,553 190,778 

a $50,106,898 $9,833,293 
*Profit 


Profits shown are only on securities 
actually sold and do not include differ- 
ence between market price and book 
value of securities still held. Most of 
the sales were made during the period 
of sharply rising Government bond 
prices between November 1957 and 
June 1958; in June the market had a 
sharp decline from which there has 
since been little recovery. In fact many 
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Mid-Year Per Share Net Operating Earnings 
+ « « a sampling of gains and losses for some of the major banks 

Per Cent 

1958 1957 Gain 

Disc of Bameticn, Bam Peeseee ss occa ccviesvcscvsees $ 1.45 $ 1.37 5.8 
Chase Manhattan Bank, New York City............. 2.15 2.04 5.4 
First National City Bank and affiliate, New York City 2.49 2.40 3.7 
Chemical Corn Exchange Bank, New York City........ 2.13 1.86 14.5 
Manufacturers Trust Company, New York City....... 2.01 2.04 —1.4 
Guaranty Trust Company, New York City.......... 2.68 2.50 7.2 
Security-First National Bank, Los Angeles........... 1.79 Li 4.7 
Bankers Trust Company, New York City............ 2.72 2.67 1.9 
Irving Trust Company, New York City.............. 1.26 132 —4.5 
Peemavet Mase, TUGW TG Cis occ tcccccecncesssicen Lavy 183 —3.3 
De, TUE OE TION. vos sc iccdavenssenicrercesi 2.16 2.14 0.9 
First National Bank of Boston and affiliate............ 3.27 3.32 —1.5 
Crocker-Anglo National Bank, San Francisco......... 1.44 1.09 32.1 
Comeermen Bete, Eas BONGO, oc sc 0cc0586ceneeescee 2.06 1.79 15.1 
Pemeaeipenn Wetional BGA... .ccccccseccsvsecseccs 1.58 1.58 0.0 
j. P. Morgan & Co., Inc., New York City.......ccccces 12.04 11.27 6.8 
pentaomesd City Rass of Chowetedl, .4.ccccs céeneccese 2.61 2.48 5.2 
Central National Bank of Cleveland................ 1.65 1.56 5.8 
National Shawmut Bank of Boston..............ee06:. 1.84 1.67 9.8 

™ ” — 











First-half results were more noted for big security profits 


Treasury issues hit new lows in July. 

Accounting variations. Few banks 
take security profits after taxes into 
income; most of those which do so 
take in only what remains after exten- 
sive allocations of the security profits 
to reserves. In most cases the profit 
(or loss) on securities is cleared 
through the capital account, sometimes 
with explanatory notes and sometimes 
not. Other banks wait until the year 
end and then make their dispositions 
of market profits on investments. Still 
others conceal the security profits in 
“other income,” a classification which 
includes fees and profits of individual 
departments not directly connected 
with deposit banking. 

There has been for many years an 
effort to change bank bookkeeping so 
as to make more intelligible to stock- 
holders, analysts and the public the 
accounting of this other income, includ- 
ing security profits. Most of the opposi- 
tion to such a reform comes from the 
feeling of conservative bankers that 
security profits are non-recurrent, un- 
like operating earnings, and that non- 
recurrent items have no place in the 
income account. Others argue that this 
is only theoretically true; the results 
of security transactions, whether yield- 
ing a profit or a loss, accrue in every 
year and therefore are recurrent. The 
figures disclosed in many semi-annual 
statements this year probably will 
create more pressure from analysts 
for a change in bank accounting. 

Second quarter drop. Generally speak- 
ing, operating earnings of the larger 
banks for the six months ended June 30 
seem to have averaged around 10 per 
cent higher than in the like 1957 period, 
although for the principal Manhattan 


institutions the increase in net was 
only 4.4 per cent. It is noteworthy that 
for those banks issuing quarterly in- 
come reports there was a pronounced 
falling off in earnings in the second 1958 
quarter as compared with the first. 

Deposit expansion. Most banks showed 
substantial deposit gains for the six 
months. Bank of America’s increase of 
nearly $300 million pushed its total 
deposits to $9,812,411,535; here it was 
a case of the $628 million expansion in 
savings accounts more than counter- 
balancing a $340 million drop in de- 
mand deposits. 

For the most part, augmented bank 
deposits were invested in Government 
securities. The loan trend was mixed, 
but mainly downward. 
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Signs of Light on the 
Business Horizon 


Optimism continues to mount that 
the American economy is stabilizing 
and that seeds of recovery are germi- 
nating. 

A comprehensive survey of the 
nation’s bankers, by the Economic 
Policy Commission of the American 
Bankers Association, disclosed a feeling 
that the second half of 1958 will be 
stronger than the first half. 

Observers point to such auspicious 
developments as improvements in con- 
sumer spending, lower inventories, the 
upturn in housing starts, large contract 
awards for public projects, and heavier 
government spending as among the 
buoyant factors. 

In its Barometer of Business bul- 
letin, Harris Trust and Savings Bank 
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CONTINUED DROP IN CAPITAL EXPENDITURES 
Anticipated and actual business investments 
in new plant and equipment 
1954 1955 1956 1957 1958 
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Most negative influence confronting a business recovery 


of Chicago notes that in the past three 
months personal income has risen mod- 
erately after declining from August 
through February. Also that during 
May unemployment declined more than 
seasonally for the first time since July, 
1957, while industrial production rose 
one point after declining each month 
since August, 1957. 

Significant signals. The National Bu- 
reau of Economic Research has singled 
out eight sensitive business indicators 
which have most consistently signaled 
a change in the business trend. They 
are: business failures, industrial stock 
prices, durable goods new orders, res- 
idential building contracts, non-residen- 
tial building contracts, average hours 
worked, new incorporations, and the 
wholesale price index for 22 basic 
commodities. Harris Trust affirms that 
indicators 
are now expanding, whereas a 
few months ago none were expand- 


| ing. “In the past,” the bank adds, “a 
| vise in the percentage expanding has 


preceded a business upturn by an aver- 


| age of ten months. An upturn in busi- 


ness activity in the latter part of this 
year would be consistent with the 
present trends in the leading indi- 
cators.” 

Recovery obstacle. As the monthly 
Survey issued by Guaranty Trust 
Company of New York points out, the 
most important negative influence con- 
fronting recovery forces is the down- 
trend in capital expenditures. Instead 
of brightening, prospects in this area 
have darkened somewhat as_ business- 
men have progressively scaled down 
expenditure programs for plant and 
equipment. An accompanying chart 
shows that ever since the fourth quarter 


of 1957 actual capital spending has 
fallen short of original anticipations 
as disclosed by quarterly Government 
surveys. 

While the continuing downtrend in 
this vital area presents a formidable 
obstacle to recovery, Guaranty Trust 
maintains that it does not preclude a 
general business improvement. Upturns 
have managed to develop in the past 
at times when investment expenditures 
were declining, the Survey notes. 

In fact, Harris Trust comments that 
it is typical for an upturn in capital 
spending to lag behind a business up- 
turn. 

Meanwhile, the annual McGraw-Hill 
Company survey of capital spending 
plans emphasizes that concentration 
will be upon modernization and replace- 
ment of facilities in the interest of cost- 
cutting efficiency, rather than upon the 
creation of additional capacity. The 
outlook for the years immediately ahead 
is that almost two-thirds of capital 
investment will be in the direction of 
improving present plants and equip- 
ment. 
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Half-Price Loans 
Boom Retail Sales 


In an effort to boost retail buying 
in its area The Lake County National 
Bank, Painesville, Ohio, cut its interest 
rate in half on all instalment loans 
for purchases made within the county 
from June 23 to June 28. The results of 
this cut-rate “buy now” innovation 
were spectacular. 

The bank’s volume of instalment 
loans made rose nearly 1,100 per cent 
over the previous week, from $45,000 
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When a customer 

needs cash working 
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of credit 
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COMMERCIAL CREDIT’s accounts receivable and 
inventory financing method does not interfere with 
1 oT your service to commercial borrowers. On the 
I contrary, it functions as a perfect complement to 
it at times when your customer’s borrowing needs 
Il exceed your established line of credit for the 
: account. COMMERCIAL CREDIT has had 45 years’ 
experience handling this type of financing for 
a thousands of companies from coast to coast. 





Commercial Credit Building, Baltimore 2 
222 W. Adams Street, Chicago 6 
d An increasing number of new users investigated 722 S. Spring Street, Los Angeles 14 


' : 100 E. 42nd Street, New Y 

al our service at the suggestion of their bank. Any Nap visiay-ace~ncetancly 
: 112 Pine Street, San Francisco 6 

“ COMMERCIAL CREDIT CORPORATION office listed 

here will furnish complete information to you... 

or, through you... to your customer. 


A service offered through subsidiaries of 





Commercial Credit OTotaaleor-tan 


» Capital and surplus over $200,000,000 


- Pr = August, 1958 5 








to $506,000, and, of course, there was a 
substantial boost in retail sales. 

Auto sales boom. Car dealers in the 
area advertised the half-price loan rate. 
A portion of the bank’s parking lot at 
the Painesville office was made avail- 
able during the week for a display of 
new cars. Dealers were exuberant over 
the results. The plan generated more 
than $350,000 in new automobile sales, 
with 206 new cars being purchased in 
comparison with 85 a week earlier. 
Sales of used cars were reported as 
being almost eight times as high as the 
week before. Activity in the showrooms 
was reminiscent of the early post-war 
years, some of the agencies had to 
employ additional sales personnel, and 


customers had to wait for service. One 
dealer traced at least 30 sales to the 
lower loan rate, another reported that 
his week’s sales were higher than his 
combined sales for the first two months 
of this year. 

Appliances, too. Sharp sales increas- 
es were also reported for refrigerators, 
stoves, television sets and other appli- 
ances. There was likewise a boost in 
home improvement transactions. One of 
the largest home appliance stores said 
its sales were eight times higher than 
in the preceding week. 

Normally the bank charges from 5 to 
7 per cent on auto loans, and 6 to 7 
per cent on appliances. In both cases 
the rates are on a discount basis. 
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A-do-be is really a three-syllable word, but it’s plain ’dobe to us... 
a type of soil that’s common in Arizona. We have an attractive as- 
..a total of 113,909 square miles of 
soil, fetchingly arranged as valleys, mountains, mesas and canyons. 
There is, as a matter of fact, enough to make Arizona the fifth larg- 


sortment of other types, too. 


est state in the union. 


And we’re using it. Manufacturers are building plants and ware- 
houses on it. The largest Ponderosa pine forest on earth thrives on 
it. Farmers grow choice crops on it all year ’round. Hundreds of 
thousands of Arizona householders plant shrubs and flowers in it. 
Once you’ve set foot on Arizona soil, you'll 
know why the Baby State is also the fastest 


growing state. 


or opportunities ! 
mY 


Pi a NEN ae 


Business grows in Arizona, too. “‘Ari- 
zona’s Bank”’ is ready to put its services and 
resources at your command whether you are 
interested in Arizona’s soil, people, markets 


Qnixyo~eo Bank” 
Largest Bank in the Rocky Mountain States 
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; ; co, 7 LOAN RATE 


LAKE COUNTY NATIONAL BANK - - 
in an effort to stimulate retail 
buying in Lake County ... announces 
that during a one week Period 
JUNE 23 thru JUNE 28 
INTEREST RATES 
FOR INSTALLMENT 


PURCHASES MADE IN LAKE COUNTY 
WILL Be- 


REDUCED 50%, 


THIS 50% REDUCED 
INTEREST RATE COVERS 
LOANS FOR SUCH PURCHASES 
AS AUTOMOBILES, TRUCKS, 
TRACTORS, BOATS, RADIOS, TV SETS, 
HOME APPUANCES, PIANOS, ORGANS 
AND OTHER RELATED ITEMS. 


LAKE COUNTY 
NATIONAL BANK & 








Brought spectacular reaction 


According to A. R. Pike, vice-presi- 
dent and cashier, the bank launched its 
promotion by holding a luncheon for all 
the automobile dealers in the county, 
about a week before the reduction went 
into effect. News stories announcing 
the plan were carried in the local news- 
papers, and these were followed by bank 
advertisements. “The promotion from 
that point on was by word of mouth and 
seemed to be the general subject of 
conversation in the county,” Mr. Pike 
states. 

National publicity. “We apparently 
hit the ‘jackpot’ with our half-price 
instalment loan deal,” he adds. “Not 
only did we obtain national. publicity 
from it, but more important we were 
able in one promotion to acquaint every- 
one in our trade area that we are a 
leader in the instalment loan field.” 

The Lake County National Bank, with 
Glick Schultz as president, was started 
only five years ago and now has seven 
offices with resources of over $32,000,- 
000. The bargain loan rate was avail- 
able at all of its offices. 
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Investment Formula for 
Analyzing Banks 

Presentation of a formula for gaug- 
ing bank earning power highlighted a 
recent talk by Morris A. Schapiro on 
“How An Investment Firm Analyzes 
Banks.” 

The president of M. A. Schapiro & 
Co., Inc., New York City, specializing 
in bank stocks, was addressing the 
Young Bankers Conference of the 
Maryland Bankers Association. He 
applied the earnings equation to Mary- 
land’s 147 insured commercial banks 
for each year since 1950. Three factors 
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We are looking for America’s most personable Drive-In 
Teller. You can win recognition for your bank and magnifi- 
cent prizes for one of your tellers by urging them to enter 
this unusual contest sponsored by The Mosler Safe Com- 
pany. Here are the details: 


Who may enter—Any woman who works full or part time 
as a Drive-In Teller in your bank or any branch. 


How to enter—Contestants simply submit an official entry 
blank with a snapshot and photo. 


How winners are picked—Three finalists will be selected 
by a panel of judges. 


Prizes—Each of the three finalists will win an all-expense 
trip to the A.B.A. Convention and a wardrobe by Adele 
Simpson. Final winner gets an all-expense week’s vacation 
for two in Havana at the famous Habana Hilton Hotel. 


Write today for enough entry blanks and brochures for all 
of your women Drive-In Tellers. 


Integrated Banking Equipment by 


THE MOSLER SAFE CoO. 


320 Fifth Avenue, New York 1, N.Y. 
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were said to be basic to the formula: 

The first of these factors is the aver- 
age amount of money at work earning 
interest in the form of loans and invest- 
ments. Thus in 1957, Maryland banks 
had average loans and investments of 
$1,721,000,000. 

Second is the profit margin. Mr. 
Schapiro explained that this is the 
differential or spread between the 
interest rate earned on the money, and 
the interest rate required just to break 
even. To compute the interest rate or 
yield required to break even, operating 
income other than interest is deducted 
from operating expenses. This leaves a 
dollar deficit which must be met by 


interest income from loans and invest- 
ments. The ratio of this deficit to total 
loans and investments is the yield re- 
quired to break even. The difference 
between the yield realized and the 
yield required gives the profit margin, 
which can be expressed in dollars and 
cents per thousand dollars of loans and 
investments. 

In Maryland last year, the banks as 
a whole realized a yield of 3.82 per cent 
while the yield required to break even 
was 2.31 per cent. Thus there was a 
differential of 1.51 per cent, or a profit 
margin of $15.10 per thousand dollars 
of loans and investments. 

Third factor in the formula is the 




















This announcement is neither an offer to sell nor a solicitation of an offer to buy these securities. 
> The offer is made only by the Prospectus. 


Burroughs Corporation 


$25,000,000 
434% Sinking Fund Debentures, due July 1, 1983 
Price 100% and Accrued Interest 


550,058 Shares 


Common Stock 
(Par Value $5) 


Subscription Price $27.50 per Share 


The Company is offering these shares for subscription by its Common 
Stockholders, subject to the terms and conditions set forth in the 
Prospectus. Subscription Warrants will expire at 3:30 P.M., E.D.S.T., 
on July 30, 1958. The several Underwriters may offer Common 
Stock pursuant to the terms and conditions set forth in the Prospectus. 


Copies of the Prospectus may be obtained in any State only from such of the several 
Underwriters, including the undersigned, as may lawfully offer the securities in such State. 


Lehman Brothers 


Blyth & Co., Inc. The First Boston Corporation Eastman Dillon, Union Securities & Co. 


Glore, Forgan & Co. 


Goldman, Sachs & Co. 


Harriman Ripley & Co. 


Incorporated 


Kidder, Peabody & Co. Lazard Fréres & Co. Merrill Lynch, Pierce, Fenner & Smith 


Smith, Barney & Co. 
Dean Witter & Co. 


July 17, 1958. 


Stone & Webster Securities Corporation 


White, Weld & Co. 
A. G. Becker & Co. 


Incorporated 
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Outlines three basic factors 


percentage of the profit that is left 
after provision for income taxes. This 
proportion is computed by subtracting 
from 100 per cent the effective rate at 
which banks accrue taxes on their 
operating income. In the case of the 
Maryland banks, Mr. Schapiro esti- 
mated a 40 per cent tax rate, and a 
profit retention of 60 per cent. 

Under the formula, multiplying total 
loans and investments by the profit 
margin of $15.10 per thousand and by 
the 60 per cent profit retention gave a 
net operating earnings figure for the 
Maryland banks of $15,587,000 for 
1957. 

Related to capital. In an exhibit list- 
ing comparable earnings data for the 
past eight years, Mr. Schapiro went a 
step further by relating the net operat- 
ing earnings to capital accounts to show 
the earning power of _ stockholders’ 
money. In 1957, for example, Maryland 
banks had net operating earnings of 
$9.85 per $100 of book value, down from 
$10.23 in 1956. 

The rate earned on invested capital 
is of first importance to analysts in 
judging bank performance in terms of 
stockholder position, Mr. Schapiro ex- 
plained. He noted that while investors 
in Maryland banks had generally done 
well, there was considerable variation 
in the earning power among the indi- 
vidual institutions. Thus the _ profit 
margin last year for the four largest 
banks, holding 45 per cent of aggregate 
deposits, was $17.30 per $1,000 of loans 
and investments, or 28 per cent above 
the $13.50 average for the other 143 


| banks. 


Moreover, Mr. Schapiro noted that 
the yield required to break even had 
risen from 1.50 per cent in 1950 to 2.31 
per cent in 1957. And here too, the 
figure varies from bank to bank; thus 
it was 1.83 per cent for the four largest 
banks and 2.67 per cent for all others as 
a group. 

Challenge ahead. With profit margins 
having declined last year even before 
the advent of easy money, the analyst 
predicted a further drop in 1958. For 
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| STATEMENT OF CONDITION 
nl AS OF JUNE 30, 1958 
i : 
| | . 5° RESOURCES 
iti i Pe? te 
4 i ors . 4 Cash and Due From Banks  $15,335,459.95 
He Ean ; < } ‘7 United States Government 
toe . Obligations 23,615,673.85 
c r > ; Obligations of the Government 
lH . wk “? : of Puerto Rico and its 
lL i > “f 4 Dependencies 19,400,793.41 
i ¢ 4 "2? = 
Hi Pa | “ < 2 Loans Guaranteed by Govern- 
| Haw tai 4? 4 ment of the United States 10,101,093.74  68,453,020.95 
WE gull oo», es Loans and Discounts 49 222,073.68 
| We P » 22 Bank Premises, Fixtures, etc. 2,472,188.74 
id vs ds Customers’ Liability on Letters of Credit 447,147.01 
Hi z los Other Resources 1 ,694,906.17 
: 7 a 
HH Goo 3 $122,289,336.55 
WW oe : — 
Ht v9 re : 
i + _— LIABILITIES 
we vp Capital Stock $ 3,800,000.00 
ee = P Surplus 4,000,000.00 
Undivided Profits 737,620.65 8,537,620.65 
aie Reserves 3,483,126.79 
es Deposits 109,729,699.63 
a Dividends payable July 1, 1958 57,000.00 
ae Letters of Credit Outstanding 447,147.01 
4 
4 a Other Liabilities 34,742.47 
2 $122,289,336.55 
q —— GEORGE F. JAEGER RAFAEL CARRION, JR. 
7 — a Acting Comptroller President 
F ng Securities carried at $25,602,571.16 are pledged to secure 
z ad , Oe public funds and trust deposits as required by law. 
a Member Federal Deposit Insurance Corporation 
FRANCISCO BALLESTER JOSE RUBERT 
Ballester Hnos., Inc. D I R E Cc T Oo R Ss Central Victoria, Inc. 
RAFAEL CARRION 
RAFAEL CARRION, JR. Chairman JOSE RULLAN 
Banco Popular de Puerto Rico JOSE GONZALEZ HERNANDEZ Sucrs. de A. Mayol Co., Inc. 
& RALPH CHRISTIANSEN Contval Sen Vicente, lac. CARLOS J. TORRES 
R. Santaella & Bro., Inc. RAMON MAGRINA McCormick-Alcaide y Cia., S. en C. 
uae 6 Banco Popular de Puerto Rico 
io ee RAFAEL F. OJEDA MARTORELL ened gg 
Puintero & Davila Real Estate Cervecerfa India, Inc. 
. MANUEL A. DEL VALLE JAIME RAMON RAFAEL BARAGANO, JR. 
-astern Sugar Associates Santa Marfa Gases, Inc. . Secretary 
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4 seconds” 


The “Thermo-Fax” Copying Machine 


How bank officers get comptroller’s 
daily Resources and Liabilities Report 
in 5 minutes; save 2 hours a day! 


The 4-second speed of All-Electric copying has made a 5-minute job out 
of a tedious two-hour daily retyping chore. Could you use time-saving 
like this? A ‘‘Thermo-Fax’’ Copying Machine makes copies of original re- 
ports, statements or other financial records by an exclusive dry process. 
No chemicals or liquids as in slower copy methods. You get speed, ease and 
simplicity no other method can match. You save time. You save money. 
See the modern way to copy soon in your own office. Call your nearby 
dealer, or send coupon for details and helpful new communications idea book. 


MINNESOTA MINING AND MANUFACTURING COMPANY 
where RESEARCH is the key to tomorrow 
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IN @ SECONDS 


Minnesota Mining & Manufacturing Company 
Dept. KR-88, St. Paul 6, Minnesota 





Send full details of the dry process THERMO-FAX “Secretary” Copying Machine 
and my free copy of your helpful new book, Better Business Communications. 
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Bank 





Address 





City Zone State 


“‘Thermo-Fax” and “Secretary” are 3M Company trademarks 
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| banks to maintain their rate of earn- 
| ings on capital accounts at the favor- 
able level of recent years, he stated 
that they must increase the total vol- 
ume of their loans and investments 
through further gains in deposits, and 
protect their profit margin by more 
efficient operations and by an increase 


in “other” income such as_ service 
charges and fees. 
Some banks are more favorably 


situated to share in deposit gains. Some 
have lower cost requirements. Others 
have more alert managements. These 
are among the many factors that an 
analyst must consider in appraising 
the investment status of an individual 
bank. 

“Inevitably, realignment of bank 
capital will continue as the structure 
and profile of banking adapts itself to 
our changing world,” Mr. Schapiro 
concluded. “In the process of this re- 
alignment, capital, directly and through 
merger, will be drawn to the most 
efficient and resourceful banks.” 


e ° 5 


Bank Association Stages 
Industrial Meeting 


Once each year the Independent 
Bankers Association of Southern Cali- 
fornia stages an “industrial meeting” 
for its members, including a tour of one 
or more plant facilities in the area. It 
is matched by another annual meeting 
devoted to some phase of agriculture. 

This year’s industrial meeting was 
held at Palmdale, in fast-growing 
| Antelope Valley some 65 miles from 
, Los Angeles. Here is said to be located 
the largest single tract of land zoned 
exclusively for industry, a 28 square 
mile area providing “protection against 
encroachment of residential and other 
incompatible zoning.” Five major air- 
craft companies have already located 
plants in this area. 

Host at the banker meeting was the 
First National Bank of Palmdale, a 
$2,740,000 institution newly organized 
last year. Executive Vice-President W. 
EK. Kiekenapp reports that the group 
heard a discussion of the local aircraft 
| industry and made an inspection tour 
of two of the plants. 

The Independent Bankers Associa- 
| tion of Southern California is com- 
posed of some 90 banks with total 
resources in excess of $600,000,000. 
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Brokerage Firm Pioneers 
in Market Telecasting 


Closed-circuit televison has invaded 
investment banking, in a pioneering in- 
stallation at the main Los Angeles office 
of E. F. Hutton & Company, nation-wide 
brokerage firm. It is the first such TV 
system authorized by the New York 
Stock Exchange for a member firm. 

A television camera in the boardroom 
scans the rapidly changing market quo- 
tations, and through an electronic relay 
system the figures are flashed to mon- 
itor screens in upper-floor offices. Here 
the firm’s executives are instantaneous- 
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Old and new method compared 


ly informed on quotation figures and 
market trends. Murray Ward, general 
partner of E. F. Hutton, explains that 
“with this new form of communications 
we can expedite service and decisions.” 

In the view above, the old and the 
new in the transmission of market in- 
formation is demonstrated by Gordon 
B. Crary, Sr., general partner, to Mrs. 
Virginia L. Greene, head of the investor 
service department and woman stock- 
broker at the main Los Angeles office. 
On the pedestal is the long-antiquated 
ticker and in the center is one of the 
receiving sets in the new closed-circuit 
television installation. 

The equipment was developed by the 
7 Kin Tel Division of Cohu Electronics, 
Incorporated. 


© + e 


Rate of Gold Outilow 
4 Slows Down 


Movement of gold into foreign ear- 
marked supplies, with consequent dim- 
inution in United States gold stocks, 
slowed down in July after shipments 
since January 1 had reached $1,485 
million, the largest movement of this 
kind in several years. Further large 
scale gold purchases by foreign banks, 
mostly central banks, are viewed as 
increasingly unlikely because of the 
approach of normal seasonal drains 
upon foreign dollar balances to meet 
commodity and other purchases. 

The largest share of the gold pur- 
chases made to date were for British 
| account and are attributable not only 
to the rebuilding of British balances 
lost after the closing of the Suez Canal 
nearly two years ago but also to a 
stronger fundamental position for ster- 
ling which has made possible a relaxa- 
tion of British restrictions upon home 
trade financing and a lower Bank of 
England discount rate. 

The large outflow of U.S. gold into 
foreign ownership brought a renewal 
of the desultory debate that has been 
going on for years on the subject of 
how much gold this country could lose 
if a first class “run” or wholesale 
conversion of foreign claims into gold 
should occur. Without changing any 
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Condensed Statement of Condition, June 30, 1958 


RESOURCES 













Cash on Hand, in Federal Reserve Bank, and Due 


from Banks and Bankers . . .. . 
U. S. Government Obligations . . . . 
Loans and Bills Purchased . . 
Public Securities . . . 


“— $ 78,298 
Stock of Federal Reserve Bank . 


9,600 
Other Securities . .... 28,079 
Credits Granted on Acceptances 73,658 
Accrued Interest, Accounts 
Receivable, etc. . . . . . 20,639 
Real Estate Bonds and Mortgages 16,255 
Items in Transit with Foreign 
ee ee ee 1,285 








$ 518,168,527.97 
880,512,700.04 
1,583,7 17,086.02 


3057.01 
,000.00 


9290.73 
,184.16 


:635.93 
»725.90 


3083.39 227,815,977.12 





ee os kt Kk we ws 
Total Resources . .... 


15,527,272.68 
$3,225,741,563.83 























LIABILITIES 
Capital (6,000,000 shares-$20 par) . . $120,000,000.00 
Surplus Fund. . . . . «. « 200,000,000.00 
Undivided Profits . . . . .  99,344,008.54 a 
Total Capital Funds . . . . . . « $ 419,344,008.54 
i ee a ae a ee ee a ee ee 
Foreign Funds Borrowed ..... +. -« 207,300.00 
Acceptances. . . . . « « $ 85,825,635.50 
Less: Own Acceptances Held for 
Investment ... . « « 9,663,010.69 
$ 76,162,624.81 
Dividend Payable July 15, 1958 4,800,000.00 
Reserve for Expenses and Taxes. 28,399,680.04 
Other Liabilities . .... 10,937,794.71 120,300,099.56 





Total Linbilities . . .« s« « 


Securities carried at $430,848 080.28 in the above statement are yay to qualify for 
fiduciary powers, to secure public moneys as required by law, an 


Member Federal Deposit Insurance Corporation 


- $3,225,741,563.83 








for other purposes. 
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Chairman of the Board President Executive Vice-President Executive Vice-President 
DIRECTORS 
GEORGE G. ALLEN Director, GEORGE E. ROOSEVELT of Roosevelt & Son 


Duke Power Company 
WILLIAM C. BOLENIUS Vice President, Finance, 
American Telephone and Telegraph Company 
J. LUTHER CLEVELAND Chairman of the Board 
CHARLES P. COOPER President Emeritu 
The Presbyterian Hospital in the City of New Yor 
JOHN T. DORRANCE, JR. Assistant to the 
President, Campbell Soup Company 
CHARLES E. DUNLAP President, 
The Berwind-W hite Coal Mining Company 
WALTER S. FRANKLIN Director, 
The Pennsylvania Railroad Company 
W. ALTON JONES Chairman of the Board, 
Cities Service Company 
CHARLES S. MUNSON Chairman of the Board. 
Air Reduction Company, Inc. 
THOMAS L. PERKINS 
of Perkins, Daniels, McCormack & Collins 


DIRECTOR 


CARROL M. SHANKS President, 
The Prudential Insurance Company of America 
DALE E. SHARP President 
CHARLES M. SPOFFORD 
of Davis Polk Wardwell Sunderland & Kiendl 
EUGENE W.STETSON Chairman, Executive 
Committee, Illinois Central Railroad Company 


ROBERT T. STEVENS President, 
J. P. Stevens & Co., Inc. 
JAMES M. SYMES President, 


The Pennsylvania Railroad Company 
KENNETH C. TOWE Trustee, 
The Duke Endowment 


Chairman of the Board, 
The Anaconda Company 


CLYDE E. WEED 


CHARLES E. WILSON 


ROBERT W. WOODRUFF Chairman, 
Finance Committee, The Coca-Cola Company 
GEORGE S. YOUNG President, 
The Columbia Gas System, Inc, 


EMERITUS 





W.PALEN CONWAY 













existing gold certificate reserve require- 
ments for the Federal Reserve banks 
and without changing administrative 
rules to make it more difficult for some 
foreign gold purchases to be made, the 
United States could lose more than $9 
billion more of the yellow metal. The 
loss of any substantial portion of such 
a total is viewed as most improbable. 


° a e 


Executive Seminar 


A Lynn, Massachusetts, bank has 
taken the initiative in helping develop 
a more prosperous business environ- 
ment in its community. The Security 
Trust Company has been sponsoring a 
six-week executive seminar for local 
businessmen. The weekly 2%-hour 
classes were held at a centrally-located 
restaurant and were directed by the 
Cambridge (Massachusetts) Consult- 
ants. 

Once the curriculum for the course 
had been determined, the bank invited 
45 area businessmen to attend the 
course. These men represented manu- 
facturing, retailing, wholesaling and 
contracting. The men were provided 
with note books containing case studies 
of actual situations in companies, and 
personalized brief cases. 

Dr. Leonard C. R. Langer, assistant 
professor of business administration 
at Harvard University, conducted the 
classes. Weekly subjects included: Re- 








Businessmen study actual problems in bank-sponsored course 


view of Financial Analysis and Ana- 
lytic Techniques, Analysis of the Need 
for Current Funds, Banker-Borrower 
Relations, Managing Trade Credit 
Effectively, Factoring and Accounts 
Receivable Loans, Obtaining New Per- 
manent Capital—Debt or Equity. 

Each participant seized the oppor- 
tunity anxiously, and the letters of 
appreciation that Security Trust has 
received have proved the program suc- 
cessful, according to bank manage- 
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THE CHECKBOOK COVER WITH THE SLIDE-IN CLIP 


In 
ROYAL VINYL SHADES 
of Maroon Brown Black 


CUSTOMERS LIKE IT! 
YOU SAVE THRU — 
Lower filler costs 
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One piece construction 
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This increasingly popular cover provides for 
standard ABA filler and separate register 
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boast BOOK COVER CO. 


Serving banks for over 40 years 
830 Traction Ave. + Los Angeles 54, California 


°U.S. Patent No. 2,488,823 
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| years 
| greatly tightened, and the news that 
| the most onerous of them are to be 





ment. The course has also attracted 
the interest of other Lynn businessmen 
who have asked to be admitted to a 
second course if the bank decides to 
repeat the class. 


. Sd e 


British Reaction to 
End of Credit Squeeze 


British bankers and the business com- 
munity in general have warmly wel- 
comed the end of the credit squeeze, 
which has existed and hindered bankers 
from using their individual judgment to 
some degree since 1939. About two 
ago these restrictions were 


swept away is heartening to financial 
institutions. 

The ceiling on bank loans goes. Sev- 
eral economists have pointed out that 
the Chancellor of the Exchequer recog- 
nizes by implication that it was never 
a good idea. He now expresses his 
intention to dispense with official re- 
quests to restrict bank loans. 

The Capital Issues Committee re- 
mains, but the minimum amount that 
can be raised without consent is re- 
stored from £10,000 to £50,000. 

No intensive rush. When the an- 
nouncement that the squeeze was off 
was first made there was a general 
belief that there would be a rush of 
loan applications to the banks. This 
has not occurred. British industry in 
general is plainly not in a borrowing 
mood, and the only increase has come 
from a group that is classified by the 
banks as “personal and professional.” 
It has from the beginning been the hard- 
est hit of any class of borrower. Indus- 
trial activity in Britain is slowing down, 
there has been a sharp decline in the 
building of new factories, the drop in 
commodity prices has lessened the need 
for working capital to carry stocks, 
exports to countries that are producers 
of raw materials have fallen because of 
lowered buying capacity. These factors 
and the general attitude of wait and 
see now characterizing the economy 
contribute to a distaste for borrowing. 
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78 Branches 
in Greater New York 
eeeseeeeeeee & @ 


ASSETS 
CasH AND DuE From BANKS .... « 
Unirep States GOVERNMENT OBLIGATIONS . 
STATE AND Municipal SECURITIES. . . . 
GCemmn Gecwnstms 2. aw ct ttl hh 
ae os «4+ 2 6 ese eee et Se 


Customers’ ACCEPTANCE LIABILITY . « « 


ne ae a ae ee er 


LIABILITIES 
DEposIts 6ée0eeé@seseeGs#steeevwvée# ss 
LIABILITY ON ACCEPTANCES AND BILLs e <«“ 


Dve To Foreicn CENTRAL BANKS. «2 6 


RESERVES: 

UNEARNED INCOME . . 6 «© «© © «© « 
TAXES AND ACCRUED EXPENSES. « « « 
a ee ae ee a 


a a ae 
(72,000,000 Shares—$2o Par) 


SHAREHOLDERS’ Equity. ..... - 
ee + ek eles ee eo eo e'O 


other assets are pledged to secure Public and Trust 
purposes required or permitted by 





Capital Funds $33,998, 1 








The FIRST 
NATIONAL CITY BANK 


Head Office: 55 Wall Street, New York 


Statement of Condition as of June 30, 1958 


FepERAL ReservE BANK STOCK . . 2. 2 6 18,600,000 
INTERNATIONAL BANKING CORPORATION . . 6 «6 7,000,000 
Bank Premises, FURNITURE AND EQUIPMENT . . 39,924,542 
ITEMS IN TRANSIT WITH BRANCHES . 2 « «© « 9,660,709 
Ovamn Acsevs . csc ce eee se ees 18,146,624 


. $240,000,000 


Bweraees « cs cn sevrvss Se 
Unpivipep Prorits. . . « « « 87,349,788 


Figures of Overseas Branches are as of June 25. 
$838,308,165 of United States Government Obligations and $36,997,285 of 


Member Federal Deposit Insurance Corporation 


Affiliate of The First National City Bank of New York for separate 
administration of trust functions 


CITY BANK FARMERS TRUST COMPANY 
Head Office: 22 William Street, New York 





72 Overseas Branches, 
Offices, and Affiliates 
eeesveeee eee 


. . $1,825,609,083 
. «  1,500,873,223 
. « 434,348,869 
. «125,705,651 
. . 3,965,541,628 
. «111,022,634 





© « $8,056,432,963 








« « $7,132,710,136 
~ «116,096,503 
os 499,300 


ee 32,590,865 
e 58,906,371 
+ 8,280,000 


° 707,349,788 
- + $8,056,432,963 
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DIRECTORS 


STANLEY C. ALLYN 
Chairman of the Board, The National 
Cash Register Company 
GEORGE F. BAKER, JR. 
Trustee, George F. Baker Trust 
CHARLES M. BRINCKERHOFF 
President, The Anaconda Company 
PERCY CHUBB, 2nd 
Partner, Chubb & Son 
CLEVELAND E. DODGE 
Vice-President, Phelps Dodge 
Corporation 
R. GWIN FOLLIS 
Chairman of the Board, Standard Oil 
Company of California 
DeWITT A. FORWARD 
Senior Vice-President 
JOSEPH P. GRACE, JR. 
President, W. R. Grace & Co. 
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President, American Radiator & 
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Financial Vice-President, Metropolitan 
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Chairman, United Aircraft 
Corporation 
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Company 
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President, Deering, Milliken & Co., 
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Executive Vice-President, National 
Biscuit Company 
CHARLES G. MORTIMER 
President, General Foods 
Corporation 
ALEXANDER C. NAGLE 
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CHARLES C. PARLIN 
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RICHARD S. PERKINS 
Vice-Chairman of the Board 
JAMES S. ROCKEFELLER 
President 
HOWARD C. SHEPERD 
Chairman of the Board 
WILLIAM C. STOLK 
President, American Can Company 
REGINALD B. TAYLOR 
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ALAN H. TEMPLE 
Executive Vice-President 
LEO D. WELCH 
Vice-President, Standard Oil 
Company (New Jersey) 
ROBERT WINTHROP 
Robert Winthrop & Co. 


SENIOR MANAGEMENT 
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Chairman of the Board 
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Vice-Chairman of the Board 
DeWITT A. FORWARD 
Senior Vice-President 
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Assistant to the Chairman 
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Executive Vice-President 
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ALAN H. TEMPLE 
Executive Vice-President 
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Executive Vice-President 
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Vice-President and Cashier 
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Bank of America 


NATIONAL FRYST 32 
Condensed Statement of Condition June 30, 1958 


(Figures of Overseas Branches are as of June 24, 1958) 


Cash and Due from Banks. 


ASSOCIATION 


United States Government Securities and Securities 


Guaranteed by the Government 
Federal Agency Securities . 


State, County, and Municipal Securities 


Other Securities. . 


Loans Guaranteed or Insured by the United 


States Government or its Agencies 


Other Loans and Discounts 
Bank Premises, Fixtures, etc. 


Customers’ Liability for Acceptances 
Accrued Interest and Other Resources 


TOTAL RESOURCES .. 


Coolest »«» «6 © © © 
a a a a ae ee 
Undivided Profits and Reserves 


TOTAL CAPITAL FUNDS. . 
Reserve for Possible Loan Losses . 
Demand ... .« 

DEPOSITS _ andTime. . 
Liability on Acceptances . . . 
Reserve for Interest, Taxes, etc. . 


TOTAL LIABILITIES . . 


LIABILITIES 

« « e« $ 160,000,000.00 
“i 290,000,000.00 
° 8 145,652,781.06 





~ « «  $4,450,084,439.60 
© e «© $5,362,327,095.99 


Main Offices in the two Reserve Cities of California 
SAN FRANCISCO e LOS ANGELES 


Branches throughout California 


Overseas branches: London, Manila, Tokyo, Yokohama, Kobe, Osaka, Bangkok, Guam 


Member Federal Deposit Insurance Corporation « Member Federal Reserve System 


- $ 595,652,781.06 


$ 1,631,183,927.79 


2,260,498,347.35 
151,107,046.98 
754,724,106.65 
161,901,216.09 


1,315,150,219.95 
4,147,829,437.70 
123,001,199.63 
167,143,137.67 
67,308,169.16 


$10,779,846,808.97 





95,485,915.95 
\ 9,812,411,535.59 
169,534,573.64 
106,762,002.73 
$10,779,846,808.97 








Bank of America 


(International) 


A wholly-owned subsidiary 
Condensed Statement of Condition June 30, 1958 
Home Office—New York, N.Y. Branches: Duesseldorf, Singapore, Paris, Beirut, Guatemala City 


(Branch figures are as of June 24, 1958) 


RESOURCES LIABILITIES 
Cash and Due from Banks . . - $195,838,327.42 Capital . . . .$ 34,000,000.00 
United States Government Surplus . . . ~- 6,800,000.00 
Obligations . s+ + + © © 2,125,000.00 Undivided Profits.  2,117,760.56 
Other Securities . . .« « ¢« e 19,541,637.29 ae 


, $ 42,917,760.56 
Roane qnd Discounts - 2 + 2 ¢ 134,808,809.45 Reserve for Possible Loan Losses 2,128,116.49 
Customers’ Liability : 

for Acceptances. . . « « e« 36,193,143.14 Deposits . a oD ees yrtat nen 

Liability on Acceptances. . . . p i , 

A d Int t and Othe 

_———. . 3 ee a ie 3,393,373.39 Reserve for Interest, Taxes, etc. . 2,523,417.64 

TOTAL RESOURCES. ... . $391,900,290.69 TOTAL LIABILITIES . . . .«  $391,900,290.69 





TOTAL CAPITAL FUNDS. . . 








Burroughs Clearing House 
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BANKING VEWS 








(SEE COVER) 


New Denver Landmark 
Houses Merged Banks 


The First National Bank of Denver, 
Colorado, which merged with the Inter- 
national Trust Company of Denver this 
month, has just moved into its new 28- 
story bank office building. 

An extended period of opening cere- 
monies, consisting of bank tours, re- 
ceptions and special dinners, will be 
held from July 27 to September 14. 

The history of the First National 
dates back to the beginning of the great 
gold rush in the region which later 
became the State of Colorado. In 1860, 
the bank and mint of Clark, Gruber & 
Company was founded to serve the 
settlers, miners and business houses of 
Denver City, Kansas Territory. Five 
years later, the firm merged into the 
First National Bank of Denver and was 
granted the first national bank charter 
west of Omaha, Nebraska. 

In 1911, the bank moved into a 12- 
story structure which was considered 
unique and modern for that era. The 
following year, The International Trust 
Company, controlled by many of the 
First National Bank’s principals, moved 
into its new quarters. These two insti- 
tutions officially merged on August 8 of 
this year and will occupy the new 28- 
story office building. (See page 57) 

The tower portion of the new building 
is 420 feet high. The entire structure 
contains 586,000 square feet of floor 
space, including a 6%-level parking 
area with accommodations for 500 cars. 

Closed-circuit TV and a pneumatic 
tube system connect the 4-lane, 8-win- 
dow auto bank area with proof and 
accounting departments for maximum 
efficiency in auto banking transactions. 
In addition, the bank will operate its 


View of mezzanine floor 
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Modern decor accents service to First National customers 


own printing plant to supply the more 
than 400 forms constantly being used 
in daily banking transactions. 

Precast stone. A total of 22 ele- 
vators, 3 dumbwaiters and 2 manlifts 
will be used for transportation within 
the bank quarters, the office rental area 
and the parking area. Over 1,500 tons 
of precast stone were used in con- 
struction of the exterior surface of the 
building and 250,000 pounds of granite 
and marble add to the structural beauty 
of the building’s interior. 

Among notable features in the bank 
lobby are 20 tellers stations and six 
savings account windows. The tellers 
counter extends for 300 lineal feet. Wal- 
nut plastic, laminated on a plywood 
base, has been used to cover the counter 
for maximum beauty and ease of main- 
tenance. The windows have been de- 
signed to offer the speediest service to 
bank depositors even under the heaviest 
traffic conditions. 

One of the most outstanding features 
of the new building is the dual sign 
installation. Believed to be the largest 
building sign between Chicago and the 
West coast, its letters run vertically 
over an area covering 19 floors and total 
length of the sign is 240 feet. Total cost 
of the new building is estimated at more 
than $16 million. 

Other features of the bank include 
a 7-bed hospital with two registered 
nurses in attendance, and helicopter 
landing facilities which will be used as 
a link between downtown Denver and 
outlying airports. The safe deposit de- 


partment contains 10,000 boxes of 
varied sizes and customers’ valuables 
are protected by vault doors with an 
aggregate weight of 37 tons. 

A display of historical mementos 
relative to the founding and develop- 
ment of the bank has been permanently 
established on the mezzanine floor of 
the building. Included in the display 
are examples of gold coins minted by 
Clark and Gruber in 1860. The coins 
were minted in denominations of $20, 
$10, $5, and $2.50. In addition, the mint 
issued bank notes in $5, $3, $2, and $1 
denominations. 

Ceremonies marking the opening of 
the structure began with a tour of the 
facilities for the bank’s directors, stock- 
holders and their families. Formal 
dedication of the building will be made 
on August 10. 


+ + Sd 


College on the Cuff 


The increasing cost of a college edu- 
cation and the corresponding rise in the 
number of students’ families that are 
unable to meet the financial require- 
ments has resulted in heightened inter- 
est among banks in college loan plans. 

The squeeze on the educational 
budget is coming from three sides. 
First, tuition fees have nearly doubled 
since 1940. Second, the recession has 
drastically cut the number of jobs 
available to students who ordinarily 
earn part of their tuition by working 
in the summer. Third, the business 
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slump is also responsible for a general 
decrease in family earnings. 

As a result, the money that is readily 
available for student loans at the vari- 
ous colleges has been depleted. Most 
colleges have large amounts of money 
for such purposes, but the restrictions 
placed on its use makes it almost im- 
possible for the money to be loaned 
out. 

The need for other sources of col- 
lege loans is becoming more obvious 
every day and several plans are now in 
operation. One of the most successful 
is the Higher Education Loan Plan 
(HELP) sponsored by the State of 
Massachusetts. 

Private contributions. Although 
HELP is a state-chartered plan, it is 
financed through private contributions 
from business and individuals. Under 
the program, HELP guarantees up to 
80 per cent of a loan made to a college 
student by a local bank. Banks, in turn, 
grant unsecured loans in amounts up 
to $1,500 at special low interest rates. 

In its first 14 months of operation, 
HELP guaranteed more than $900,000 
in loans to 1,982 students attending 90 
different colleges. Contributions to the 
plan are tax deductible and it has been 
so successful that a similar program 
will begin operating in Maine and New 
York this fall. In New York, loans will 
be guaranteed by state funds rather 
than private sources. 

One of the most comprehensive col- 
lege loan plans has just been put into 
operation by the Indiana National Bank 
of Indianapolis. It is called College 
Educations Assured, and, according to 
the bank, is the first of its size ever 
instituted. The plan provides for par- 
ents or guardians of students to make 
monthly payments to the bank on loans 
that run as long as 6 years. The bank, 
in turn, makes lump sum payments to 
colleges for the students as they fall 
due. The loans carry a low rate of in- 
terest which is charged only on the un- 
paid balance. 

Two programs. The Indiana plan con- 
tains both prepayment and loan pro- 
grams. The 6-year period can begin as 
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a low monthly payment 
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to six years to pay the 
major cost of a college 
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Brochure explains plan 


long as 2 years before a student enrolls 
in college or payments can be extended 
up to 2 years after graduation. An in- 
surance policy is included to guarantee 
completion of the student’s education. 
The policy has three main provisions. 
In case of death or permanent total 
disability of the student’s parent or 
guardian, the remaining cost of educa- 
tion is paid in full. If the student dies 
before his final year in college, the 
parent is refunded the full amount of 
his investment. The cost of the policy 
ranges from 70¢ to $1.50 per $1,000 
of the plan, depending upon the age 


Some of the forms used for College Educations Assured Plan 
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DIRECTORS 


BARNEY BALABAN 
President, Paramount Pictures Corporation 


EDWIN J. BEINECKE 
Chairman, The Sperry and Hutchinson 
Company 


CLINTON R. BLACK, JR. 
President, C. R. Black, Jr . Corporation 


ALVIN G. BRUSH 
Chairman, American Home Products 
Corporation 


LOU R. CRANDALL 
Chairman, George A. Fuller Company 


CHARLES A. DANA 
Chairman, Dana Corporation 


HORACE C. FLANIGAN 
Chairman, Board of Directors 


JOHN M. FRANKLIN 
President, United States Lines Company 


JOHN GEMMELL, JR. 
Clyde Estates 


PAOLINO GERLI 
President, Gerli & Co., Ine: 


EUGENE S. HOOPER 
President 


ROY T. HURLEY 
Chairman and President, 
Curtiss-Wright Corporation 


JOHN L. JOHNSTON 
Director, Phillips Petroleum Company 


OSWALD L. JOHNSTON 
Simpson Thacher & Bartlett 


BARRY T. LEITHEAD 
President, Cluett, Peabody & Co. Inc. 


KENNETH F. MacLELLAN 
President, United Biscuit Company 
of America 


JOHN T. MADDEN 
Chairman, Emigrant Industrial Savings Bank 


GEORGE V. McLAUGHLIN 
Vice Chairman, Triborough Bridge and 
Tunnel Authority 


WILLIAM G. RABE 
Chairman, Trust Committee 


HAROLD C. RICHARD 
New York City 


HENRY B. SARGENT 
President, American & Foreign 
Power Company, Inc. 


HAROLD V. SMITH 
Chairman, The Home Insurance Company 


L. A. VAN BOMEL 
Director, Chrysler Corporation 


HENRY C. VON ELM 


Honorary Chairman 


GEORGE G. WALKER 
President, Electric Bond and Share Company 
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MANUFACTURERS 
TRUST COMPANY 


Head Office: 44 Wall Street, New York 


113 OFFICES IN GREATER NEW YORK 





Statement of Condition, June 30, 1958 





RESOURCES 
Cash and Due from Banks ........... $ 811,773,366 
U. S. Government Securities ......... 881,730,311 
U. S. Government Insured F. H. A. Mort- 

gages By Tie a 74,195,769 
State, Municipal and Public Securities . . 207,288,517 
Stock of Federal Reserve Bank ........ 4,511,700 
I ern a 29,452,840 
Loans, Bills Purchased and Bankers’ Ac- 

CE cckenenecnh eee ¢4 Sembee 1,346,429,346 
EEE. ncn sackeescdae ae Onn 25,735,401 
Banking Houses and Equipment ....... 23,039,432 
Customers’ Liability for Acceptances ... 63,630,974 
Accrued Interest and Other Resources .. 11,814,375 

$3,479,602,031 
LIABILITIES 


Capital (5,039,000 
shares—$10. par) .. $ 50,390,000 


PETS rCr rT eS 100,000,000 
Undivided Profits ...... 65,781,116 $ 216,171,116 


Surplus 





*Reserve for Possible Loan Losses ...... 48,440,136 
Reserves for Taxes, Unearned Discount, 
Ee eae 28,301,485 
Dividend Payable July 15, 1958 ..... 2,519,500 
Outstanding Acceptances ........... 65,612,360 
Liability as Endorser on Acceptances and 
PO > skate Rae aetaaldis ea 31,810,012 
eer 1,654,998 


PE > + 6c WbwSeewnesescensesecs eee 





$3,479,602,031 


* Applicable to cover such future loan losses as may develop. None 
are at present known. 


United States Government and Other Securities carried at $116,580,621 are pledged to 
secure public funds and trust deposits and for other purposes as required or permitted by low. 


Member Federal Reserve System 
Member New York Clearing House Association 
Member Federal Deposit Insurance Corporation 
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of the parent or the legal guardian. 

Here is how the loan plan works: If 
a parent decides on a $6,000 education 
program, the plan could be set up for 
71 monthly payments of $96.50 each. 
There is an initial fee of $15 to ‘cover 
expenses and a monthly service charge 
of 50 cents. The cost of the insurance is 
included in the monthly payments. In- 
terest is computed at the rate of $5 
per hundred per year only on the 
amount of money advanced to the col- 
lege in any given period. 

No interest. Under the prepayment 
plan, it is possible that no interest 
would be charged. Take, for example, a 
man aged 50 who began a $6,000 plan 
on June 1. After the initial $15 fee, he 


would make 10 monthly payments of 
$156.50 and 36 payments of $131.50. 
In this instance, no interest would be 
charged because the payments would 
be high enough in the first 10 months to 
cover college costs as they came due. 

If the loan plan is used, the bank has 
established a minimum monthly pay- 
ment of $45 which is sufficient to buy 
a $3,000 program. Although College 
Educations Assured has been estab- 
lished to pay for all four years of a 
college education, it is also available to 
sophomore and junior students. Senior 
students are not eligible because of the 
limited underwriting period for insur- 
ance purposes. 

Seven Indiana colleges are already 






























As of June 30,1958 


Assets 


Cash on Hand and Due from Banks . 
United States Government Securities . 


State and Municipal Securities . 
Other Securities 


Loans and Discounts (Less Reserve) . 


Customers’ Liability Under 


Letters of Credit and Acceptances . 


Bank Premises ... . 
Other Real Estate. . . . . 
Accrued Interest . . . . « 
Other Assets . . «© « - 


Securities carried at $123,957,596.98 in the above 
Statement are pledged to qualify for fiduciary powers, and 


for other purposes as required by law. 


Liabilities 
Deposits: 
Demand . . « 


Time . . . « «+ 156,050,729.63 
U. S. Government . 40,101,301.33 
Other Public. . . 43,773,108.04 $557,701,121.97 


Accrued Taxes, Interest, Etc. . 
Dividends Declared . . . . 
Interest Collected Not Earned . 


coe @ 2,274,749.33 
Letters of Credit, Acceptances and 
Acceptances Sold With Our 
Endorsement . . . os eu 17,042,436.38 
Capital Funds: 
Capital . . . . $12,846,500.00 
Surplus . . . . 20,153,500.00 
Undivided Profits . 7,005,013.74 40,005,013.74 
$620,073,690.27 


THE BANK OF 
CALIFORNIA 


NATIONAL ASSOC 


HEAD OFFICE: 400 California Street, San Francisco 20 
Offices in California, Oregon and Washington 
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Statement of Condition 


« $317,775,982.97 


$124,714,615.85 
122,497,553.32 
40,125,457.69 
21,506,663.86 
284,892,620.21 


16,979,571.38 
6,3821,688.32 
165,643.05 


1,886,553.71 
483,322.88 


$620,073,690.27 











2,632,857.60 
417,511.25 
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FEDERAL DEPOSIT 
INSURANCE 
CORPORATION 
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offering the plan. They are: Wabash, 
Indiana University, Franklin, Earlham, 
Ball State, Indiana State Teachers 
College and DePauw. In order to spread 
the risk, the bank has set the plan up to 
operate on a volume basis. Every college 
in the state has been contacted and so 
far 16 institutions have expressed an 
interest in the program. 

Loans for Michigan students. Banks 
in other states are watching the program 
closely with an eye toward adoption of 
some form of the plan. At least one 
large bank in Michigan will soon offer 
a similar program to Michigan col- 
leges. For the present, the bank will 
offer the loans only to students’ fam- 
ilies in the Detroit metropolitan area. 
But it may eventually cover most of the 
state through adoption of the plan by 
the bank’s correspondents. 

College loan plans are in effect large 
unsecured personal loans. Although it 
appears on the surface that there is a 
great deal of risk in granting such 
loans, officials who have studied the 
program feel that it is justified. 

In addition, most inquiries regarding 
college loan plans come from profes- 
sional people such as doctors and law- 
yers, who are considered among the 
best possible risks. This is how William 
P. Flynn, chairman of the board at 
Indiana National, puts it: “We look on 
this plan as our part in helping more 
deserving Americans attend college. In 
terms of assets, we believe the value of 
the asset we are lending against— 


| brainpower—increases with age.” 
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Safety Poster Contest 


In an effort to make its personnel 
more safety conscious, The California 


| Bank, Los Angeles, sponsored a safety 
| poster 


contest for its employees’ 
families. The contest was open to chil- 
dren between the ages of 6 and 15 and 
the theme was on accidents which are 
related to falls. 

Contestants were divided into three 
age groups: 6 to 9; 10 to 12; and 138 to 


Prize-winning poster 
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15. One first prize was awarded to each 
of the three grouvs and there was one 
grand prize for the best poster in the 
contest. Prizes consisted of free trips 
to Disneyland. The poster winning the 
grand prize carried the slogan, “Be 
Safety-Wise When Getting Supplies.” 
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A.B.A. Releases New 
Check Handling Material 
Two new publications on automatic 
check handling have just been published 
by the Bank Management Commission 


Outlines major problems 


of the American Bankers Association. 
Both are the work of the commission’s 
Technical Committee on Mechanization 
of Check Handling. 

One booklet is a new progress report 
informing A.B.A. members that agree- 
ment has been reached on the type font 
to be used in printing magnetic ink on 
checks to be handled mechanically. The 
font, itself, will not be announced 
until after completion of field tests. 

“This is another milestone in our 
progress toward a common machine 
language and automation of check han- 
dling,” said Harold FE. Randall, 
chairman of the Bank Management 
Commission and _ vice-president and 
comptroller, The First National Bank 
of Boston, Massachusetts. 

Another problem which has _ been 
cleared up by the Technical Committee, 
of which John A. Kley, vice-president 
of The County Trust Company, White 
Plains, New York, is chairman, is 
this: “The width of the band at 
the bottom of checks to be free 
of magnetic ink printing, except for 
magnetic ink coding, has been estab- 
lished as extending up % of an inch 
from the bottom of the check. In 
effect, the bottom edge of the % inch 
band for magnetic ink encoding, which 
was previously designated as being % 
of an inch from the bottom of the check, 
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An Important New Publication 
For Bank Executives 


It’s timely, authoritative, explicit—and yours for the asking, 
without charge or obligation. 


Written by Lester A. Pratt, C.P.A., noted specialist in bank 
fraud investigations, the booklet outlines essential procedures 
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other prevalent causes of loss. A comprehensive check list 
of proved safeguards also is included. 
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has been relocated to 3/16 of an inch 
from the bottom. This modification was 
made to provide both the machine man- 
ufacturers and check printers maximum 
tolerance consistent with acceptable 
check design. All other specifications 
outlined in previous Technical Commit- 
tee publications remain the same.” 

Detailed explanation. The other 
booklet, Account Numbering and Check 
Imprinting for Mechanical Check Han- 
dling, gives a detailed explanation of 
two account numbering systems usable 
in automatic check handling. 

The booklet points out that, basically, 
there are only two account numbering 
systems, alpha-numeric and straight 
numeric. Alpha-numeric is the assign- 
ment of numbers to accounts at proper 
numeric intervals so that the assign- 
ment of numbers to new accounts 
will not disturb the alphabetical file. 
Straight numeric refers to the assign- 
ment of account numbers on a simple 
consecutive basis. . 

A modification of the straight nu- 
meric system is also explained. It is 
the assignment of broad ranges of num- 
bers to different categories of accounts 
so that a consecutive sequence will be 
maintained within each category. 

The booklet explains that no one sys- 
tem of account numbering can be con- 
sidered best for all banks. Each system 
has its good points and banks will have 
to analyze their own situations care- 
fully to determine which is best for 
them. The size of the bank, its operating 
procedures and objectives, and its fu- 


ture aims regarding automation will 
have a direct bearing on which system 
is chosen. 

Bankers are cautioned that regard- 
less of which system they use, they 
must consider the problem of encoding 
numbers on checks and deposit slips. 
Since the success of the program de- 
pends on customer acceptance, the 
booklet suggests that banks exercise 
care in passing on increased costs of 
printing to the customer. 

Copies of the booklet have already 
been sent to individual A.B.A. members. 
Additional copies are available at 50¢ 
each from the A.B.A. Bank Manage- 
ment Commission, 12 East 36th Street, 
New York 16, New York. 
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Management Principles 


The functions of a bank from the 
viewpoint of the chief executive are 
discussed in a new book, ‘‘Bank Man- 
agement,” by Walter Kennedy, presi- 
dent of the First National Bank of 
Montgomery, Alabama. Mr. Kennedy, 
who is also currently president of the 
Trust Division of the American Bank- 
ers Association, says the principal ob- 
jective of the book is to provide both 
present and future bank executives 
with a set of sound principles, policies 
and procedures for each of the major 
activities of a medium sized bank. 

Since there are an estimated 5,000 
medium sized banks in the country, Mr. 
Kennedy says that these institutions 
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STATEMENT OF CONDITION 
June 23, 1958 Comptroller's Call 


Loans and Discounts 


RESOURCES 
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FLORIDA'S | 
oLoest | 
NATIONAL 


BANK 





$ 31,820,568.73 
Overdrafts 00... 16,843.67 
I se 868 604.03 
° RE eee eee 243,083.29 
OS Eee 3.00 
1S e Accrued Interest and Income Not Collected 462,040.76 
Insurance and Other Expenses Prepaid 148,987.66 
Stock in Federal Reserve Bamk 2.000.000 cceceeeeeee 150,000.00 
Customer's Liability for Letters of Credit 0000. 87,696.84 
I STR tea URE Ea 628 839.34 
an O United States Government 
Obligations $37,561 630.97 
Obligations of Other 
Federal Agencies 20. ececeeceeeeeees---- 1,872,875.00 
State, County and 
Municipal Obligations 0.0.2.2... 13,292,296.05 
Marketable Corporate Bonds 398,626.11 
 LEBIES Cash and Due from Banks —.....................- 27,307,815.13 80,433,243.26 
TOTAL $114,859,910.58 
* 
with LIABILITIES 
Deposits .. a So ee Tae POTS $104,804 445.45 
Interest and Income Collected Not Earned 00... | 046,398.37 
meas Seeerees, Tees, Ge. nn 597,404.93 
Letters of Credit 87,696.84 
Other Liabilities .. 10,265.62 
eee ,000.00 
aes 10.00 
Undivided Profits 214.13 
Reserve for Contingencies -......................-.. 522,147.51 
Evaluation Reserve 2... cceececececseeeeeeeeeeeee 1,951,328.73 — 8,313,690.37 
TOTAL $114,859,910.58 


NOTE: Effective June 26 capital 
through a stock dividend, making total capital and surplus 
of $5,500,000. 


First National Bank 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 








was increased $500,000 
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BANK MANAGEMENT 


by 


WALTER KENNEDY 


HST NATIONAL BANK, MONTGOMERY, ALA 


PRESIDENT. FF 


A comprehensive guide om round principlen. policies and 


procednres in all the functions of @ commerctal bank 





Guide to principles, policies 


form the backbone of the American 
banking system. His philosophy of 
management is summed up in four 
words: Analyze; organize; deputize; 
and supervise. 

Mr. Kennedy has written the book 
to serve a dual purpose. First, it is for 
the “generalist,” who is responsible 
for over-all bank management and, 
secondly, it is for the specialist, who 
desires to have a better understanding 
of the major activities of bank work 
outside his own field. 

The book has been published by 
the Bankers Publishing Company, 89 
Beach Street, Boston 11, Massa- 
chusetts. It is available at $8.50 per 
copy. 

© * * 


Huge Waterproof Vault 


The world’s largest waterproof vault 
is presently under construction for the 
United States Trust Company of New 
York, New York City, for use when the 
bank occupies its new building at 45 
Wall Street early next year. Details on 
features of the vault were released to 
the public last month. 

According to Raymond Koontz, presi- 
dent of Diebold Incorporated, Canton, 
Ohio, builders of the vault, it is stronger 
than the vaults that withstood the 
atomic bombing at Hiroshima and sub- 
sequent atomic tests since that time. 
The vault contains 40,000 cubic feet. 
It is 55% feet wide by 58% feet long 
and the ceilings are 12 feet high. When 
completed, it will be able to withstand 
1,640 pounds of water pressure per 
square foot. 

The interior is divided into five work 
areas, an entrance lobby, a nerve cen- 
ter and three storage libraries. In addi- 
tion, there is a 2,500 square foot exam- 
ination room for bookkeeping and au- 
diting purposes. 

New filing system. One of the out- 
standing features of the vault is the 
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Milk serves a growing America 


Fluid and cool in tall glasses. Churned and fresh in nutritious butter pats. 
Skimmed and separated for rich cheeses and healthy ice creams—milk 
serves the nation in many ways. 

And in many ways, too, America’s commercial banks serve the dairy 
industry. 

With money, credit and financial services, commercial banks help 
farmers produce milk. Commercial banks also help dairymen process, 
package and distribute milk and its many by-products. And ultimately 
it’s the neighborhood banker who helps retailers stock milk and milk 
products for the entire community. 

The Chase Manhattan Bank of New York, a leading lender to Ameri- 
can industry, is proud to be a part of this banking system which helps 
keep our economy healthy and strong. 


THE 


CHASE 


MANHATTAN 


BANK 


CHARTERED 1799 
HEAD OFFICE: 18 Pine Street, N. Y. 15 


Member Federal Deposit Insurance Corporation 


(One of a series of advertisements published in New York City newspapers) 
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June 30, 
1956 


886.9 


MILLIONS 


June 30, 
1955 


820.9 


MILLIONS 


June 30, 
1954 


524.5 


MILLIONS 
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TOTAL RESOURCES 


-and now! BS | 


cee ONE 
. ~ BILLION 
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First Western Bank 


AND TRUST COMPANY 


Head Office: 405 Montgomery Street, San Francisco 
Southern California Headquarters: 556 South Spring Street, Los Angeles 


Member Federal Deposit Insurance Corporation 


Burroughs Clearing House 






























First Western Bank 


AND TRUST COMPANY 


June 30, 1958 















































b. 
ASSETS LIABILITIES 
CASH AND SECURITIES: DEPOSITS . . « « «© © «© « $ 921,500,505.08 
Cash and Due from Banks . . . $ 88,491,622.92 
United States Government OTHER LIABILITIES: 
Securities, direct and guaranteed 296,914,811.92* . 
Federal Agency Securities. . . 28,144,708.80* Accrued Interest, Taxes and 
State, County, and Municipal oo er | 3,840,230.82 
ee ss we, & ee. ee 91,003,872.64* r os 
t 
teeiiaiie oe hs 245,502.82* ncome Collected, but not Earned 6,051 ,568.42 
TOTAL $ 504,800,519.10 Letters of Credit and 
fehece. snissnn.,. ti ae a Te a a 624,579.14 
LOANS: 
Real Estate toons (Overenteed or er ane « & «es eX 715,933.65 
insured by the United States 
Government or its Agencies) . $ 167,449,409.58 TOTAL $  11,232,312.03 
Other Real Estate Loans. . . . 117,373,587.89 
Loans and Discounts. . .. . 188,140,172.35 RESERVE FOR POSSIBLE FUTURE 
TOTAL $ 472,963,169.82 LOAN LOSSES . ss we 4,331,213.51 
. OTHER ASSETS: 
Income Earned, but not Collected $ 5,466,130.40 CAPITAL ACCOUNTS: 
Bank Premises and Equipment . 20,470,958.06 Copital Stock . . . . 4 « « $  27,674,275.00 
Other Real Estate Owned . . . 728,439.46 
Customers’ Liability under Letters PM 6s eS eS 31,131,749.50 
~ of Credit and Acceptances. . 624,579.14 Uedivtted teat 
n a ae a a 
Gther Assets 2. 1 tt st et 835,645.91 ee ee 10,019,386.77 
TOTAL $ 28,125,752.97 TOTAL $ 68,825,411.27 
TOTAL ASSETS $1,005,889,441.89 TOTAL LIABILITIES $1,005,889,441.89 

















* $175,172,000.00 principal amount deposited as security for public and 
trust deposits and for faithful performance of court and private trusts. 
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PRIVATE ELEVATORS 
TO U.S. TRUST CO. 







INSPECTION 
CATWALK 


5/8” STEEL PLATE 
LINING 


BANDIT BARRIER 


WORK ROOM 
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EXAMINATION ROOM 


MAIN DOOR F 





GUARDS 
CONTROL 
STATION 


BANDIT BARRIER 
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ELEVATOR 
& STAIRS 
(TO SECURITIES 
CAGE ONLY) 






NERVE 
CENTER 





EMERGENCY 
DOOR 


REINFORCED CONCRETE WALLS 


Special steel shelves, separate work areas highlight United States Trust’s waterproof vault 


new filing system that will enable the 
bank to store book and wing bonds to- 
gether, by account, despite their varying 
sizes. Special steel shelving has been 
designed to facilitate the new system. 

Under the novel operation, pneumatic 
tubes connect the nerve center of the 
vault with the company’s security cage 
on the floor above. All securities sent to 





the nerve center will be shipped to one 
of the three filing libraries. The securi- 
ties will be catalogued with stocks going 
to one area and bonds to another. 

All bonds will be divided in wrappers 
by interest period. Each interest period 
will be identified by a different colored 
wrapper. For example, a wrapper might 
be stamped 137485 J.J. The numbers 





( were daydreaming the other day 


and this question popped into our mind 
...' Since we produce a uniform prod- 
uct, do we utilize uniform equipment 
in all our plants, and if not, why not?” 
A good question, we thought, so we 
decided to examine it. 


In all essentials we found that we were 
quite uniform, but insofar as little gad- 
gets were concerned, we were way off 
base. In our business, gadgets provide us 
with substantial savings. As far as basic 
machines and methods are concerned, 
we are limited almost to the same units 
as any other printer. On gadgets, how- 
ever, we go to town, and the question 
we are toying with now is... “If they 
are so good, why aren’t they uniform 
in all plants?” 


Well, we found out that sometimes a 
gadget installed in the last plant had 
little resemblance to the original gadget 
installed in the first plant, due to con- 
tinued refinements. At any given time, 


HOW DO YOU STAY UP TO DATE? 




















therefore, quite a few of our gadgets 
would be considered outmoded. This is 
very sad indeed, because it seems that 
we are always throwing things away. 
The one compensation appears to be 
that this very obsolescence represents 
the difference between “getting” up to 
date and “staying” up to date. 


What we are trying to say—if we don’t 
run out of space—is that if we waited 
until we had nine perfect gadgets we 
might not have any gadgets at all, so 
by installing the first crude effort, and 
putting it to work, we save a few pen- 
nies, which makes us very happy. But 
then, as we develop refinements which 
permit us to save even more pennies, the 
initial saving appears inconsequential. 
Nevertheless, there is food for thought 
in this idea of introducing today’s 
improvements today and adopting 
tomorrow's improvements tomorrow. 
By following this practice we never 
really are up to date, but on the other 
hand, we are never too far behind. 
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CHECK PRINTERS 
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Manufacturing Plants at: 
CLIFTON, PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY, ST. PAUL, DALLAS, CHATSWORTH 








will indicate the account and the letters 
will show that January and July are 
the interest dates. 

When the coupon cutters are working 
on January coupons, they will pull out 
the colored wrapper indicating Janu- 
ary bonds. Under other systems, all 
bonds have to be pulled out and the 
January issues separated for clipping. 
Use of the colored wrapper system will 
eliminate the “finding time.” The com- 
pany estimates that its new system will 
reduce the time required to clip a cou- 
pon by 20 per cent. 


5 e e 


San Francisco Banks 
Maintain Savings Rate 


Competition has forced San Fran- 
cisco’s big commercial banks to continue 
paying 3 per cent interest on savings 
deposits at least for the remainder of 
the year. Veteran financial observers in 
the San Francisco area had previously 
predicted that the banks would reduce 
the savings interest rate on July 1 to 
2% per cent in line with the easing of 
the money market. Savings and loan 
associations were likewise expected to 
reduce their dividend dates from 4 per 
cent to 3% per cent. 

However, as the mid-year date ap- 
proached, savings and loan associations 
in Southern California decided to main- 
tain their 4 per cent rate. As a result, 
the San Francisco banks, with the Bank 
of America taking the lead, are main- 
taining their 3 per cent rate and have 
resumed use of the figure in all adver- 
tisements or copy featuring savings or 
opening of savings accounts. 

Los Angeles banks followed the San 
Francisco lead. The only exception in 
Southern California is the Beverly Hills 
National Bank & Trust Company 
which reduced its rate to 2 per cent. In 
the Pacific Northwest, the commercia' 
banks in Portland, Oregon, Seattle anc 
Tacoma, Washington are continuing 


Burroughs Clearing House 




















their present savings rate at 2% per 
cent. 


° ° ° 


25-Year Dinners 
Discontinued 


The increasing unpopularity of 25th 
anniversary dinners has prompted The 
Chase Manhattan Bank, New York 
City, to discontinue the annual affair 
. and devise a substitute program for its 
senior employees. The number of people 
declining invitations to the 25-year din- 
ners has been steadily increasing, ac- 
cording to the bank. Last year, almost 
25 per cent of those invited turned down 
7 the invitation with thanks. 

Under the new program, the bank 
will invite small groups of 25-year em- 
ployees to lunch with the senior man- 
agement team at the head office. Em- 
ployees will be excused from their 
regular duties on the day of the 
luncheon. 

In addition, they will have their 
choice of the usual gift of a watch, flat 
silver piece or silver tray. Women em- 
ployees will also receive a gold bracelet 
and the men will be given a gold tie 
clasp. On the same day, the bank will 
send 25 roses to whomever the honored 
. staff member designates. 
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New Advance in 
Bank Proof Operation 
Another important step toward auto- 
mation has been taken by the National 
‘ Bank of Detroit, which has placed in 
operation the first installation of a 
new type high-speed bank proof ma- 
chine. It is being used to prove, sort, 
list and distribute the bank’s own 
checks and deposits, as well as items 
received from other banks. 

Printed circuits similar to those used 
in giant electronic computers are built 
into the new units to provide speed and 
accuracy not obtainable in straight 
mechanical handling of proof opera- 
tions. 

Flexible design. The new proof ma- 
chine consists of three basic pieces of 
equipment: a master control unit from 
which the operator issues orders; a 
27-pocket device for sorting and endors- 
ing checks; and a 27-tape listing ma- 
chine for recording check and deposit 
amounts and totals. 

)- The operator controls all.three units 
s from her master keyboard. She simply 
\- lists the credit amount and then the 
L, checks. The machine automatically sub- 
k tracts the checks from the credit 
\- amount and sorts and distributes them 
to their proper classification. It proves 
the accuracy of both the operator’s and 
depositor’s listings and permits mechan- 
ical control of operator error correction. 
n In addition, the proof equipment pro- 
n duces a complete master tape record of 
all the items processed by the operator. 
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y Shown on page 26 observing the offi- 
r cial start of the proof installation are, 
2) left to right, Ray R. Eppert, president, 
t Burroughs Corporation, Henry T. Bod- 
¢ man, president, National Bank of De- 
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Washington’s Statewide Bank 





Agriculture 


Seventy thousand Wash- 
ington farmers make an 
important contribution 
to the state’s diversified 
economy. Washington’s 
farm production is val- 
ued at $600 million an- 
nually. Agriculture is 
just one of the many 
industries that make 
this a Busy Corner of 
America. 



















































STATEMENT OF CONDITION 
AT CLOSE OF BUSINESS JUNE 30, 1958 


RESOURCES 


Cash and Due from Banks . $192,536,838.66 
U. S. Government Securities 209,138 ,085.91 
Obligations of Federal Agencies 17,057,245.97 
State and Municipal Securities . 70,328,242.51 
Other Bonds and Securities . . 1,150,004.00 $490,210,417.05 
Loans and Discounts —" aa 421,919,245.65 
Federal Reserve Bank Stock . 1,500,000.00 


Bank Buildings, Vaults, 


Furniture and Fixtures, etc. . 11,245 ,858.52 


Interest Earned Not Received . 3,940,121.42 
Customers’ Liability under 
Letters of Credit and Acceptances. . fe 3,760,152.97 
TOTAL... © sc « ew 2 0 0 + SRR 
LIABILITIES 
Capital Stock . . $ 20,000,000.00 
Surplus 30,000 ,000.00 


Undivided Profits 

Reserve for Interest, Taxes, etc. 
Discount Collected Not Earned 
Letters of Credit and Acceptances . 
Deposits . 


19,707 ,395.58 $ 69,707,395.58 
6,409 978.91 

5,087 ,862.42 

3,760,152.97 

847,610,405.73 


TOTAL. . «© «© «© © « « « QOGR BIG. 704. 
81 Statewide Offices 


BOARD OF DIRECTORS 


LAWRENCE M. ARNOLD DON H. WAGEMAN 
Chairman Chairman, Executive Committee 


FRANK E. JEROME, President 


RICHARD E. LANG 
RUSSELL MILLER 

B. A. PERHAM 

W. G. REED 

VOLNEY RICHMOND, Jr. 
WILBUR W. SCRUBY 
ALFRED SHEMANSKI 
ELBRIDGE H. STUART 
J. A. SWALWELL 
GEORGE VAN WATERS 
KATHERYN WILSON 


J. H. BALLINGER 
WELLWOOD E. BEALL 
HENRY BRODERICK 
F. H. BROWNELL, Jr. 
CHARLES F. CLISE 
EARL D. DORAN 
JOEL E. FERRIS 

O. D. FISHER 

L. C. HENRY 
CHARLES H. INGRAM 
ERIC A. JOHNSTON 
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CALENDARS 
AND DESK SETS 


A completely new line of decorator 
designed perpetual calendars and 
desk sets in satin finished brass or 
chrome, single and double faced 
calendars with or without pens. 


eB 00s 


BVA 


LATEST % 
DIVIDEND A YEAR ; 


oad 


SIGNS 


Illuminated signs, beau- 
tifully hand-etched in 
plate glass. Standard 
engraved floor and 
counter signs. Name 
plates of all types. 


COIN COUNTING MACHINES 





ABBOTT MODEL 49 


The world famous line of Abbott 
coin counting and sorting ma- 
chines in hand operated and heavy 
duty electric models. 


Also: Abbott quality coin wrappers, coin 
and currency trays, etc., efc. 


WRITE FOR COMPLETE CATALOG 


ABBOTT COIN COUNTER CO. 


143rd-144th STREETS & WALES AVE. 
NEW YORK 54, N. Y., U.S.A. 
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Discuss equipment’s part in fast-stepping automation program 


troit, and Harry Schaefer and Bruce 
Studebaker, both vice-presidents of the 
bank. 

Automatic endorsing. Not shown in 
the photograph is the sorting-endorsing 
unit, which is located to the left of the 
master control unit. Every check to be 
sorted is dropped through its sorter 
chute, where it is automatically en- 
dorsed, partially endorsed or _ non- 
endorsed, depending on pre-program- 
ming. The check is then sorted to the 
pocket to which it is charged. All 27 
pockets are visible through glass doors. 
When a pocket becomes full, a lamp on 
the keyboard lights, as well as another 
lamp at the top of the tier of pockets 
containing the full pocket, to warn the 
operator that the pocket has to be 
emptied. A colored flag identifies the 
specific pocket. It has long been a prob- 
lem in proof operations to insure that 
items actually arrive where charged. 
The machine through a special destina- 
tion sensing mechanism assures that 
items do reach the proper pockets. 

The listing unit, shown in the right 
foreground, prepares a neatly printed 
tape for each of the 27 classifications. 
Items appear in proper sequence, with 
totals at the bottom. Each tape shows 
the classification number, transit num- 
ber and machine number. When a tape 
is nearly depleted, the machine locks, 
a lamp on the keyboard lights and a 
colored flag appears beside the depleted 
tape. The operator can restore the ma- 
chine to normal operation by replacing 
the tape, or she can throw a by-pass 
switch which enables her to complete 
proof of the deposit in process. 

The new proof machines are the sec- 
ond phase of an electronic bank auto- 
mation system being developed at the 
bank. Initially, the bank installed a 
new type electronic bookkeeping ma- 
chine in its bookkeeping department. 


The bookkeeping and proof machines 
both provide for future automatic 
processing through use of “common 
language” document inscribing and 
reading units. 


* e ° 


Century of Progress 

One of Brazil’s largest banking 
establishments, Banco da Provincia do 
Rio Grande do Sul, Porto Alegre, has 
just entered its second century of 
service, 

Banco da Provincia, which has 64 
branches and 2,400 employees scat- 
tered over the breadth of Brazil, is 
one of the leading factors in the coun- 
try’s growth. It has a large foreign 
department, which is working closely 
with banking and business institutions 
around the world to stimulate further 
progress. 

When the bank opened for business 
on July 1, 1858, it was limited to 
accepting and cashing credit notes. The 


Busy Brazilian bank 
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RESOURCES 


Loans and Discounts 
Banking House, Furniture & Fixtures 
Other Real Estate Owned 
Prepaid Expenses 
Other Resources 
Customer Liability A/C 

Letters of Credit 
Accrued Interest and 

Income Receivable $ 2,074,536.07 
U.S. Government Securities  221,205,181.02 
Florida County & Municipal Bonds 22,701,746.89 
Other State & Municipal Bonds — 5,699,027.19 
Federal Reserve Bank Stock  —1,077,300.00 
Other Securities 1,363,649.41 
Cash on Hand & Due From Banks 154,917,247.15 

409,038,687.73 


$589, 159,930.47 


$171,881,307.55 
6,389,518.32 
489,212.43 
304,321.40 
1,007,276.38 


49,546.66 





FLORIDA NATIONAL BANK 
OF JACKSONVILLE 


FLORIDA NATIONAL BANK & TRUST COMPANY 
AT MIAMI 


FLORIDA NATIONAL BANK 

AT ST. PETERSBURG 

FLORIDA NATIONAL BANK 

AT ORLANDO 

FLORIDA NATIONAL BANK 

AT PENSACOLA 

FLORIDA NATIONAL BANK & TRUST CO, 
AT WEST PALM BEACH 


FLORIDA NORTHSIDE BANK 
of Jocksonville 


FLORIDA NATIONAL BANK 
AT CORAL GABLES 
FLORIDA BANK & TRUST (0, 
AT DAYTONA BEACH 
FLORIDA NATIONAL BANK 
AT LAKELAND 

FLORIDA NATIONAL BANK 
AT KEY WEST 

FLORIDA NATIONAL BANK 
AT BARTOW 

FLORIDA NATIONAL BANK 
AT GAINESVILLE 


FLORIDA NATIONAL BANK 
AT OCALA 


COMBINED STATEMENT 


OF CONDITION 





Comptroller’s Call 
June 23,1958 


LIABILITIES 
$16,950,000.00 
22,005,000.00 
2,369,579.68 


Capital Stock 
Surplus 

Undivided Profits 
41 324,579.68 
9,259, 486.71 
3,341,828.94 
2,935, 967.69 
73,866.66 
8,806.95 
§32,215,393.84 


Reserve for Contingencies 

Reserve for Taxes, Interest, Etc. 
Interest & Income Collected, Not Earned 
Letters of Credit 

Other Liabilities 

Deposits 





$589, 159,930.47 


FLORIDA BANK 
AT FORT PIERCE 


FLORIDA NATIONAL BANK 
AT FERNANDINA BEACH 


FLORIDA BANK 


FLORIDA BANK 
AT PORT ST. JOE 


FLORIDA BANK 
AT MADISON 


FLORIDA NATIONAL BANK 


AT DELAND AT ARLINGTON 
FLORIDA NATIONAL BANK FLORIDA BANK 
AT PERRY AT CHIPLEY 


FLORIDA DEALERS AND GROWERS BANK FLORIDA BANK 

AT JACKSONVILLE AT BUSHNELL 

FLORIDA BANK FLORIDA NATIONAL BANK 
AT STARKE AT BRENT 

FLORIDA NATIONAL BANK 
AT VERO BEACH 


FLORIDA NATIONAL BANK 
AT BELLE GLADE 


FLORIDA National Group 


28 Banks IN THE FLORIDA NATIONAL GROUP 7 
~% of Banks 


MEMBERS FEDERAL 


SEP OSIT 


t'NSURANCE CORPORATION 
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Society 


FOR SAVINGS 
IN THE CITY OF CLEVELAND 


STATEMENT OF CONDITION * JUNE 30, 1958 
RESOURCES 





Cash on Hand and Due from Banks........... $ 18,097,724.71 
United States Government Obligations........ 77,020,453.06 
(Including $17,300,000.00 as Lawful Reserve) 

i Ns pete e en esse ee ea ee ee ee 44,746,895.06 
First Mortgage Loans on Real Estate.......... 130,821,718.75 
Other Loans and Discounts.................. 45,332,965.28 
SEE eT Teer eT eee 2,598,735.02 
Interest Accrued and Other Assets............ 1,888,343.61 

ere $320,506,835.49 





SEPT PCE TEE CURT LO TROUT OC OCCT $ 22,000,000.00 
Reserve for Comtingemcies. .. . . 2c cccccceion 1,088,920.37 
Reserve for Taxes and Expenses............... 1,894,606.75 
PEE INI. 8 6 oko scenic nsec ccs tcwennene 287,821,035.91 
I kp ccnceaceteseheseseeesbens's 1,748,789.84 
Deferred Credits and Other Liabilities......... 5,953,482.62 

, | ERR re $320,506,835.49 


United States Government Obligations carried at $1,240,000.00 are 
pledged to secure Public Deposits as required or permitted by iaw. 


Member Federal Deposit Insurance Corporation 





TRUSTEES 
WARREN BICKNELL, JR., President FRANK C. LEWMAN, Director 
The Cleveland Construction Company The Richman Brothers Company 
ROBERT F. BLACK, Chairman of the Board JAMES L. MYERS, Chairman of the Board 
The White Motor Company Clevite Corporation 
CHARLES B. BOLTON, President LAURENCE H. NORTON, Director 


Payne-Bingham Company 


= rf CONWAY, President 
The Fisher Brothers Company 


Oglebay Norton & Company 


DRAKE T. PERRY, Consultant 
The Harshaw Chemical Company 
THOMAS COUGHLIN, Director 


Th i ing Co RALPH S. SCHMITT 
e Murray Ohio Manufacturing Company ae Dasitienr a: Gesemery 
FREDERICK C. CRAWFORD The Cleveland Twist Drill Company 
Chairman of the Board 
Thompson Products, Inc. CLARENCE M. TAYLOR, President 
The Harris Calorific C n 
ERNEST C. DEMPSEY, Attorney ee ee 
Squire, Sanders & Dempsey JOHN S. WILBUR, Vice President 
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rates applied to these operations were 
affixed to the door of its small office. 
Operations have mushroomed since 
then to include all banking functions. 
These dealings are controlled from its 
modern and attractive 14-story head- 
quarters building located at the hub 
of Porto Alegre’s business district. 


4 od % 


National Ad Fund for 
Banks Off to Good Start 


Pledges totaling $224,000 to the na- 
tional cooperative advertising program 
for banking have been received from 
775 banks, according to Morris R. 
Brownell, Jr., chairman of the Founda- 
tion for Commercial Banks. Mr. 
Brownell added that the money was 
raised in the first 10 days of active 
solicitation. 

“In less than two weeks we are 
already near the half-way mark toward 
the $500,000 we set as our objective 
for the first year’s advertising,” he 
said, “and these results are coming 
from only one mailing without any 
follow-up.” 

Commercial banks throughout the 
country are being asked to support the 
national advertising program at the 
rate of $5 per million of deposits. The 
minimum contribution is $5 and the 
maximum is $15,000. 


4 e e 


Publie Coffee Break 
Creates Good Will 


The United States National Bank of 
Denver, Colorado has turned the mall 
outside its office building in Denver’s 
Mile High Center into an unusual 
summer garden. As part of its pro- 
motion, the bank sent out invitations 
to its customers, office workers in nearby 
buildings and the general public for 
free coffee, iced tea and cookies. 

The invitations read: “Give U.S. a 
break. Be our guests for iced tea and 
coffee between 10 a.m. and 4 p.m. Mon- 
days through Fridays.” During the first 
two weeks of the one month open house 
the bank’s guests had consumed 270 
gallons of coffee, 211 gallons of iced 
tea and 10,368 cookies. 
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Mural Depicts Progress 


A mosaic mural above the entrance 
doors of the Mercantile National Bank 


Abstract story of banking 
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of Miami Beach, Florida is one of the 
most eyecatching landmarks in the 
area. The abstract mural shows how 
man’s effort in conjunction with the 
earth’s resources actually form the 
basis of wealth. 

The two hands holding notched sticks 
in the upper left of the mural repre- 
sent the ancient custom of notching 
sticks to keep track of the amount of 
a loan. The theme of the mural is that 
money placed in the hands of a lending 
institution promotes culture and prog- 
ress. 


° ad 4 


Bank Donates Savings 
Accounts for TV Auction 


Each year Station KQED, San Fran- 
cisco, California’s only non-commercial 


community television station, stages a | 
mammoth auction to raise money for | 
its operation. Local industries and busi- | 
ness firms donate merchandise and | 


services for the sale. 
The Crocker-Anglo National Bank 


donated five $100 savings accounts to | 





“Prop” used in the auction 


this year’s sale. All were quickly 
snapped up by viewers during the auc- 
tion. 

Shown in the accompanying photo 
looking over the large reproduction of 
Crocker-Anglo’s savings passbook used 
on the show are James Day, KQED 


manager, and Winifred Schmale, pro- 


duction assistant. 


° € a4 


Teller Counter Innovation 


The new head office of the Green- 
field State Bank, Bakersfield, Cali- 
fornia, reflects the latest trend in open 
area bank design. The low, modern 
tellers stations, shown in the photo- 
graph on page 30, are seemingly sus- 
pended in air, adding to the office’s 
novel architecture. 

Facilities of the new office include 
a day and night depository, drive-in 
window, air conditioning and an auto- 
matic push button vault door. 

Another notable innovation which 
adds to the bank’s modern appearance 
1S a continuous luminous ceiling. 

: The bank first opened for business 
in Greenfield, California in 1953. The 
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Cash on Hand and Due from Banks............ $15,879,153.74 
United States Government Obligations. ........ 27,108,293.67 
i 6 Se dn od rik de wnt. ww eS 5,566,524.82 
Federal Reserve Bank Stock.................. 150,000.00 
SESE TCT ET OCCT Ce Te 17,688,075.39 
Interest Accrued and Other Assets............. 348,272.98 

Weis leuvatcucuss $66,740,320.60 

LIABILITIES 

ED EC Cb 404% ahead enenteecenbeeerene $ 2,000,000.00 
PPC TOT T TTT eeTTE Ter re ere Te 3,000,000.00 
I ew aba kaeleeee 957,887.38 
Accrued Taxes and Other Liabilities........... 560,058.09 
$6 54 OMe aes eee dendeeseaenen sense 60,222,375.13 

os a anwee cer $66,740,320.60 


United States Government Obligations carried at $9,580,000.00 are 
pledged to secure Public Deposits as required or permitted by law. 


Member Federal Deposit Insurance Corporation 
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Low, modern tellers counter seemingly suspends in air 


Bakersfield head office has been open 
since April of this year. 


° ° ° 


Anniversary Milestones 


The anniversary celebration of the 
Industrial Federal Savings & Loan As- 
sociation, Denver, Colorado, drew such 
huge crowds that management had to 
put a sign in the window assuring the 
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public that no “run” on the association 
was involved. 

Main feature of the celebration was a 
country store, shown below, circa 
1891, the year Industrial Federal was 
founded.. Old-fashioned merchandise 
was on sale at the store at old-fash- 
ioned prices. For example, aprons sold 
for 9c each; lemon drops cost 3c per 
% pound; licorice whips were 2 for 1c 
and apples sold at 2c each. Coffee, cider 
and crackers were distributed to cus- 
tomers free of charge. A country store 
handbill was mailed to all customers to 
inform them of the celebration. Other 
ads plugging the anniversary appeared 
in local newspapers. 

Open houses, commemorative dinners, 
special displays and contests marked 
other anniversary celebrations. 

125th. The Chemung Canal Trust 
Company, Elmira, New York, gave 
away two types of souvenirs during the 
celebration of its 125th anniversary. 
One souvenir was a “penny card” which 
actually contained a real penny with an 
inscription on the card, “Who says the 
Chemung Canal doesn’t give away sam- 
ples?” The second article was a calen- 
dar of community events which listed 
the dates of outstanding local events in 
Elmira. 

100th. June 17, 1958 marked the 100th 





anniversary of the Fifth Third Union 
Trust Company, Cincinnati, Ohio. A 
special brochure marking the event 
traces the history of the company from 
its beginning, under the name of The 
Bank of the Ohio Valley, to the present 
time. 

75th. To celebrate the completion of 
75 years of banking, The Champaign 
National Bank, Champaign, Illinois, 
moved into a new and modern building. 
A series of open houses were held to 
show the various features of the new 
structure. 

A special booklet tracing the history 
of Central National Bank of Green- 
castle, Indiana was issued for the 
bank’s diamond jubilee. The booklet 
told the story of early-day banking 
methods and was mailed to all bank 
customers. 

Two Chicago banks are also marking 
75th anniversaries this year. Open 
houses celebrating the occasion were 
held at both the Drovers National Bank 
and the Pullman Trust and Savings 
Bank. 

50th. A gift of $5,000 each to the 
community’s Methodist Hospital and 
Mercy Hospital marked the beginning 
of the golden anniversary celebration of 
the Gary National Bank, Gary, Indiana. 
Other festivities included rolling out a 
red carpet in front of the bank’s main 
entrance and a contest as to how long a 
6-foot candle would burn atop a huge 
anniversary cake. First prize was one 
day’s interest on $2 million figured at 
the rate of 2 per cent per year. Second 
prize was 2 per cent on $1 million and 
third prize was 2 per cent on $500,000. 

An attractive booklet listing impor- 
tant events in the 50-year history of the 
Fidelity National Bank, Twin Falls, 
Idaho, and a banquet for officers, stock- 
holders and employees highlighted the 
golden anniversary celebration of the 
bank. 

The Bank of Belmont, North Caro- 
lina, declared a 100 per cent stock divi- 
dend as part of its 50th anniversary 
festivities. The dividend was declared 
at a luncheon given in honor of the 
stockholders. 

William H. Kneib, one of the original 
officers of the Marquette Building & 
Loan Association, Erie, Pennsylvania, 
was on hand for the organization’s 50th 


Gay 90’s atmosphere surrounds anniversary celebration 
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anniversary celebration. Mr. Kneib has 
been active as secretary of the firm 
since it was founded May 27, 1908. He 
retired July 1 this year. 

25th. A special souvenir edition of 
ENBEEDEE, house organ of the Na- 
tional Bank of Detroit, was issued on 
the bank’s silver anniversary. The mag- 
azine was printed entirely in silver and 
blue and featured highlights of the 
bank’s history. 

An historical exhibit featuring arti- 
cles pertinent to the development of 
Miami Beach was displayed in the 
lobby of the Mercantile National Bank 
of Miami Beach during its silver anni- 
versary celebration. The exhibit traced 
the history of Miami Beach from an 
easy-going resort town to a thriving 
city. 

A dual ceremony marked the 25th 
anniversary of The Hibernia National 
Bank, New Orleans, Louisiana. In ad- 
dition to the silver anniversary cele- 
bration, 48 employees who completed 
25 years service were also honored. 
They received diamond-studded gold 
lapel pins. 


SO SO * 


Safe Record Storage 

An underground storage facility 
located near Pittsburgh, Pennsylvania, 
affords bankers the opportunity of 
storing vital financial records in a 





Guarded storage entrance 


place that is safe from any type of 
disaster, either man-made or natural, 
Built by the National Storage Com- 
pany, 296 Barclay Avenue, Pittsburgh, 
the storage center has facilities for 
storing both microfilmed and regular 
records. 

The natural fortress is located 220 
feet below the surface and is carved 
out of a 23-foot vein of solid limestone. 
Temperature and humidity conditions 
are electrically controlled and meet 
government specifications for the per- 
manent preservation of records. 

The facility also contains a diesel 
power plant for emergency electric 
power in case regular power sources 
fail. In addition, private living quar- 
ters are available for key personnel of 
a company in case it becomes neces- 
sary to do business at the storage 
center. All of the records are covered 
by blanket insurance. 
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Come on down 
and see us! 
























More and more executives today are looking into the 
rapidly growing markets in Australia and New Zealand. 
If you’re thinking about going to Australia or 

New Zealand, we'd like to send you copies of the 

A. N. Z. Bank Travellers’ Guides which give you 
valuable up-to-date information about the important 
centres that you'll be visiting. ‘There are guides for 
Sydney, Melbourne, Adelaide, Perth, Brisbane, ‘Tasmania, 
Wellington, Auckland, Christchurch, Dunedin and 
each includes a street map. Merely tell us which ones 
you'd like and they'll be sent free. Write to: 


General Manager’s Office 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
394/396 Collins Street, Melbourne, Australia 


Chief Manager’s Office 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
196 Featherston Street, Wellington, New Zealand 


The Manager 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
71 Cornhill, London, E. C. 3, England 







AUSTRALIA AND NEW ZEALAND BANK LIMITED 
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The Five 8’°’s and Their Part in Profitable Advertising 


By Neil Vanderpoel 


Assistant Vice President, St. Petersburg Bank, St. Petersburg, Florida 








When trying to derive every cent 
of profit from your advertising today, 
even the white space between words 
has a significance. The prime factor in 
any advertisement is its attention- 
getting ability. Secondly, the ad must 
hold the reader’s attention and, thirdly, 
it must do the all-important job of 
selling. The best way to accomplish 
these things is through the proper use 


of the five S’s of advertising: the 
symbol, signature, slogan, sock and 
story. 


The ads that get the best results 
today are those that use eye-catching 
symbols with such regularity that they 
register with the reader even if viewed 
only at a glance. 

Your bank needs a symbol that is 
something more than a proud line- 
drawing of your 14-story building. 
Your symbol may be humanized like the 
Campbell Kids or as formal as the 
Kraft K, but under any conditions, it 
must be distinctive. 

Distinguished symbols. The most dis- 
tinguished symbols are derived from 
places and things specifically related to 
your city, area or bank name. In oil 
country, your symbol could be a der- 
rick, rigger or driller; agricultural 
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Symbol identifies bank 





communities should play up their re- 
lationship with farmers; cities that are 
famous for being windy or filled with 
brotherly love may incorporate these 
features very handily. These are natu- 
rals, while other banks will have to de- 
velop their own. 

Some banks are inclined to use their 
symbol and signature synonymously. 


_ In such cases, both the symbol and the 


signature lose their distinct qualities. 
The signature should literally jump 
out of the ad and the symbol should 
serve as the prime memory factor to 
remind the reader who is telling the 
story in the ad. 

In this respect many banks have 
found that a map of their location has 
been a boon to business especially 
since so much of their new business is 
derived from newcomers to their com- 
munities. 

Points of distinction. Since most 
banks in a given community have the 
same general services and rates, the 
progressive advertiser stresses the 


| things he has that no one else has or 


that no one else is pushing at the 
moment, such as baby-sitters in attend- 
ance, a children’s-size window with a 
midget teller, a former basketball star 
in the safe deposit vault to reach lofty 
boxes, or eager officers in the instal- 


' ment loan department. 


Now that we have laid out the three 


| permanent requisites for every ad, let’s 


| look 


into the individual needs that 


| create the sock or optic arrest that we 


want for our ads. 

No one can deny that the color ad in 
an otherwise black and white news- 
paper catches the eye as soon as the 
paper is opened. But color is expensive; 





consequently we compensate for our 
limited budgets by creating original 
and colorful ads in black and white. 

Eight on one horse. Who can forget 
the ad of the Farmers and Mechanics 
Bank of Minneapolis featuring eight 
people comfortably seated on an elon- 
gated horse? Or the laborer and pro- 
fessional man walking side-by-side 
through the door of the Valley National 
Bank in Arizona? Or Trust Company 
of Georgia’s startling geometric spin- 
ning and weaving pattern? And the 
familiar old standby of a pile of pea- 
nuts being bathed in salt and titled, 
“Salt a Little Away?”’ 

These are the ads that are more 
valuable to you than a license to steal. 
True, new customers won’t create a 
traffic jam in your banking rooms on 
the day of publication, but if they are 
impressed by your messages they will 
remember you. 

Sock alone, however, is not enough. 
You must tell your story in your ad. 
Your pitch should be made in as few 
words as possible, since Mr. and Mrs. 
John Q. Public want to get around to 
the comics, horoscopes, puzzles, sports, 
and your competitor’s advertisements, 
as well. 

Many bankers try to tie their insti- 
tution in with some historic event or 
local situation. But explaining the tie- 
in often requires too many words. It 
is far better to use a quick-registering 
phrase as a lead line than to employ 
the talents of Ernest Hemingway to de- 
scribe your services. 

The change-up pitch. Pitch to your 
intended receiver in the same manner 
a baseball pitcher uses his change-up 
for certain hitters. More specifically, if 
you are appealing to a feminine clien- 
tele, use such words as smart, fashion- 





9th/T. NORTH ot 7thAVE. 


Member Federal Deposit Insurance Corp. 
Example of signature 


able, vogue, .stylish, and distinctive. 
These words will always draw a close 
look. 

With men you are never wrong in 
using such words as careful, forward 
thinking, advanced, modern, and trend. 
And since the youngsters don’t read 
the ads anyway, just tell your story 
to Mom and Dad. After all, they are 
the people you have to sell. 

The proper use of the five S’s out- 
lined here will quickly reward your 
general books with the addition of little 
parallel stripes down the middle of the 
letters. They are popular and look some- 
thing like this: $,$,$,$,$,. 
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1958. The day The First National Bank 
and The International Trust Company will open 
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New. Remodeled Bank Lobbies Reflect Contemporary Design 


Modern fixtures, improved lighting, expanded facilities are offered to better serve customers 






















Bank Building and Equipment Corporation 


Stevens Creek, Calif. A window wall, fully draped, West Babylon, N.Y. An unusual circular motif dom- 


fronts this new spacious office of the American Trust inates the interior of the new office of the Security 
Company, San Francisco. A mezzanine area provides National Bank of Huntington. Teller stations, check 
space for operating departments, employees’ lounge desk, railings and even lighting fixtures form arcs 





Milaca, Minn. Common building materials were Twinsburg, Ohio. Floor space was doubled and six 


blended to present an unusually warm atmosphere teller stations were added in recent remodeling of the 

in remodeling at The First National Bank. Red brick Twinsburg Banking Company. The vault and safe 

and hand hewn timbers for the ceiling and wood- deposit facilities were moved to the basement. Rich 
work highlight officer’s room at rear wood paneling is feature of spacious lobby 





octeccranuat 


Benton Harbor, Mich. Complete remodeling of the Farmers 
and Merchants National Bank produced this eye-appealing 
lobby. Note modern tellers’ counters, carpeting and drapes 





Great Falls, Mont. This attractive lobby high- 
lights the new home of the Montana Bank. Mod- 





ern stand-up and sit-down desks are featured in Sunbury, Pa. This massive lobby is the result of recent remod- 
the lobby that is serviced by an “air-door.” The eling at the First National Bank. Lobby area was doubled by 
unusual height of the room adds to spaciousness removing a center wall. Note overall ceiling light 
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Rolling Prairie, Ind. Light wood paneling and fixtures 
contrast with dark wood furniture to add to the modern 
atmosphere of this new branch of the Citizens Bank of 
Michigan City. Note different types of check desks 























te er ee 

Mobile, Ala. Aluminum trim and porcelain panels 
highlight the modernized and enlarged interior of 
The Merchants National Bank. The expansion in- 
cluded the construction of a five-story building 
adjacent to the existing quarters as well as drive- 





Ketchikan, Alaska. Walls covered with Japanese grass in facilities across the street. The new lobby offers 
cloth highlight the newly-remodeled lobby of the Miners 37 customer service windows and every banking 
and Merchants Bank. A luminous ceiling bathes the department has been enlarged. Note unusual floor 
lobby in even light. Fixtures are walnut and formica pattern and contrast of color in lobby 








Wellsboro, Pa. This tastefully-appointed lobby was Meriden, Conn. The new Uptown Branch of The 


produced by remodeling of The First National Bank. Home National Bank and Trust Company features 
Cherry wood paneling is accented by rust and rose oak veneer paneling and a vinyl tile floor. The 
hues. Note modern check desk mounted on room divider striking branch has nine teller stations 
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Barre Vt. This semi-curcular tellers counter is the Dothan, Ala. Sixteen teller stations and a spacious 
focal point of the newly-remodeled Peoples National officers’ platform ring the new lobby of the First 
Bank. Interior, exterior of building have been reno- National Bank. A luminous ceiling lights the open 
vated, and operating departments moved upstairs area while spotlights illuminate the teller area. Note 


to gain more space in teller area and. lobby rear wall of face brick, legless check desks 
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RESOURCES 
Cash and Due from Banks. .............cccceees $ 642,873,799.52 
United States Government Obligations........... 945,291,975.32 
Other Bonds and Securities...............e.0.. 170,919,716.81 
ee i a hod ginal RUSE dad oe aem 1,006,654,184.08 
Stock in Federal Reserve Bank.................. 6,750,000.00 
Customers’ Liability on Acceptances............. 6,514,465.41 
Income Accrued but Not Collected.............. 9,699,233.30 
«ca taba dgercdud ee cans hoe eee nee 7,050,000.00 
EE Le $2,795,753,374.44 
LIABILITIES 
FEE a eR ae Rp ay nee Oy re ney eam $2,502,144,954.18 
FCP EET COTE EE TOOT ETC OTT EEC CC TTT 6,514,465.41 
Dividend Payable, August 1, 1958................ 3,000,000.00 
Reserves for Taxes, Interest, and Expenses........ 18,924,962.09 
Reserve for Contingencies...................00. 10,000,000.00 
Income Collected but Not Earned............... 2,173,889.12 
I en ere $2,542,758,270.80 
CAPITAL ACCOUNTS { 
Capital Stock (3,000,000 shares. Par value $33}4)............ $ 100,000,000.00 
aii Chaba henk sake ean ad en den aa vs 125,000,000.00 
EE TE ee ree ree 27,995,103.64 
Total Canstel Acoowmts. ... 2.0.20. c cc ccnscccces $ 252,995,103.64 ‘ 
Total Liabilities and Capital Accounts.......... $2,795,753,374.44 








United States Government obligations carried at $438,172,071.72 are pledged to secure 
public and trust deposits and for other purposes as required or permitted by law. 
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Typical bus stop of North Carolina bankers 


BURROUGHS CLEARING HOUSE, 


AUGUST. 1958 


FIRST-HAND ENLIGHTENMENT 





EAS rom a FARM GARAVA 


and agriculturists at prosperous lowa farm 





In Towa tour, bankers from North Carolina find answers 
to problem of improving agricultural efficiency. income 


REPRESENTATIVE group of 
North Carolina bankers, agri- 
cultural leaders, farmers and 
educators recently flew more than 
1,400 miles and rode buses for an- 
other 600 miles to gain background 
for a hoped-for revolution in the 
Tarheel State’s agricultural program. 
They returned with a much better 
insight of the job that is before 
them, and also brought back some 
valuable suggestions for improved 
operations on North Carolina farms. 
To gain this information, 152 of 
these specialists in the financing, 
managing and marketing of the agri- 
cuitural industry travelled to one of 
the nation’s top farm income states, 
Iowa. Bent on learning some of the 
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By 
WAYNE A. CORPENING 


Vice-President, 
Wachovia Bank & Trust Company, 
Winston-Salem, North Carolina 


reasons behind Iowa’s thunder in 
agricultural progress, the group was 
very much interested in the mam- 
moth livestock operations of the 
Hawkeye farmers. Greater emphasis 
on livestock has been repeatedly rec- 
ommended for North Carolina and 
the Southeast, where cash crop earn- 
ings have been dropping slightly. 
The state’s bankers stand ready to 
play the financing role in this proj- 
ected farm revolution, and 91 of the 
152 persons who took the flying, bus- 


riding trip were either bank men or 
bank directors. Added to this major 
group were 30 leading farmers, 15 
agricultural agents, representatives 
of the meat packing and feed indus- 
tries, and specialists from the North 
Carolina State College and the De- 
partment of Agriculture. Sponsor- 
ing the “Farm Opportunities and 
Marketing Caravan” was the Wacho- 
via Bank and Trust Company in co- 
operation with the North Carolina 
State College and the North Carolina 
Department of Agriculture. 

This, the fourth such caravan 
in as many years, was by far the 
most energetic and the best-attended. 
Our bank has sponsored all four of 
these caravans, for we are a state- 
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wide bank with offices in 12 cities and 
our correspondent services embrace 
over 85 per cent of the state’s banks. 
The future of our entire state’s econ- 
omy hangs mightily on the progress 
of our agriculture, and we believe 
the responsibility that the state’s 
banks must assume in developing this 
progress should be our number one 
consideration. 

Farming in North Carolina has its 
problems as well as its opportunities. 
This challenge is being met but the 
speed with which we are able to di- 
versify on a state basis and specialize 
on the individual farms will spell the 
success of our progress. In recent 
years, cash farm income in the state 
has slightly exceeded $1 billion an- 
nually. The 1956 totals reflected a 


Representative scenes as Farm Opportunities and Marketing Caravan learns how lowa farme 


Dr. “Bull” Durham explains experiments 
of the Iowa Swine Testing Station 





before the take-off for Iowa 


slight decline from this billion dollar 
figure and in 1957, a 20 per cent cut 
in government allocations for tobacco 
acreage along with a change in the 
demand for certain tobacco varieties 
found total crop income nearly $148 
million off the 1956 pace. Only an in- 
crease in earnings on hogs, cattle 
and poultry held this deficit from be- 
ing higher. While the state’s farm 
income for last year totaled some 
$852 million, this sum was shared by 
268,000 farms in North Carolina, 
although a material percentage of 
this number represents part-time 
farming operations. The per capita 
farm earnings of the state are simply 
too low. 

The reader may well ask why bank- 
ers travelled as far as Iowa to look 


High-powered turkey production methods 


impress this newspaper farm editor 


for solutions to their problems. The 
reasons are basic. Iowa is one of the 
leading states in the country in farm 
earnings, especially in livestock. It 
has been highly successful in the 
raising of hogs and cattle. And it 
makes maximum use of a limited 


‘supply of farm labor through well- 


planned use of mechanized farming. 
Iowa farms are tilled to the limit of 
the land and the farmers are out- 
standing examples of industrious en- 
terprise. In many ways, North Caro- 
lina and the Southeast offer greater 
opportunities than do the fertile 
fields of Iowa. Our state has a much 
longer growing season and more 
favorable climate throughout this 
growing period. North Carolina en- 
joys some 48 inches of rainfall a 
year, while Iowans are highly suc- 
cessful with under 30 inches of an- 
nual rain. We are closer to the more 
populous markets. All of these ad- 
vantages made us the more curious 
as we planned the excursion with the 
help of Dr. D. W. Colvard, Dean of 
the School of Agriculture, North 
Carolina State College, L. Y. Ballen- 
tine, Commissioner of Agriculture, 
North Carolina Department of Agri- 
culture, and Dr. J. H. Hilton, presi- 
dent of Iowa State College, a native 
Tarheel and former Dean of Agri- 
culture at North Carolina State Col- 
lege. For the widest dissemination of 
our on-the-scene observances, we took 
along representatives of North Caro- 
lina newspapers and farm magazines. 

While our banking friends gained 
a great deal of information of value 
that they are now passing along to 
their farm customers, probably the 
most significant experience of the 
tour was to see the excellent job that 


Example of mechanization: silage being 


moved by screw to dairy cattle 
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Iowa banks are doing to help build 
this Iowa agricultural empire. We 
learned, to our amazement, that 93 
per cent of farm credit was being 
handled by the banks, and we quickly 
discovered that these brothers in the 
banking fraternity were nearly as 
qualified to review Iowa farming as 
were the managers of the large 
farms. We further realized that if 
we were to take an active part in 
leading North Carolina through a 
transitional stage in farming, we 
would have to learn a great deal more 
about intermediate and long-term 


At Sioux City Livestock Yards, third largest in the world, the visitors 
study whether such a facility would be desirable for North Carolina 


August, 1958 


This mechanical feeder and other lowa livestock developments were of special interest 


financing. Because of our cash crop 
history, most North Carolina bank- 
ers can make loans on tobacco and 
cotton with their eyes closed. But 
farm mechanization and cattle and 
poultry production depend more on 
intermediate financing, and long- 
term credit must be extended to 
cover major farm building costs in 
many cases. 

Probably the first difference we 
noted in the farming methods of the 
two states came soon after we be- 
came accustomed to the endless miles 
of corn, and large herds of beef cat- 





tle and hogs. This was a state of 
large farms in contrast with our 
home state, and the land was culti- 
vated from fence to fence. The small- 
est farm we viewed had 160 acres. 
The average farm was somewhere 
near 300 acres. In all, Iowa’s $214 
billion farm income in 1957 healthily 
supported its 172,000 farms. In 
North Carolina, our average farm is 
67 acres in size. 

The second difference was almost 
as immediately apparent. Machines 
had replaced a large part of Iowa’s 

See IDEAS FROM A FARM CARAVAN—Page 86 


ake maximum use of mechanization, limited labor force, available land, and feed supplies 





H. W. Schaller (left), Iowa banker, receives citation 
from C. Waddell, Wachovia assisant vice-president 














The supervisory personnel shortage is 
nationwide; here is one state’s 
remedy for the situation 


low New York is Solving 
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By GEORGE A. MOONEY 


Superintendent of Banks, New York State 


DON’T want to shout too loudly 

about it yet, but it looks now as if 

New York State has found a way 
of untying the Gordian knot that has 
created a nationwide shortage of 
bank examiners. When I took office 
in 1955 one of the problems I in- 
herited was the inability of the 
State’s Banking Department to at- 
tract qualified personnel to the ex- 
amination staff. 

This situation was rendered more 
acute by the increasing volume of 
other duties imposed upon our staff, 
particularly under new legislation 
which had enlarged the area of the 
department’s supervision. We had 
to add to the examining force at a 
time when there was also the prob- 
lem of replacing experienced men 
lost through resignation, retirement 
and death. These men we had to re- 
place had taken with them a wealth 
of banking knowledge and experi- 
exce built up over the years through 
periods of varying economic con- 
ditions. 

In the past, bank examiners tradi- 
tionally were recruited from execu- 
tive timber in the banking business. 
Qualitative discrimination had been 
exercised by the department through 
selection of men of the highest cali- 
ber and competence. The position 
of examiner was something of a 
higher step in the career of many 
bank people, in part because it em- 
bodied public service. Almost im- 
perceptibly, the boot somehow got 
on the other foot: examiners moved 
higher, at least as regards the ma- 
terial things of life, by graduating 
mto the executive ranks of bankers. 
The banking business, more recently 
making up for years of too little 
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attention to this question of man- 
power replacement for key pcsitions, 
sometimes has been able to make a 
greater career appeal to younger 
men than has been the case with 
public service. 

Also, and almost imperceptibly, 
there have been great changes in the 
job of bank examiner. His function 
has become much more important, 
his work vastly different and its 
appeal to the individual has greatly 
increased—without many of the 
emoluments that should have gone 
with these changes. In the past much 
of the examiner’s work was largely 
routine; now he must devote most 
of his attention to such things as 
evaluating assets and studying the 
soundness of management and its 
policies. About one-fifth of my ex- 
amination staff is constantly en- 
gaged in administrative and super- 


College graduate trainees spend a year in financial institutios§je, 
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MR. MOONEY 


Improves income, opportunity 


visory work in the department, or is 
on special types of assignments. 


My staff has vast responsibilities, 


supervising 1,083 State chartered 
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Thomas Martinus, director of training, New York State Banking Department, briefs trainee group 


Examiner recruits receive a “post-graduate course” in banking operation and supervision 


financial institutions of all kinds, 
with over 2,000 branches, and with 
$53.7 billion of assets, comprising 
80 per cent of the total assets of 
$66.7 billion of all financial institu- 
tions in New York. It must conduct, 
also, special examinations of trust 
departments, licensed cashers of 
checks, and benefit funds which came 
under department supervision under 
the Employe Welfare Act of 1956. 
The stumbling blocks to recruit- 
ment of men of the required caliber 
boiled down to two main obstacles: 
insufficient compensation and lack of 


opportunities for promotion. You 
might get a man on insufficient com- 
pensation if he had promotion to 
look forward to, but combine these 
two lacks and you are licked. 

When the list of candidates pass- 
ing our 1955 examination proved 
inadequate to fill the quota of bank 
examiner positions for 1956 I en- 
listed the aid of a joint committee 
of financial officers to study the 
problem and aid me in working out 
a solution. The committee comprised 
the presidents of two commercial 
banks, two savings banks and also 


join the banking department and serve as examiner aides 
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A Close-Up Look at One Phase of the Training 


As an illustration of the details spelled out in the program, there follows an 
excerpt from the outline on ‘Real Estate Loan Department.’ 
TEACH: 
What it does. Why it does it. How it does it. Legal restrictions. Special types. 
TRAIN: 


Application for loan. Approval or disapproval. Recording of mortgage. Title 
search, prior liens, etc. Fire and hazard insurance. 

Appraisals and policy, including special data, and files. Records and entries. 
Loan disbursements and subsequent billing. Reappraisal and inspection policies. 


Interest calculations and records. Proofs. 


Arrears recapitulation and follow-up. Tax searches and follow-up. Accounting 
procedure for mortgage premiums and discounts. Escrow funds and/or replace- 
ment reserves. Modification and extension agreements. Outside servicers of 
mortgages: reports, audits, surety bonds. Mortgage files. Accounting for unad- 
vanced portion of commitments. Valuation reserve and/or bad debt reserve policy. 
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two savings and loan associations. 

This group found my ideas for 
remedying the situation sound as 
well as modest in cost and scope, but 
made some improvements in them. 
Final plans were discussed October 
3, 1957, at a meeting with Governor 
Averell Harriman, and were adopted 
shortly thereafter. They were: 

1. Increase the promotion oppor- 
tunities for examiners by increasing 
the number of available positions in 
all grades, especially the higher 
echelons. On salaries, it was pointed 
out that the $5,390 annual entrance 
salary no longer was competitively 
attractive with bank positions, and 
that correction of pay and fringe 
benefit differentials was conditioned 
upon Statewide action both by the 
Civil Service and Budget authorities. 
These authorities cooperated. 

2. Inaugurate a bank examiner 
trainee program to include 25 col- 
lege graduates initially at salaries of 
$4,000 each, these to provide the seed 
corn for future examiners. An in- 
cidental benefit from this trainee 
program was to reduce the relatively 
high average age of the examina- 
tion staff, which was about 50 years. 

We recognized that the trainees, 
while getting their instruction in 
banks, might stay with the banks. If 
they did it would hurt us, but help 
the banks. We decided to take this 

See BANK EXAMINER PROBLEM—Page 88 
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Incentives to prospects and employees 
greatly stimulated box rentals 





ual Approach to 


SAFE DEPOSIT SLL 


By 
SACK A. DONIS 
Assistant Vice-President, 


The First National Bank of Elkhart, 
Elkhart, Indiana 


SAFE deposit sales campaign 
which had a two-way sales in- 
centive approach recently pro- 

duced 343 new safe deposit rentals 
in one month for the First National 
Bank of Elkhart, Indiana. The two- 
way approach consisted of giving the 
bank employees $1 for each new safe 
deposit box rental combined with an 
introductory offer of six months free 
rental to the customers. 

This approach backed by a hard 
hitting sales contest and the use of 
all avenues of sales promotion pro- 
duced amazing results not only in the 
number of sales but also in the en- 
thusiasm and effort shown by the 
employees. 

The bank was prompted to use the 
intensive sales campaign because of 
the fact that over 725 boxes were not 
rented in the vaults of the main office 
and two branches, and the corollary 
unfortunate fact that empty boxes 
do not produce revenue. With fingers 
crossed, management set a total of 
200 new rentals as a goal to be 
reached in 30 days. 

The program was started with a 
kickoff meeting of all employees. 
George S. Anderson, bank president, 
explained the rules of the contest. 
A flip chart presentation explained 
the technical details of the campaign 
as well as the full details on how the 
employees sales efforts would be 
backed up by the use of all types of 
advertising media. There was also 
a showing of the FPRA film, “Ask 
For The Business,” and each em- 
ployee was given a sales kit. 

The sales kit contained special in- 
troduction cards, a mimeograph 
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Mrs. Josephine Ewing, teller, led staff with 37 new safe deposit customers 


Inducement No. 1: Employees received $1 for each box rental 


sheet describing the safe deposit 
service and the price and size of the 
boxes, a prospect list, a contact card 
with space for twenty names and ad- 
dresses, a safe deposit inventory 
record, and a two color folder about 
safe deposit service. 

Advertising media used in the 
campaign included newspaper, radio, 
television, and statement enclosures. 
A special letter was sent out in the 
area of the bank’s newest branch, 
which contained an introductory offer 
card. Deposit receipts were over- 
printed in bright green with the 
message “Do You Have a Safe De- 


posit Box?” All public contact people 
including all officers wore buttons 
with the same message. At the mid- 
dle of the campaign, paper lapel 
stickers were obtained which were 
much more satisfactory than the 
buttons. 

Cash prizes were awarded to the 
employees each week, and a weekly 
bulletin, “Safe Deposit Sam Says,” 
kept everyone in touch with the prog- 
ress of the campaign. The bulletin 
included individual sales records, de- 
partment records, office records, sales 
tips and anecdotes about particul:r 
sales made by individuals. 
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Safe Deposit Sam Says 
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Sate Deposit Boxes 


A sate deposit box is « valuable bank service that every per Ge eee ee 
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Dunlap Office have safe deponit boxes avaliable in all i, Your Landlady or Landlord 
sizes. The safe deposit box size which is in the greatest demand 2. Your Grover 
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Backing up the two-way approach was a full arsenal of sales promotion ammunition 
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The final week of the campaign third office. Safe deposit sales for the rented 343 boxes, but we also had the 
was really hectic, with 175 new safe month following the campaign were satisfaction of knowing that the in- 
deposit box rentals, 65 of these on better than the month prior to it. come from the newly rented boxes 
the last day of the contest. Interest- Not only had the bank stimulated would be repeat business that might 
ingly enough, most of the new cus- sales mindedness in the staff and continue for many more years. 
tomers paid for the second six 
months rental when signing up for t No. 2: P t - od ee trial ‘nerted 
their safe deposit box. Credit for a Inducemen o. 2: Prospects were offered a fr rial perioc 
sale was not given until the cus- 
tomer signed the safe deposit con- 
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ployees was again held in which Mr. FIRST NATIONAL BANK OF ELKHART 
ns Anderson presented the final week’s 301 S. Main St. 
id- awards and congratulated the staff Elkhart, Indiana 
pel ew job well done. Open a Safe Deposit Account for me as follows: 
re Vhen the dust had settled, 95 per (Mr.) a Ss 
she cent of all public contact personnel (In my name only, oe AME SATE —— 
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and matched six months sales at the 
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Also some day-to-day operating ideas, based 
on long experience in this field 


Meeting Changing Pressures 
MM UNSTALMENT CREDIT 


ESTPORT Bank has_ been 

making instalment loans for 

33 years, and thus qualifies 
as a pioneer in this field. Our ex- 
perience convinces us that instal- 
ment credit can be a highly desirable 
bank activity. Top management has 
always given the operation strong 
support and insisted on close super- 
vision to keep it on a sound, profita- 
ble basis. 

While not necessarily a trail blaz- 
er, even though it is situated on the 
Old Santa Fe Trail, the bank has 
instituted a number of practices and 
has some ideas on consumer credit 
that may be of interest to other 
financial institutions. 

Recently, for example, there has 
been a great deal of comment re- 
garding the lowering of credit bars 
to meet competition in the instalment 
loan field. We believe a bank is mak- 
ing a mistake when it falls into this 
trap. Why should it increase its vul- 
nerability to repossessions and add 
to its collection woes? In the long 
run, relaxed standards might result 
in losses that would more than out- 
weigh the increased gross income 
from a larger loan volume. 

We probably have more pressures 
to lower our standards than is the 
case with most banks. We are located 
in the suburbs of a highly competi- 
tive area. There are 50 banks and a 
number of other finance and loan 
agencies in the immediate Kansas 
City area that are offering instalment 
loans to the public. We’ve been ap- 
proached for extension of terms to 
42 months on new cars; been asked 
to approve loans for many potential 
car buyers who are obviously too far 
in debt; and even been warned that 


A light, modern touch features 
auto loan promotion piece 
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By 
WARREN R. HASKIN 


Vice-President, Westport Bank, 
Kansas City, Missouri 


if a loan isn’t approved we will lose 
other paper a dealer might send our 
way. We’ve resisted these pressures 
and will continue to do so. 

It is, of course, possible to go too 
far in the other direction. Early last 
summer, because of our percentage 
of loans to deposits reaching a point 
which we felt was too high, we de- 
cided that it would be in the best 





interest of the bank to retrench a bit. 
This prompted us to be more selective 
in loan applications and two of our 
volume automobile dealers made 
other connections. At year end, our 
instalment loan outstandings dropped 
to $4,825,000 from a total of $5.,- 
247,000 at the end of May, 1957. We 
were also more selective on other 
types of applications in an effort to 
curtail the rise in our outstandings 
and these measures had the desired 
effect. 

It didn’t take us too long to realize 
we had been overly cautious, for 
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An economical auto loan can be yours, too, if you select 
it with the same care as you choose your car. 
plans are different. 
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See us first. Then compare. 
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Instalment loans comprise nearly 60 per cent of bank’s total loans 


when the outstandings began to de- 
crease, this downward spiral was 
quite acute. We are now in the proc- 
ess of priming the pump again so 
that business will flow in as usual. 

We haven’t noticed any adverse 
change in our repossession or charge- 
off figures. Repossessions were about 
the same in 1957 as in the past few 
previous years and average loss per 
repossession was $89.17. The amount 
charged off in 1957 amounted to one- 
tenth of one per cent of total volume 
of business put on the books. This 
figure indicates a most commendable 
job done by our collection depart- 
ment. 

We have always operated on a 
direct and indirect basis, purchasing 
all types of paper from dealers as 
well as extending wholesale or floor 


plan accommodations and making di- 
rect loans for any worthwhile pur- 
pose. 

In handling direct loan customers, 
our receptionist greets customers 
when they enter our lobby, obtains 
their name and address, then tells 
them that an officer will be able to 
talk with them in a few minutes. 
As far as we are concerned, the po- 
tential loan customer is the most im- 
portant person in our economic life. 
We want to know his problem, why 
he needs a loan, and any other perti- 
nent informaticn so that we may 
better assist him in securing the 
needed financial assistance. 

We favor the preliminary inter- 
view before asking that a formal 
credit application be completed. 
Many times from this it is possible 


The instalment loan department has a separate entrance, is 
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to determine that the loan request 
cannot be granted, and taking the 
time to complete an application would 
have been quite a waste of time for 
the applicant as well as the bank. 

When we do accept an application 
for credit, our main objective from 
that point on is to give the potential 
custom an answer within the short- 
est possible length of time. This 
service is the only commodity we 
can provide which is possibly better 
than that of our competitors. 


HE operational details on the 

dealer-submitted application, are 
handled in a somewhat different man- 
ner. We furnish our dealers a com- 
bination single form credit applica- 
tion, promissory note, and chattel 
mortgage. The dealer has his pur- 
chaser complete the application and 
then will telephone this information 
to our credit department. Its first 
step is to check each name against 
our central file where we maintain 
index cards on appoximately 50,000 
paid out customers. 

If the buyer has ever been one of 
our customers, we have a record of 
the type of loan, whether he was 
prompt in making payments to us, 
and other information that will help 
the officer servicing the account. 

The next step is to check with the 
credit bureau over our Telautograph 
system, which is similar to Teletype 
in many respects. We are the only 
bank in the Kansas City area using 
the Telautograph and it gives us a 
distinct advantage in servicing appli- 
cations. We merely write down, on a 
sensitized roll of paper, the appli- 
cant’s name, his address, and where 
employed. This information is elec- 
tronically relayed to the credit 
bureau where the applicant’s name is 
checked against its files, and within 
a few minutes the information is sent 


geared for unusual service 
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Checking reports, from left: President Hugh C. Moore (standing) ; Mr. Haskin; 
Don Ricksecker, board chairman; and George L. Atkeson, vice-president 


Top management is kept well informed of departmental trends 


back to us via the Telautograph. 

Our credit department attaches the 
sensitized paper containing this in- 
formation to the credit application. 
References furnished by the custom- 
er are then called by telephone, and 
appropriate notations indicated on 
the application. The investigation 
made by the credit department elimi- 
nates the need for any further re- 
search by our four instalment loan 
officers. On the basis of this informa- 
tion it is usually quite easy to make 
a decision on the application. 


T HAS always been our policy to 

process, and approve or reject, 
applications on the same day they are 
received. Our dealers have been ad- 
vised that if they need a “rush” ap- 
proval, that they are to so inform 
our credit department and such ap- 
plication will receive top priority and 
Wwe can usually process this in ap- 
proximately 30 minutes. This is im- 
pressive to the purchaser as well as 
the dealer and it is service such as 
this, in a large measure, which is 
responsible for our growth. 

When I joined the staff in 1946, 
we had five employees in the instal- 
ment loan department and at the 
present time we have eighteen. We 
also have separate quarters, with an 
entrance from the main lobby of the 
bank and also a separate outside 
entrance which can be used during 
non-banking hours. Our instalment 
loan office is open from 9:00 a.m. to 
4:00 p.m. Monday through Thurs- 
day, and from 9:00 a.m. to 6:00 p.m. 
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on Friday. Banking hours are from 
9:30 a.m. to 2:00 p.m. except Friday 
when the bank closes at 6:00 p.m. 

Our bank was remodeled in 1956, 
which was our 50th anniversary 
year, and at that time the instalment 
loan department was expanded to 
provide 2,750 square feet of working 
space including much more lobby 
space than we had before. 

In addition, we expanded the work- 
ing space for our other banking de- 
partments and installed three drive- 
in windows and a sidewalk window. 
The parking lot area was also en- 
larged to handle 45 cars. 

Instalment loan payments can be 
made at any of the drive-in windows, 
or at the sidewalk window provided 
the customer has the coupon book 
and makes a full payment. 

After a loan is processed, the cus- 
tomer is mailed a coupon book and 
four self-addressed envelopes with 
an accompanying letter requesting 
that he use the envelopes to mail in 
payments and pointing out that the 
supply will be replenished when he 
indicates more envelopes are needed. 
We are doing this to encourage our 
customers to use the mails in making 
payments, thereby making it possible 
for us to service approximately 
10,000 active accounts with one 
teller, as nearly 70 per cent of our 
customers are now sending their pay- 
ments through the mails. 

Each of our loan officers has had 
experience in the field doing collec- 
tion or adjustment work, which 
makes it possible for them to under- 





stand the problems that can be en- 
countered in collection of past due 
accounts. Occasionally they . still 
spend some time in the field on col- 
lections, checking inventories, etc. 
This experience and training has 
been invaluable in interviewing cus- 
tomers, and in evaluating the loan 
application. All applications obvious- 
ly cannot be approved, and in such 
instances we make every effort to in- 
form the customer in such a manner 
that his good will is retained. 

Instalment loans on new and used 
cars have been our main forte, and 
we are tapping the market as best 
we can. Letters have been sent to a 
large percentage of dealers in our 
area commending them for their ac- 
tive participation in the recent “Buy 
It Now’ campaign sponsored by the 
motor car dealers association of 
Greater Kansas City. The letters in- 
vited them to use our loan facilities 
to finance customer purchases. We 
are placing weekly ads in the local 
newspapers inviting car buyers to 
use our credit plan, and we have just 
completed a direct mailing of 16,000 
pieces to active customers and recent 
paid-up installment accounts. 

We have used many different types 
of advertising in the last few years, 
such as enclosures, radio, television, 
bill board, direct mail, etc., and have 
found that the direct mail has been 
the most effective. 


URING the past ten years we 

have financed approximately 30,- 
000 automobiles, including numerous 
makes of foreign models where the 
experience has been most satisfac- 
tory. More than 50 per cent of these 
loans have been dealer originated and 
have been handled mostly on a non- 
recourse plan, with older models on 
repurchase or full recourse. The full 
recourse plan is used only on cars 
that are five years old or more. Even 
though these notes are endorsed full 
recourse by the dealer, and we are 
not under any obligation to deliver 
the vehicle to him in case of delin- 
quency, we have always made every 
effort to take possession of the auto- 
mobile and deliver it to the dealer. 
We also expend the same collection 
effort on a note endorsed with full 
recourse as well as those endorsed 
with no liability. 

At the present time we are financ- 
ing new cars for a maximum term of 
36 months and will loan up to $200 to 
$300 under factory invoice. It is, of 
course, necessary for each officer to 
have available a set of dealer’s cost 
figures on all models, since this is the 
only sure way of determining that 
the customer has a true equity. 

As previously mentioned, we are 
floor planning the dealer’s inventory, 
See MEETING CHANGING PRESSURES—Page 90 
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Ten $1,000 checks and a “ghost*? in an old Indian flint 
quarry are involved in this clever swindle 


rector 

(lutchbill 
Tackles 
a1 Museum 
Mystery 


By 
FRED COPELAND 


Illustrated by Chas. Herzog III 


TALL, elderly and costly-looking 

gentleman had descended from 

a plump black car at the curb 
and with an eye on the door of the 
Ferndale National Bank was now 
striding forward in the manner of a 
lord chamberlain of some court in 
Europe. 

A pince-nez in glittering gold and 
crystal leaned daringly forward on a 
black silken ribbon as the man 
reached for the door latch. 

Director Clutchbill sauntered war- 
ily toward the front office door and 
opened it a crack. 

“Are you, sir, the manager here?” 
— in a rich baritone through the 
crack, 

Mr. Clutchbill dipped his grey 
scatee slightly and remained silent. 
. Be have called on a strange and 
oaffling mission with respect to a 
series of checks involving $10,000 
aken by the payee in a fraudulent 
manner. A clue may exist here.” 
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Mr. Clutchbill’s flashlight caught a shadowy flying figure 


Mr. Clutchbill widened the door 
crack, whereat the man entered, set- 
tled in a chair and placed a religious 
hat of black velour across his 
elongated legs. 

“We know of no recent crime with- 
in our portals,” avowed Mr. Clutch- 
bill cautiously. 

“It is conceivable that the affair 
originated near you because all of 
the checks were cleared in areas 


around you, but quite widely spread 
none the less.” 

“What was the object of their be- 
ing issued?” inquired Mr. Clutchbill. 

“It is a very unusual story,” began 
the caller. “I am one of the curators 
of the Museum of Pre-historic Hu- 
mans of New York ... my name, 
Horatio Van Howler. We are the 
custodians and owners of the little- 
See CLUTCHBILL TACKLES A MYSTERY - Page 92 
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How the men from Division 


Raymond Becker 
Vice President and Cashier 


EN FROM Division F, the Banks & Bankers 
Division, at The First National Bank of 
Chicago can serve you in many ways. 


Because these men are assigned to geographical 
areas, they learn and know of the problems of the 
bankers in those particular areas. 


And, because they are closely associated with 
other well-informed commercial bankers at The 
First National, they can supply you with first- 
hand knowledge and current industrial informa- 
tion for your business loans, 


‘pt The First National Bank 
of Chicago 


Dearborn, Monroe & Clark Streets ¢ Building with Chicago since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 





Verne Bartling 
Vice President 
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Chicago Banks 


Charles Newhall 


Whether you need to know about trends in the 
grain industry or the manufacturing field, our 
men can supply you with answers. And the same 
is true with your questions concerning manage- 
ment, investments, operations, remodeling, ad- 
vertising and many others. 


All this service is yours when you have a corre- 
spondent relationship with us. One of our men 
will be glad to explain the details at your con- 
venience. Why not drop us a line right now or 
come in and visit us while you are attending the 
ABA convention in September? 


Special Services 


Raymond Bruen 
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Do you recognize the men who serve your territory? 
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Cash and Due from Banks . . . . . « « « $236,781,342.42 I 
U.S. Government Securities. . . . . . + « 150,842,055.77 ; 
State, Municipal and Other Securities. . . . « 9,958,875.28 
Stock in Federal Reserve Bank . . . 2. 2 « 2,610,000.00 , 
Loans and Discounts . . . . . . +. +. « « 454,976,199.28 
Bills of Exchange and Commodity Loans. . . . 13,215,897.86 § 
Bank Building and Equipment . . . . . « « 24,625,082.24 
Acceptances and Letters of Credit. . . .. . 17,378,130.10 
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TOTAL. . . 2. « «© «© «© «© «© « $911,952,667.46 
Liabilities 
Capital . ... . . $ 35,771,400.00 


> «se « * ae * 51,228,600.00 
Undivided Profits . . . 5,615,577.76 $ 92,615,577.76 
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Reserve for Taxes, et cetera. . . «© «© «© «© « 5,922,366.12 
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Deposits: 2 


Individual. . . . $539,548,143.07 | 
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WASHINGTON VIEWPOINT 








Short-Term Pattern 
In Treasury Financing 

Faced with the prospect of as 
much as $10 billion excess of ex- 
penses over revenues during the 
coming six months, the Treasury 
will be a frequent visitor to the 
financial markets of the nation, seek- 
ing money at short term. Following 
what has been described as “one of 
the most devastating price adjust- 
ments in its history,” the Treasury 
is finding the long-term market most 
inhospitable. 

With the August 1 refinancing of 
$16,262 million out of the way, the 
Treasury must turn over, by Feb- 
ruary 15, nearly $50 billion of securi- 
ties now outstanding, and raise about 
$10 billion new money to meet the 
expected cash deficit. All this will 
necessitate frequent trips to the 
market, which is not to the Treas- 
ury’s liking. 

No effort was made to lengthen 
the debt at the time of the August 1 
refinancing, although there were 
$4,749 million of bonds coming up 
for redemption. The whole transac- 
tion was lumped into one certificate 


of one year. This is one of the ortho- | 


dox methods of reducing the fre- 
quency of Treasury offerings, but of 
course it cannot be used to the point 
where offerings become so large that 
the market cannot absorb them. 

The “soggy”’ condition of the long- 
er-term market was further evi- 
denced by the decision of the Fed- 
eral Reserve System to suspend ad- 
herence to its “bills only” policy, so 
as to give a more tangible form of 
support to sectors of the market 
other than Treasury bills. This pol- 
icy has been followed in recent years 
to distinguish between the System’s 
actions in regulating the supply of 
money by controlling bank reserves 
and the System’s responsibility for 
maintaining an “orderly” market. 
The former it has done by buying 
and selling bills in the open market, 
the latter by holding positions in 
other securities and engaging in in- 
frequent transactions. 

Officials have denied that a war 
scare arising out of the Middle East 
revolts was the cause of the market 
upset, although it did culminate a 
series of events beginning with the 
Sputniks which, in their aggregate, 
had the effect of antiquating several 
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By JOHN DONOGHUE 


Washington Correspondent 


principles and rules-of-thumb which 
had previously held good. 

Whether the suspension of the pol- 
icy is temporary or for keeps, no one 
has flatly stated. It has always been 
controversial. 

The Reserve System’s principal 
worry remains the same—how to 
meet the new conditions adequately 
without fostering inflationary devel- 
opments. Ideally, it could be done if 
the accumulation of savings were 
sufficient to offset the developing 
movement of the Federal debt from 
long to shorter term average maturi- 
ties. This would facilitate the at- 
tempt to keep the new financings 
out of the banks as much as pos- 
sible. But other users are clamoring 
for savings, too. From the not-too- 
clear vantage point of mid-summer 
1958, it looks like the commendable 
effort to stretch the debt and switch 
it out of banks will go into eclipse. 


The Treasury foresaw the day of 
reckoning, and tried nobly to head it 
off. When the 254 per cent bonds of 
1965, issued June 15, 1958, were 
heavily oversubscribed on the ex- 
change offering, the market for them 
soon found itself overloaded. The 
anticipated premium price did not 
materialize, and the euphemistically- 
termed “temporary holders” were 
driven out on margin losses, which 
is a polite way of saying that the 
speculators were scraped off the boat 
as it went through shoal water. Ob- 
serving the July situation, the Treas- 
ury, which has always deplored the 
presence of the “free-riders,” offered 
them no pity, but there was a need 
to prevent the issue from going 
sour. 

Accordingly, the Treasury did 
what the law forbids a private finan- 
cial institution to do—support its 
own market. Over a period of four 
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Cash and Due from Banks.............. 
U.S. Government Securities............. 
Federal P.H.A. Bonds. ................-. 
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judged that the market was truly 
“disorderly,” and the “bills only” 
policy was necessarily suspended. 
An upshot of these events, mean- 
ingful to banks, is the likely aban- 
donment of the statutory debt ceil- 
ing, now bulging under temporary 
legislation over the standard $275 
billion set some 12 years ago, largely 
upon the insistence of Sen. Harry F. 
Byrd. The Truman Administration 
had no trouble staying within it, but 
the Eisenhower Administration in- 
herited much of the task of paying 
for the Korean War and has always 


weeks, the Treasury, possessing 
about $10 billion of cash in the gen- 
eral fund and some more ready cash 
in the trust funds, began buying 
25, bonds for an aggregate of $590 
million. The terse explanation stated 
that the unexpected inrush of “tem- 
porary buyers” had caused “disturb- 
ing” market conditions, and the 
Treasury was trying to correct them. 

The Treasury statement conveyed 
hope that the “disturbing” condition 
was brought under control, but this 
was dispelled a week later when, on 
July 18, the Federal Reserve System 
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had trouble complying with the debt 
ceiling. 


In deference to the basic fiscal re- 


sponsibilities of the taxing and ap- 
propriations committees of Congress, 
the Administration has spoken kind- 
ly of the debt limit as a useful fiscal 
discipline. But it does rankle. After 
all, if Congress instructs the execu- 
tive to spend $70 billion in a year, 


and provides for only $65 billion in 
tax revenues, the books are going 
to be in the red by the tyranny of 
arithmetic to the tune of $5 billion. 
Critics are now arising to ask: 
“What is the magic of a $275-billion 
debt ceiling, which was arrived at 
before Korea, before the post-war 
upsurge of national production and 
income, before nuclear weapons, be- 
fore Sputniks, Formosa, Suez, Mid- 
dle East?” 

Their answer is that the debt ceil- 
ing should be removed, to dispel all 
thought that we lack confidence in 
our own solvency. Also that the Fed- 
eral Reserve should continue to re- 
vise its heritage of aging concepts in 
the light of new financial and eco- 
nomic developments—mindful, in the 
process, to accept “liberal” changes 
in the Law and the Prophets only as 
they are consistent with that basic 
purpose—Avoid Inflation! 
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Bank Holding Law 
Further Interpreted 

The Federal Reserve Board, 
denying the application of the First 
National City Bank of New York to 
form an alliance with the County 
Trust Co. of White Plains through a 
holding company arrangement, may 
have actually done the applicants a 
service. By issuing a decision, the 
Board set the New York interests 
free to seek a reversal of its decision 
through the courts. 

It has been understood all along 
that the First National City matter 
is going to wind up in the courts 
anyway, and from the standpoint of 
the applicants, the sooner the better. 
For if the Board had granted the ap- 
plication, the State of New York and 
the U.S. Department of Justice were 
so strongly opposed to the transac- 
tion that a court review would have 
been called for on a various number 
of grounds, constitutional and statu- 
tory. 

Taking things in order, it was first 
contended that a stop-gap New York 
legislative enactment specifically con- 
the proposed affiliation 
(though couched in general terms) 
had the effect of barring the Federal 
Reserve Board from even considering 
the merits of the plan. The hearing 
officer named by the Board entered 
an opinion supporting this view. 
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It’s a banker’s business to know how to 
invest profitably. The wisdom of examin- 
ing all the facts and weighing all alter- 
natives is second nature to him in every- 
thing he does. That’s why so many apply 
the same rule in starting a new quarters 
project. It just makes good sense to shop 
around for the designer and planner 
who'll give him the most for his money. 
And when you do this, you'll naturally 
want to talk to the people who’ve done 
more jobs of this type than anyone else 


Bank Bui 


Smart bankers shop to get the most for 


... Bank Building Corporation. This 
organization has completed over 3,300 
projects and has a reputation for design- 
ing quarters for the most profitable 
operation—at no extra cost! 

Regardless of the scope of your proj- 
ect you'll find it will pay to consult our 
experts on the best possible approach to 
it. Better yet, visit our headquarters— 
see everything that’s new in bank plan- 
ning and equipment at first hand. No 
obligation. 
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OF AMERICA 
ST. LOUIS, 1130 Hampton Avenue 


NEW YORK e CHICAGO e 


SAN FRANCISCO -« 


ATLANTA ¢« AUSTIN 


Operating Outside the Continental U.S. as: Bank Building Corporation, International « Subsidiary: Design, Inc. 


their quarters 


Send now for your compli- 
mentary copy of “‘The Truth 
About Costs’’. A revealing 
study of the facts you should 
know about new quarters 
planning — before signing any 
contract. 
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In first 25 years the F.D.1.C. fund has grown steadily, but not in relation to bank deposits 


The Board rejected this view, and 
directed the hearing officer, a 
thoughtful lawyer on loan from the 
Federal Trade Commission, Charles 
W. Schneider, to go back over the 
case and determine its merits under 
the criteria established by the Bank 
Holding Company Act. After receiv- 
ing an extension of time, Mr. 
Schneider presented a second report, 
recommending that the application 
should be turned down on the ground 
that it would adversely affect the 
competitive banking status of New 
York City and environs. 





CASHIER’S 


PAD RACK 





RECEIPTS, PADS, 
VOUCHERS 
AT YOUR 

FINGER-TIPS 


Welded steel construction 
with rubber feet to prevent mar- 
ring or slipping. GRAY Finish. 

SIX POCKET 8” Wx 71%.” Hx 4" D...... 4.45 
EIGHT POCKET 8” W x 912" H x 514" D..5.65 
TEN POCKET 8” W x 1112" H x 64%4" D...7.50 


DEPOSIT TICKET 


HOLDER 


ELIMINATES 
STICK FILES. Con- 
tents easily re- 
movable. Sturdy 
steel construction. 


Gray finish. 10’°Wx6"Hx4’D. 3.25 


elvvio lle KL and Co., Inc. 


350 West Ontario St., Chicago 10, Ill. 


BANK AND CASHIER EQUIPMENT 















1 SHIP AND CHARGE TO OUR ACCOUNT | 
" ITEMS CHECKED ABOVE | 
I Name. i] 
! Address Fob ors i 

By pu-8 | 
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In reaching its decision, the Board 
considered not only its own hearing 
examiner’s report; the State of New 
York spoke up in opposition to the 
holding company plan, there were 
forceful arguments by Members of 
Congress from New York, the Justice 
Department was on record arguing 
that even if the Bank Holding Act 
fell short of controlling the situation, 
the Clayton Act would prevail, and 
finally there came up a question 
whether the merging interests were 
obliged to prove that their plan was 
“for” the public interest or simply 
to show that it was not “against’’ it. 

Most interestingly, the Reserve 
Board said it was not bound by an 
action of the New York legislature. 
The debate on this point laid heav- 
ily on the John Marshall decision in 
McCulloch vs. Maryland, which has 
withstood many legal storms. 

The vote of the Board was 5 to 2. 
Dissenters were Governors Varda- 
man and Mills. Their view was that 
“the regulatory body—the Board of 
Governors—should not block the 
proposed expansion of a legitimate 
enterprise unless it is clearly in con- 
flict with the statutory criteria pre- 


| scribed by Congress.” 


* ° - 


=*F.D.I.C. Prepares for 
| Silver Jubilee Feast 


Just when the Federal Deposit In- 


| surance Corp. took birth is somewhat 
' unsettled, but it 
| years ago, within a month or so de- 
| pending on how you look at it. Pres- 


was’. twenty-five 


ident Roosevelt signed the law in 


| June 1933; the first meeting of the 
| directors was in September, and the 


formal setting-up of business for is- 
suing deposit insurance was Jan. 1, 
1934. Anyway, the F.D.I.C. has been 
growing with the economy—and in a 
sense catching up with the economy 
—for a quarter-century, and a silver 
jubilee is always an occasion for tak- 
ing stock of accomplishments. 

The F.D.I.C. over the years has 





been a particularly cohesive agency; 
many members of the original or- 
ganizing force are still on the job. 
And in a true sense they have grown 
up with the job, as the accompanying 
charts show. Total assets of all 
banks, shown in the agency’s first 
annual report in 1934, were $46 
billion; at the end of 1957 they ag- 
gregated $249 billion. 

The agency’s growth has not been 
effortless. From the outset, its chief 
objective has been to _ develop 
strength in the capital structure 
of the banking system. In the few 
instances where the F.D.I.C. has felt 
the sting of unpopularity among 
bankers, it has been brought about 
by pressure to increase capital. 

The agency began business on bor- 
rowed money. The Federal Govern- 
ment subscribed $150 million of cap- 
ital stock, and the Federal Reserve 
banks put in $139 million, the latter 
being a form of assessment against 
the profit they made out of the arbi- 
trary increase in the price of gold 
to $35 an ounce. From the outset, 
however, assessments were levied on 
insured banks and the deposit insur- 
ance fund, as the chart shows, con- 
tinued to grow, and in fact kept pace 
with the swelling aggregate of in- 
sured deposits while permitting the 
original Government and Federal Re- 
serve capital to be paid off. 

The corporation’s reliance on cap- 
ital accounts of banks is not only for 
the public’s protection but also for 
its own. At the end of 1957, capital 
accounts of insured banks stood at 
$17 billion, bringing the average ra- 
tio to total assets to 7.7 percent, com- 
pared with 7.4 percent a year earlier. 

The deposit insurance fund is ap- 
proaching the $2 billion mark. For 
further protection, the agency has a 
$3 billion line of credit at the Treas- 
ury, which could be resorted to in 
extreme circumstances. If F.D.I.C. 
officials ever have nightmares, they 
would be dreaming about having to 
use that $3 billion. 
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SECURITY-FIRST NATIONAL BANK 


Cash and Due from Banks oe oe oe 
U.S. Government Securities. . . . . $1,291,502,640 
State and Municipal Securities . 
Other Bonds and Securities . 


Loans (less reserves) 


Earned Interest Receivable 
Customers’ Liability under 


Acceptances and L/C 


Bank Premises and Equipment 


Other Assets . : 
TOTAL . 


ne ase © « 
a 
Undivided Profits 


Reserves for Interest, Taxes, etc. . 
Interest Collected —Unearned 
Acceptances and Letters of 


Credit Liability 
Other Liabilities 
Deposits — Time 

— Demand 
TOTAL . 


LOS ANGELES, CALIFORNIA 


STATEMENT OF CONDITION 


JUNE 30, 1958 
RESOURCES 


. $$ 556,300,209.50 


63 
46 143,301,217.99 
14,732,433.57 


1,449,536,292.19 





+ . . 7 . 


LIABILITIES 


1,152,556,501.71 


: 10,417,741.69 
. 10,024,658.78 
‘ 23,925,662.21 
‘ 737,036.49 





-  $3,203,498,102.57 


«6 «se « § 73,500 00000 


73,500,000.00 
69,884,265.39 


$ 216,884,265.39 





'$1,173,461,933.18 
ft” 12763,247.429.63 


° 26,283,966.11 
° 12,035,443.73 
° 10,024,658.78 


1,560,405.75 


2,936,709,362.81 





$3,203,498,102.57 


Securities carried at $448,312,533.88 are pledged to secure trust funds and U.S. Govern- 
ment, State and other Public Moneys, and for other purposes as required or permitted by law. 


CHESTER A. RUDE 
Vice Chairman 


ARNOLD O. BECKMAN 
President, 
Beckman Instruments, Inc. 
PHILIP L. BOYD 
Property Development and 
Management 
WALTER W. CANDY, JR. 
President, Bullock’s, Inc. 
NORMAN CHANDLER 
Publisher, Los Angeles Times 
SHANNON CRANDALL, JR. 
President, 
California Hardware Co. 
THOMAS A. J. DOCKWEILER 
Attorney 


PAUL D. Dopps 
Senior Vice President 


GABRIEL C. DUQUE 
Attorney 


BOARD OF DIRECTORS 


V. H. ROSSETTI 
Honorary Chairman 


JAMES E. SHELTON 


Chairman 


ELDEN SMITH 
Chairman, Executive Committee 


BRYANT ESSICK 
President, 
Essick Manufacturing Co. 


PHILIP S. FOGG 
Chairman of the Board & 
President, Consolidated 
Electrodynamics Corp. 


ROBERT E. GROSS 
Chairman of the Board, 
Lockheed Aircraft Corp. 


OSCAR LAWLER 
Attorney 


JOHN O’MELVENY 
Attorney 


FRED B. ORTMAN 
Associate Director, 
Stanford Research Institute 


LLOyD L. AUSTIN 
President 


JOHN J. PIKE 
President, The Republic 
Supply Co. of California 


FRED H. ROHR 
Chairman of the Board & 
President, Rohr Aircraft Corp. 


ELBRIDGE H. STUART 
Chairman of the Board, 
Carnation Co. 


ALLEN J. SUTHERLAND 
Senior Vice President 


MILTON M. TEAGUE 
Vice President and General 
Manager, Limoneira Co. 


EDWARD R. VALENTINE 
Chairman of the Board & 
President, 

Robinson Building Co. 


SECURITY- FIRST NATIONAL BANK 


Southern California’s own 


Head Office: Los Angeles 54 * Citizens Division Headquarters: Riverside 


San Diego Division Headquarters : San Diego * San Joaquin Valley Division Headquarters: Fresno 


Over 200 Offices and Branches Serving Southern California e Member Federal Deposit Insurance Corporation 
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Detroit’s skyline forms a backdrop for another chapter in the city’s 


steady growth—the rising Convention Hall in Civic Center. 
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STATEMENT ' OF CONDITION AS OF JUNE 30, 1958 


RESOURCES 
Cash and Due from Banks........... $167,360,791.72 
United States Government 

NIU hg orc cosas ceadanuiese-ec 367,562,952.24 


State and Municipal Securities....... 100,364,561.86 








Corporate and Other Securities...... 876,886.45 
Loans and 

Discounts...... $186,794,514.43 
RealEstate Loans 141,271,425.41  328,065,939.84 
Federal Reserve Bank Stock......... T,631,400.00 
Bank Properties and Equipment..... 8,431,282.40 
Accrued interest and 

PEDEIG EXDONSEOS. ...ccscccccccsccs 4,561,466.83 
Customers’ Liability on Letters 

PE naiseircckadcacesiwenennsece 102,183.67 
i i.ciidieisevieteedcherece 209,876.18 

MEI iannuiaenicadivess on $979,167,341.19 








Undivided Profits 
General Reserves 





Service 
Responsibility 
Experience 


As the oldest bank in Michigan with 109 years of 
continuous service, The Detroit Bank and Trust 
Company offers many important advantages to 
individuals, industries, and institutions in the 
broad scope of its services—developed through un- 
equalled experience and a policy of sound banking 
and trust practices. 

For banking at its best, take advantage of the 
spirit of service, the sense of responsibility, the ex- 
perience of The Detroit Bank and Trust Company. 


THE DETROIT BANK 
AND TRUST COMPANY 


MEMBER FDIC 





LIABILITIES 


Demana Deposits: 
individuals, Corporations and 


TE inivnbareaseraceseséasesec $449,151,870.43 
27,793,177.57 
40,050,861.35 


$516,995,909.35 








Savings and Time Deposits.......... 380,383,477.23 

TO III i s.ns.0 0050 0a%sseues $897,379,386.58 
Unearned Interest.................6. 4,497,556.24 
Accrued Expenses and Taxes........ 5,664,488.14 
Liability on Letters of Credit......... 102,183.67 
SPOON CEMIO Ds 6:655:0:0.60.050500eeeucdee 304,592.39 
Capital Stock 

($10.00 par 

VENUS)... cccive $ 18,378,500.00 
| 36,000,000.00 


12,516,180.13 
4,324,454.04 71,219,134.17 


Wh htc tunssceresessaencs $979,167,341.19 











United States Government Securities in the foregoing statement with a par value of $86,085,000.00 are pledged to secure 
public and other deposits where required by law, including deposits of the State of Michigan amounting to $4,717,042.36. 
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THE PERSONALITY SPOTLIGHT 











From left to right, Montgomery Dorsey, John Evans and Eugene H. Adams 


Top management team at consolidated Denver bank 


Stockholders have 
consolidation of The First National 
Bank of Denver, and The Interna- 
tional Trust Company, also of Den- 
ver. Montgomery Dorsey, chairman 
of the board of First National will 
continue to be chairman of the con- 
solidated First National Bank. John 
Evans, president of First National, 
will become president of the merged 
institution. Eugene H. Adams, for- 
merly president of International 
Trust, will serve as executive vice- 
president, and C. Edgar Kettering, 
executive vice-president of Interna- 
tional Trust, will be executive vice- 
president in the trust department of 
the institution. As of the past year- 
end, assets of First National totaled 
$224,780.252, while assets of Interna- 
tional Trust were placed at $71,167,- 
553. 

The First National’s history dates 
back to the gold rush days. Consoli- 
dation with International Trust will 
place the combined institution among 
the country’s 100 largest banks. 

Mr. Dorsey became the legal coun- 
sel for First National in 1927 and was 
named a director of the bank prior to 
World War II. Later he became a 
director of both First National and 
International Trust. Mr. Evans’ asso- 
ciation with International Trust dates 
hack to 1911 when he was elected a 
director. He became president of the 
institution in 1916. He has also served 
as chairman of the board of Interna- 
tional Trust while being president of 
The First National Bank of Denver. 


approved the 


August, 1958 


With International Trust since 
1934, Mr. Adams was made president 
of the bank at the age of 39. Mr. 
Kettering joined International Trust 
in 1951 after serving 14 years as 
Denver County Judge. 


. 


In top management changes at The 
First National Bank, Fort Worth, 
Texas, J. Lee Johnson, Jr., former 
president, becomes chairman of the 
board and chief executive officer. 
Succeeding Mr. Johnson as president 
is Murray Kyger who has-been serv- 
ing as executive vice-president. Frank 
W. Adams has joined the bank from 
the Mellon National Bank, Pitts- 


burgh, and will serve as executive 
vice-president and director. Mr. John- 
son has been president of the bank 
since 1951. Mr. Kyger joined First 
National in 1941. 


5 


Otton P. Mann, a staff member of 
the Fidelity-Philadelphia Trust Com- 
pany since 1920, has been named 
senior vice-president in charge of the 
personal trust department. 


4 


Alfred S. Anderson has been named 
vice-president and manager of the 
Stockton office of the American Trust 
Company, San Francisco. He succeeds 
Harold D. Bostock who has been 
transferred to the bank’s head office. 


4 


Russell H. Kienzle has been elected 
vice-president and Donald G. Wilby 
has been made assistant vice-president 
in promotions at the Marine Midland 
Trust Company of Central New York, 
Syracuse. 

. 


In promotions at the First National 
Bank of Atlanta, Georgia, James B. 
Kirk has been elevated to vice-presi- 
dent and assistant controller, and 
Paul M. Christian has moved up to 
vice-president. 


o 


Supervisory approval is awaited for 
the consolidation of The _ First- 
Mechanics National Bank of Trenton, 
and The Trenton Trust Company, 
both of Trenton, New Jersey. The 
merged institution to be known as the 
First Trenton National Bank would 


Fort Worth bank names new chairman and president 


J. LEE JOHNSON, JR. 


MURRAY KYGER 
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be the sixth largest in the state. Top 
officers would include Harvey C. 
Emery as chairman, Sydney G. 
Stevens as president, Harold Ray and 
Richard G. Macgill as executive vice- 
presidents, and Stephen W. Wright 


as vice-president and cashier. 


+ 


Four vice-presidents have been 
named at The First National City 
Bank, New York City. Three men 
were promoted in the national divi- 
sion, while the fourth was elevated in 
the European district of the overseas 
division. The four were Rodney N. 





W. F. CORDNER 





H. HOLDEN, JR. 


Hatcher who will be in charge of 
Scandinavian business in the over- 














CHEMICAL 
CORN EXCHANGE 


BANK 


Founded 1824 


165 Broadway, New York 


At the close of business June 30, 1958 


ASSETS 
Cash and Due from Banks 


Banking Premises and Equipment 
Customers’ Liability on Acceptances 
Accrued Interest and Accounts Receivable 


Condensed Hlatement of Condition 


. $ 785,702,794.41 


U. S. Government Obligations 655,794,931.24 
State, Municipal and Public Securities 394,332,511.66 
Other Bonds and Investments 17,730,089.06 
Loans ae . ee 1,527,904,211.67 


21,749,425.22 
74,991,776.25 
13,001,821.30 











Undivided Profits 


Reserve for Contingencies 
Reserves for Taxes, Expenses, etc. 
Dividend Payable July 1,1958 . . . 
Acceptances Outstanding (Net) 

Other Liabilities a oe 
es ww be ee we 





Other Assets : =a Ss ; 2,312,600.08 
$3,493,520,160.89 
LIABILITIES 
Capital Stock ($10. par) $ 63,765,900.00 
Surplus 186,234,100.00 


41,527,217.64 $ 291,527,217.64 


10,130,621.42 
18,588,169.33 
3,666,591.14 
77,404,975.58 
6,048,359.66 
3,086,154,226.12 





$3,493,520,160.89 

















Charter Member New York Clearing House Association 
Member Federal Deposit Insurance Corporation 


Member Federal Reserve System 


Securities carried at $327,688,923.95 in the foregoing statement are deposited 
to secure public funds and for other purposes required by law. 


Convenient Offices Throughout Greater New York 











Every Banking and Trust Service at Home and Abroad 





















‘df * 


R. N. HATCHER E. L. CRABBE 


Named to upper-level posts at First National City Bank 


seas division,- William F. Cordner, 
Edward L. Crabbe and Herbert 
Holden, Jr. New assistant vice-presi- 
dents at the bank are H. Lansing 
Clute, William A. Lockwood and 
Thomas H. O’Brien. 


a 


Byron L. Harrison has joined the 
Pennsylvania Exchange Bank, New 
York City, as president. He was for- 
merly assistant vice-president of The 
Chase Manhattan Bank of New York 
City. 


So 


Assistant vice-president is the new 
title for Stanfield S. Taylor in the 
international banking department of 
Bank of America, San Francisco. 

° 


Several top management changes 
have been made at The Dime Savings 
Bank of Brooklyn, New York. George 
C. Johnson, who served as president 
of the bank for nearly 12 years, has 
been elected to the newly-created 
post of chairman of the board of 
trustees. Everett J. Livesey, who has 
been vice-president and_ secretary 
since 1952, has been named to succeed 
Mr. Johnson as president. 

In other changes, A. Edward 
Scherr, Jr., was named senior vice- 
president and treasurer; Thomas S. 


New chairman, president 


G. C. JOHNSON 


E. J. LIVESEY 
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HARRIS Trust 






and Savings BANK 


Organized as N. W. Harris & Co. 1882. Incorporated 1907 


115 W. MONROE STREET 





CHICAGO 90 








STATEMENT OF CONDITION 





DIRECTORS 








June 23, 1958 


RESOURCES 
Cash on Hand and Due from Banks.... . .$156,654,330.22 
U. S. Government Securities. ........... 197,716,062.09 


State and Municipal Securities.......... 71,480,075.79 
Other Bonds and Securities.............  6,303,788.37 











*Loans and Discounts........... cocccece O17,010,162.00 
Federal Reserve Bank Stock...... eeeeee  1,050,000.00 
Customers’ Liability on Acceptances..... 9,170.65 
Accrued Interest and Other Resources.... 3,416,532.68 
ee I,  cceeacetvcacsesens ae 7,000,000.00 

eee $761,298,122.40 
*Includes $31,650,000 Federal Reserve Funds Loaned., 
LIABILITIES 
Demand Deposits...... $605,838,615.77 
Time Deposits......... 92,076,439.45 
I one 4 kde ceeenneeneaee $697,915,055.22 
Dividend Payable July 1, 1958 .......... 487,500.00 
I na en xa e:a wo kahuna aaa 9,170.65 
Reserves for Taxes, Interest, etc......... 7,806,715.49 
General Contingency Reserve........... 7,633,341.51 
EE rr pee $ 15,000,000.00 
ES 5 40.4 sae acne ...  20,000,000.00 
Undivided Profits. ..... 12,446,339.53 
"Tetel Cameies PU. oc occ cc cccsavcsss 47,446,339.53 





Total............$761,298,122.40 


United States Government Obligations and Other Securities carried at $109,709,706 
are pledged to secure Public and Trust Deposits and for other purposes as required 
or permitted by law. 


MEMBER FEDERAL RESERVE SYSTEM 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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President, Illinois Central Railroad 
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President 
Illinois Bell Telephone Company 
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President, Union Tank Car Company 
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Santa Fe Railway Company 
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Director 
International Harvester Company 


F. B. McCONNELL 
Chairman of Board 
Sears, Roebuck and Co. 


JAMES L. PALMER 
President, Marshall Field & Company 


WILLIAM A. PATTERSON 
President, United Air Lines, Inc. 
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President, Bell & Howell Company 


JOHN G. SEARLE 
President, G. D. Searle & Co. 


DONALD P. WELLES 


Senior Vice President 


KENNETH V. ZWIENER 
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FROM HERE TO ELEC 
With Operational Benefits All Along the Way 


THERE'S A LOGICAL 
STARTING PLACE — 
A CHARTED COURSE... 


We are constantly amazed at the divergent 
opinions about electronic operations, the com- 
plexity of many proposed methods, and the 
concern in many quarters which borders on 
hysteria. 
















Actually, after more than 300 installations, we 

know the successful route is incredibly simple, 

completely logical and very inexpensive. 

There are advantages NOW .. . even before GR 
machine installation. If properly planned now, ACCOUNT CODING 

the procedural transition can be made quickly Electronic machines require numeric coding, so we Gro 
and easily. When you go to electronics, you start with this work, providing alphabetic access chin 
merely switch machines and are in full opera- through the transition. Our method is simple and enal 
tion. easy. There are no computations, and the method of . 
Accomplish these three steps NOW. You'll be is compatible with present and future electronic om 
amazed at the advantages — present and fu- equipment. This is an important point. The assign- ale 
ture. It’s the best way to get FROM HERE ment of numbers, maintenance of records, sorting . 
TO ELECTRONICS. and filing activities are reduced to a minimum effort. te 


Proof and control procedures are also simplified. 


—_ {2 
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SIG-NUMERIC CHECK DIGIT ; 

MASTER CARD CONTROL-A-MATIC CHECK COMPUTING 
POSTATION FILE TRAY GUIDE ACCOUNT REGISTERS SORTERS [| ony 
Simple, economical equipment has been ‘“‘idea- from LeFebure, specifically designed for smooth f tlio 
engineered” to obtain the best results for you. This electronics operation. Complete specifications and tod: 
equipment is the type you have come to expect prices are available on all of these units. : 


Le febure CORPORATION «¢ CEDAR RAPIDS, IOWADp*€? 


“BB amk Saqui Vaan 


Burroughs Clearing Hou-e 











aA REBNICS with ) Le Febure 


qy.. and it’s Easy... 
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| electronics installations. LeFebure takes you 


' ing, indexing, —— reference and check 


|Representatives in Most Principal Cities 





GROUP POSTING 


' Group posting and centralized reference provides ma- 
chine operation that is free from interruption. This 
enables each machine operator to utilize the full speed 


of electronic posting. Inquiry handling, sorting and 
other functions are also speeded by this arrangement. 
Groups of ledgers are moved to the Postation at the 


' machine, and posted. The ledgers are then returned 


_ to a retained space in the Control-A-Matic tray, which 
features sheet conditioning compression. 







Complete Brochure 
Available Now 


A new booklet, “FROM HERE TO ELEC- 
TRONICS" is based upon 300 successful 


step ns! step, through account coding, sort- 
filing. This booklet will help you now — and 


tomorrow — so send for your FREE copy 
today. 


eadg rarrtor1 
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SIG-NUMERIC CHECK FILING 


Electronic posting does not alter the responsibility of 
the bank to establish validity of a check by comparison 
of the signature on the item and the signature of the 
customer on file. Signature verification is not satis- 
factory with posting equipment now in use. Electronic 
posting machines do not verify signatures; yet each 
operator will handle more accounts with these new 
machines. With Sig-Numeric Filing, signature on the 
check is compared with signature on the guide label — 
a direct comparison and mandatory verification. 


ee ee 


Le febute CORPORATION 


CEDAR RAPIDS, IOWA 


Please send FREE copy of booklet, 
“FROM HERE TO ELECTRONICS" 





NAME OF BANK 





WRITER'S NAME 





ADDRESS 





STATE 


Additional copies available for your staff upon request. 
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Sites, senior vice-president and secre- 
tary; and Alfred R. Marcks, senior 
vice-president. 


> 
The First Boston Corporation has 


elected Davis L. Baker, Jr. vice-presi- 
dent. 


© 
New senior vice-president of the 


Government Development Bank for 
Puerto Rico, San Juan, is Francis 


Bowen. Roberto Montalvo has been 
elected executive vice-president. 


e 


Anderson Puryear, Harry E. Dillon 
and W. Lane Abernathy have been 
elected assistant vice-presidents at the 
First American National Bank, Nash- 
ville, Tennessee. 


+ 


Four new vice-presidents head pro- 
motions at The Philadelphia National 
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HEAD OFFICE: PONCE, PUERTO RICO 











R. H. POTTS 





R. M. WILLIAMS 


G. DORRANCE, JR. 


New v.p.’s in Philadelphia 


Bank. They are Williams Bates, Jr., 
head of the group covering New Jer- 
sey, the southeastern and south-cen- 
tral states; G. Morris Dorrance, Jr., 
Philadelphia commercial division; 
Robert H. Potts, in charge of the 
bank’s five offices in the northeastern 
section of Philadelphia; and Robert 
M. Williams of the commercial divi- 
sion. 

New assistant vice-presidents are 
Frederic Heldring and Alan Resen- 
dorph. 

> 

The American Trust 
New York City, 
has elected James 
A. Smith presi- 


Company, 


dent. Mr. Smith 
joins the New 
York bank after 


serving as Eastern 
Representative 
for Firstamerica 
Corporation, San 
Francisco. He has 
been connected 
with the Giannini 
interests for all of his 33-year bank- 
ing career, including service with the 
New York office of Bank of America, 
San Francisco, and 
Corporation. 

Rudolphe Berdac, formerly assist- 
ant vice-president at the Chemical 
Corn Exchange Bank, New York 
City, has been elected vice-president 
at American Trust. In his new capac- 
ity he will be in charge of the bank's 
foreign department. 

+ 





J. A. SMITH 


Transamerica 


Freedoms Foundation medals were 
recently. awarded to Frederic A. 
Potts, president of The Philadelphia 
National Bank; and Lloyd E. Yoder, 
vice-president of the National Broad- 


Burroughs Clearing House 
































IRVING TRUST COMPANY 


NEW YORK 


STATEMENT OF CONDITION, JUNE 30, 1958 


ASSETS 


Cash and Due from Banks. . . . . $ 482,534,142 
Securities: 





U. S. Government Securities . 470,710,908 

Securities Issued or Underwritten 
by U. S. Government Agencies . 48,616,627 
Stock in Federal Reserve Bank. . 3,240,000 
Other Securities . és. 16,490,223 
539,057,758 


Loans: 


Loans Guaranteed or Insured 

by U. S. Government 

ris Be 5 6 sc 8 wee 27,718,073 
Loans Secured by 


U. S. Government Securities. . 178,968,375 














nr ae « & « 6.0. a. wa o-w 748,956,730 
955,643,178 
Mortgages: 
U. S. Government Insured 
F.H.A. Mortgages . - 19,471,414 
Conventional First Mortgages 
de 377,387 
19,848,801 
ee a ae ee ee 16,535,423 
Customers’ Liability for 
Acceptances Outstanding .... 47,998,371 
Accrued Interest and 
so ie 6 aa Meee 7,905,461 
Total Assets. ...... $2,069,523,134 
LIABILITIES 
Deposits . ton te & a $1,862,648,379 
Taxes and Other Expenses ..... 13,880,390 
Dividend Payable July,1, 1958. . . . 2,040,000 


Acceptances: Less Amount in 
a eee 


Other Lanbifitios. . . 0. sc se 
Total Liabilities . 


> 50,431,698 

. 5,889,751 

1,934,890,218 
CAPITAL ACCOUNTS 

Capital Stock (5,100,000 shares — $10 par) 51,000,000 








NS 4 bo a ae 6 ee a 57,000,000 
I ED «6 on oe ee 26,632,916 
Total Capital Accounts .... 134,632,916 





Total Liabilities and 
Capital Accounts .... . . $2,069,523,134 








U. S. Government Securities pledged to secure deposits of public 
monies and for other purposes required by law 
amounted to $207,474,831. 





DIRECTORS 


RICHARD H. WEST 
Chairman of the Board 


GEORGE A. MURPHY 


President 


HENRY P. BRISTOL 
Chairman, Executive Committee, 
Bristol-Myers Company 

THOMAS C. FOGARTY 
President, 

Continental Can Company, Inc, 

I. J. HARVEY, JR. 
Chairman, The Flintkote Company 

DAVID L. LUKE 
President, West Virginia 
Pulp and Paper Company 

J. R. MacDONALD 


Chairman and President, 
General Cable Corporation 


MINOT K. MILLIKEN 
Vice President and Treasurer, 


Deering, Milliken & Co., Inc. 
DON G. MITCHELL 

Chairman and President, 

Sylvania Electric Products Inc. 


ROY W. MOORE 
Chairman, 
Canada Dry Corporation 


PETER S. PAINE 
President, 
New York & Pennsylvania Co, 


LeROY A. PETERSEN 
President, Otis Elevator Company 
J. WHITNEY PETERSON 


President, 
United States Tobacco Company 


DONALD C. POWER 
President, 
General Telephone Corporation 


RAYMOND H. REISS 
President, 
Reiss Manufacturing Corporation 


HERBERT E. SMITH 
Former Chairman of the Board 
and Chief Executive Officer, 
United States Rubber Company 


E. E. STEWART 
President and Chairman of the Board, 
National Dairy Products Corporation 


FRANCIS L. WHITMARSH 
President, 
Francis H. Leggett & Company 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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For over 77 years, Japan's largest 
financial institufion has fostered 
international trade and commerce. 


If you need a helping ) 


hond in Japan, contact... 

re FUJI BANK ws. 
Head Office: Chiyoda-Ku, Tokyo 
Overseas Offices in London, Calcutta 


Branches Throughout Japan 
New York Agency: 42 Broadway, NYC 

















Now ELECTROFILE 
Cuts Clerical Costs with 


PUSH-BUTTON FILING 


REVOLUTIONIZES CONSUMER 
LOAN RECORD KEEPING 


Here’s how to mechanize active records to 








Receive awards for TV series 


casting Company and general man- 


ager of WRCV, WRCV-TYV, in 
Philadelphia. In the accompanying 


photograph, Dr. Kenneth Welles, left, 
president of the Freedoms Founda- 
tion, makes the presentation to Mr. 
Yoder, center, and Mr. Potts. Mr. 
Potts is the national chairman of the 
Invest in America Committee. The 
awards were made for an “Invest in 
America” television series carried 
over the Philadelphia television sta- 
tion. 
e 


New president of The First Na- 
tional Bank and Trust Company of 
Bay Shore, Long Island, New York, 
is Howard J. Grace, senior partner in 
the Bay Shore law firm of Robbins, 
Wells, and Walser. Mr. Grace suc- 


_ ceeds the late Guy O. Walser. 





save time, work and money. ELECTRO-| 
FILE codes, verifies, houses and selects) 
cards—all in one compact unit. Elimi-| 


nates need for sequence filing. Cards 
needed pop up automatically at the push) 
Re-filing time virtually 


of the buttons. 
eliminated. 


ELECTROFILE is ideal for use in 
combination with posting machines. It| 
pays for itself quickly through its savings. | 


Write for full details 


—— 
r | 


ELECTROFILE Division of 





SALES AND SERVICE OFFICES IN MAJOR CITIES 
LISTED UNDER BOWSER, INC. 
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JOHNSON FARE BOX COMPANY 


4619 N. Ravenswood Ave. 
Chicago 40, Ill. 





* 


Newly-elected vice-president at the 
Chicago National 
Bank is Andrew 
C. Kelly. Mr. 
Kelly recently 
joined Chicago 
National as officer 
in charge of the 
consumer credit 
department after 
serving as _ presi- 
dent and general 
manager of the 
River Valley Fi- 
nance Company, Davenport, Iowa. 

The Chicago National has also 
elected William J. Elbert and Vernon 
Armour assistant vice-presidents. 

. 


Edwin D. McDonald has _ been 
named vice-president and trust officer 
of the First National Bank, Fort Lau- 
derdale, Florida. He succeeds Harold 
F. Pelham who has retired. New as- 
sistant vice-president at the bank is 
David T. Potter, Jr., and Walter 
Wrase has been elected a trust officer. 

~ 


New trust officer at the J. P. Mor- 
gan & Company, New York City, is 


A. C. KELLY 


Robert J. MacCuaig. Martin T. 
Griffin, Watson K. Blair, Lewis T. 
Preston, Edgerton G. North, Jr., and 
John P. McGinnis were made assist- 
ant vice-presidents. 


= 


The Central Trust Company, Cin- 
cinnati, Ohio, has named Vernon D. 
Gibson vice-president. New assistant 
vice-presidents are Andrew G. Beck, 
Robert E. Boeh, Walter B. Kearns, 
Laurence B. Mitter, Jr., Calvin F. 
Osborne, Herbert G. Schoenebaum, 
and Carl M. Townsend. 

° 


The promotion of Donald C. Nor- 
ton to vice-presi- 
dent in the trust 
department of 
The Chase Man- 
hattan Bank, New 
York City, head- 
ed recent appoint- 
ments at the bank. 
Mr. Norton has 
worked in the 
trust department 
since joining the 
bank in 1928. New 
assistant vice-presidents in the trust 
department are Fred N. Garrett, Jr., 
Harry M. Lyter, and J. Stanley 
Parkin. 


D. C. NORTON 


a 


Ten new assistant vice-presidents 
have been named at The Hibernia 
Bank, San Francisco. They are Albert 
F. Cheli, John J. Merry, Robert D. 
Boland, Daniel J. Curran, August J. 
Lourenzo, John P. Mohr, Matthew E. 
Brady, John W. Clancy, Vincent T. 
Greely and Hugh J. Maguire. 


+ 


The Fourth National Bank of Co- 
lumbus, Georgia, has named M. W. 
Dillard assistant vice-president. 

° 


J. A. O’Leary, president of the Peo- 
ples State Bank of Luray, Kansas, 
has been appointed Kansas State 
Banking Commissioner. 

. 


Leonard G. Miller has been elected 
president of the Mercantile National 
Bank of Miami 
Beach, Florida. 
He joins the bank 
after serving as 
president of the 
Mutual Bank and 
Trust Company 
of St. Louis. 
Joseph Wein- 
traub, who for- 
merly served as 
president and 
board chairman, 
retains his board chairmanship. )'r. 
Miller was one of the organizers »t 


L. G. MILLER 


Burroughs Clearing Howse 





























In the Transportation Industry 


checks help make the wheels go ’round. Freight 
must be paid or goods do not move... and most 
payments in the $16-billion* transportation busi- 
ness are made by check. And checks on La Monte 
Safety Paper provide the safest means of money THE WAVY LINES@ ARE 
transfer ...the first choice for several genera- ‘Cr a 
tions of leading banks serving American industry. 





*Actual Income—$16,7 13,000,000 
Source: U.S. Dept. of Commerce 
Survey of Current Business, July, 1957 


GEORGE LA MONTE & SON + NUTLEY 10, NEW JERSEY | La Wore 


safety paper for checks | 
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the St. Louis bank when it opened in 
1934. J. Arch Avary, Jr., was named 
vice-president at Mercantile. 


In advancements at the Delaware 
Trust Company, Wilmington, J. Ar- 
thur Larson has been named vice- 
president, and Edward C. Travers has 
been made treasurer. William S. 
Marvel and Nestor Lopez are now 
assistant treasurers. 

So 


At the Oakland (California) Bank 
of Commerce, Fred E. Helwick has 
been appointed vice-president and sec- 





retary. The title of cashier has been 
added for Vice-President Leslie 
Harder. 


6 


Now assistant vice-president at the 
Title Guaranty and Trust Company, 
New York City, is Charles S. Shaw. 


s 


At the Union Commerce Bank, 
Cleveland, Ohio, Robert W. Richards 
has been named vice-president. 

oe 


New assistant vice-presidents at the 
Bankers Trust Company, New York 
City, are Robert F. Ahlborn, Otis D. 





















a 


whatever kind of 
business you are 
planning in Canada 


. we suggest you con- 
tact Imperial Bank of 
With branches 


coast to coast, Imperial 


Canada. 


Bank can provide you 
with up-to-date informa- 
tion on trends, develop- 
ments and business opportuni- 


ties in Canada. Such informa- 





tion is readily available from | 
y | actually dates back to 1888 when he 


Imperial Bank of Canada, Head | 


Office, Toronto 1, Canada. 


IMPERIAL 


BANK OF CANADA 


Branches Coast to Coast in Canada 


and Correspondents throughout the World 
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| Jr., vice-president, 
| has 
| to the 








Brown, Hugh P. Conway, Thomas A. 
Herbert, and Paul J. Muller. 


° 


Three veteran managers of offices 
for the Valley National Bank, Phoe- 
nix, Arizona, have 
been promoted 
to vice-presidents. 
They are T. S&S. 
White of the 
Globe office, Cecil 
L. Trussell of the 
Miami office and 
William G. Wil- 
cox of the Nogales 
branch. Mr. 
White and Mr. 
Trussell have both 





W. G. WILCOX 





T. S. WHITE 


Cc. L. TRUSSELL 


Advance at Arizona bank 


been with the bank for over 30 years 
and Mr. Wilcox has served Valley 
National since 1940. 


* 


Determined to “wear out in the 
bank”, T. L. Montgomery, chairman 
of the Coshocton (Ohio) National 
Bank, recently celebrated his 90th 
birthday in the bank that he helped 
organize in 1898. His banking career 


joined the banking house of Robbins, 
Winegarner, Wing & Company in 
Newark, Ohio. 


* 


Earl K. Mueller has been advanced 
to executive vice- 
president and 
Harold F. Still, 


named 
additional 
post of assistant 
to the president 
in promotions at 
the Central-Penn 
National Bank, 
Philadelphia. Mr. 
Mueller heads the 
commercial loan activities at the bank. 
° 


been 





E. K. MUELLER 


Donald C. Miller, formerly chief o! 
the government finanee _ section 
Board of Governors of the Federa 
Reserve System in Washington, ha 
joined the Continental Illinois Na 


Burroughs Clearing Hous< 
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Chances are, just a few years ago, that only a 
geographer could have answered. But today, almost 
anyone can give the correct reply: To arrive at 
Aswan, you have to go to Egypt and ascend to 
the upper reaches of the Nile. Nasser wants to 
build a dam there. 

This growing knowledge of far-off places reflects 
America’s increasing interest in foreign countries, 
both politically and economically. At least we find 
this so in our own bank, where we are constantly 
receiving inquiries about other nations or are help- 
ing companies to transfer funds into and out of 
the United States. 

Of course, we have been at this business for quite 
some time now —fifty-four years to be exact—so we 
can generally solve whatever problem is presented 
to us, although occasionally it takes some doing. 
But we have discovered, on talking it over with a 
few of our banker friends, that some of them are 


WHICH WAY TO ASWAN? 





running into difficulties. Not having had previous 
demands for foreign service, they are not equipped 
to give it. And that’s where we come in. 

You see, one of our ideas in helping our cor- 
respondents is to make available to them all the 
departments of our bank, not just a few specialized 
ones. So when a correspondent comes to us with a 
foreign trade problem, we put our Foreign Depart- 
ment to work on it right away. In fact, as one of 
our correspondents said to us the other day, “It’s 
just like having a Foreign Department of my own 
without any of the overhead!”’ 

So if you have any customers that are interested 
in trading abroad, why don’t you give us a call. 
The likelihood is that we will know the answers to 
their questions right off. And if not, we will dig 
them up for you. For this is all part of our philoso- 
phy that each correspondent bank deserves from 
us complete service. 


MELLON NATIONAL BANK AND TRUST COMPANY 


PITTSBURGH, PENNSYLVANIA 


CAPITAL & SURPLUS $250,000,000 





MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


tional Bank and Trust Company, Chi- 
cago, as second vice-president. 


5 


The National Association of Bank 
Auditors & Comptrollers, Chicago 
has appointed 
Richard A. Byerly 
director of re- 
search for the 
association’s Re- 
search Institute. 
The newly-cre- 
ated Institute is 
studying bank 
operations on a 
national basis to 
provide the bank- 

ing industry with 
facts on the efficiencies of various 
operational methods. Mr. Byerly was 
formerly director of methods research 
for Greyhound Corporation. He is 
familiar with nearly every develop- 
ment in automation and electronics. 





R. A. BYERLY 


+ 


Clark Howell, Jr., is now assistant 
vice-president at the Trust Company 
of Georgia, Atlanta. 


4 
Plans are underway to merge the 


Commercial State Bank and Trust 
Company, and the Bank of North 


America, both of New York City. 
The banks are waiting for stockhold- 
er and supervisory approval to cre- 
ate the Commercial Bank of North 
America. The consolidated institution 
would be headed by Jacob Leichtman, 
president, and D. Mallory Stephens, 
board chairman. Other officers would 
be Louis E. Goldstein, vice-chairman, 
Charles D. Runyan, senior vice-presi- 
dent and director, and Sidney Fried- 
man, chairman of the executive com- 
mittee. 


e 


Rod Maclean, Los Angeles advertis- 
ing executive who was known as the 
“poet laureate of banking,” died last 
month. Mr. Maclean, a former presi- 
dent of the Financial Public Rela- 
tions Association, was at one time 
advertising and publicity manager of 
California Bank and Union Bank & 
Trust Company, Los Angeles. 


The Lincoln Rochester Trust Com- 
pany, Rochester, New York, has 
named F. Thayer Sanderson and 
Robert J. Vanas trust officers. Thomas 
C. T. Buckley was made trust and 
estate planning officer. 


e 


John W. Boyer, Jr., has been ele- 








AUSTRALIA OFFERS 
opportunities for industries 


United States investment in Australian industry already totals 
over 500 million dollars. With its rapidly expanding local market 
and proximity to South-East Asian markets, Australia continues 
to provide opportunities for industries. 














If you are inter- 
ested in Australia 
and require indus- 
trial, economic, or 
marketinformation, 
you are invited to 
use the compre- 
hensive facilities of 
the Bank of New 
South Wales, the 


oldest and largest 


commercial bank operating in Australia, New Zealand, Fiji, 
Papua and New Guinea, with over 1,000 branches and agencies. 


BANK OF NEW SOUTH WALES 


ESTABLISHED 1817 


Head Office: Sydney, Australia 
International Division — John W. McEwen, Manager. 








vated to assistant vice-president at 
the Provident Tradesmens Bank and 
Trust Company, Philadelphia. 

ad 


Barclays Bank, London, England, 
has named its first woman bank man- 
ager. Miss H. M. 
Harding will be- 
come the first 


woman manager 
of any of the 
large London 


banks when the 
bank’s new branch 
on Hanover street 
opens later this 
year. 

Miss Harding 
started with the 
bank in 1934 as a stenographer and 
later served as a ledger clerk and as 
secretary to the local board of direc- 
tors in Reading. She moved to the 
London head office in 1948 as secre- 
tary to the general manager. After 
attending the bank’s training school, 
she completed the administrative staff 
college. 

According to a London observer, 
the other English banks are watching 
the development with interest but are 
unlikely to follow Barclays’ example. 
One financial journal commented: 
“English banks have always been ex- 
tremely conservative, but they may 
find that the customers are more con- 
servative still.” 


MISS H. M. 
HARDING 


° 
New assistant vice presidents at the 
United States Trust Company of New 
York City are J. Edwin Murdock and 
William R. Pauls. 


4 


Assistant vice-president is the new 
title for Charles M. Berry and J. Ford 
Smith at the Seattle-First National 
Bank. Robert F. Clark was named 
trust officer. 

* 


The First National Bank, Browns- 
ville, Texas, has named A. I. Ander- 
son, Jr., and Paul D. Aschbacher 
vice-presidents. 

o 


Named assistant vice-president at 
the Marine National Exchange Bank, 
Milwaukee, Wisconsin, is Winfred 
W. Wuesthoff. 


° 
Melvin G. Fiegel has joined the 
State Bank and Trust Company, Ann 
Arbor, Michigan, as vice-president. 
° 
Named trust officer at The Meadow 


Brook National Bank, West Hemp- 
stead, New York, is James S. Reid. 


s 


The Elizabethport Banking Cor1- 


Burroughs Clearing Howe 
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CASH AND SECURITIES 


___ June 30, 1958 


Din we i 
Beatle 


June 30,1957 __ 


























Cash and Due from Banks . . . » 8 227;525,.633.83 § 232,554,757.45 
United States Government Securities . 452,851,615.35 324,627,232.94 
State and Municipal Securities . « 89,647 ,669.93 86,084,178.11 
Other Bonds and Securities. . ... 10,005,012.77 9,924,057.72 
TOTAL . 2. « «© « « $ 780,029,931.88 $ 652,970,206.22 
LOANS 
Commercial Loans . . . . « « $ 343,009,164.56 $ 359,487,022.12 
Real Estate Loans. . . . << =» 2 279,919,944.42 264,026,134.35 
Automobile Installment _— ‘ 86,357,330.16 92,783,821.57 
Personal and Improvement Loans . 62,359,131.91 62,260,588.45 
$ 771,645,571.05 $ 778,557,566.49 
Less: Reserve for Possible Loan Losses . 12,471,901.42 10,461,946.02 
. a ee $ 759,173,669.63 $ 768,095,620.47 
OTHER ASSETS 
Accrued Income Receivable. . . 2. . $ 6,926,265.65 $ 5 006,587.81 
Stock in Federal Reserve Bank. . . . 2,490,000.00 2,490,000.00 
Bank Premises and Equipment. . . . 18,699,481.51 17,408,231.71 
Other Real Estate Owned io cate ae 97,600.54 8,613.68 
Customers’ Liability under Letters of 
Credit and Acceptances . . . «© ¢ 12,593,990.47 15,536,660.26 
ee 6 ik ke ee 2,039,909.09 §,982,181.15 
es «<< « « * $ 42,847,247.26 $  46,432,274.61 
TOTAL ASSETS . . . . $1,582,050,848.77 $1,467,498,101.30 
DEPOSITS LIABILITIES 
Demand Deposits. . . . . .~ $ 656,552,605.65 $ 648,049,875.43 
Time Deposits . . . * 595,041,594.18 537,980,267.91 
United States Ginna Deposits . « 51,495,039.25 36,362,257.21 
Other Public Deposits . .'. . «© . 123,478,740.00 106,847,599.38 


TOTAL 2. «6 © « -» 

OTHER LIABILITIES 
Dividends Payable . . 2. «© « « 
Income Collected in Advance . . . 
Letters of Credit and Acceptances. . 


Accrued Interest, Taxes, Other Expense . 


TOTAL . . . . . 


CAPITAL ACCOUNTS 
Capital Stock . ° . . e a ° . 
Surplus. . ce a a8 & 


Undivided Profits §. te! er Se ena 
TOTAL i “Ss “se Se. 


TOTAL LIABILITIES . . 


72 Offices in 47 Communities 


CROCKER-ANGLO 


NATIONAL 


BANK 


® 
Cibfornias Gdet Midional CBank 





\ugust, 1958 


On June 30, 
pledged to secure trust deposits, United States Government and 
as required by law. On June 30, 1957, 
securities so pledged amounted to $215,255,141.19. 





$1,426,567,979.08 


$1,329,239,999.93 

















s 1,209,990.00 §$ 1,209,990.00 
12,213,548.20 11,440,429.46 
12,593,990.47 15,536,660.26 
13,730,261.00 6,793,648.64 

$ 39,747,789.67 $ 34,980,728.36 

$ 40,333,000.00 $ 40,333,000.00 
42,667,000.00 42,667,000.00 
32,735,080.02 20,277,373.01 
$ 115,735,080.02 $ 103,277,373.01 
$1,582,050,848.77 $1,467,498,101.30 
1958, securities carried at $267,825,271.43 were 


other public deposits, 


ADMINISTRATIVE HEADQUARTERS 


1 MONTGOMERY STREET, SAN FRANCISCO 20 


Member Federal Reserve System * Member Federal Deposit Insurance Corporation 





DIRECTORS 
FRED W. ACKERMAN, 
President, Western Greyhound Lines 
(Division of the Greyhound Corporation) 
STEPHEN D. BECHTEL, JR., 
Executive Vice President, 
Bechtel Corporation 
OTHMAR BERRY, 
President, Berry Oil Company 
CLYDE H. BRAND, 
Downey, Brand, Seymour & Rohwer, Attorneys 
STARR BRUCE, 
Vice President, C. Brewer & Company, Ltd. 
WM. HERBERT CARR, 

Vice President — Finance, 
California Packing Corporation 
HARRY D. COLLIER, 
Member, Executive Committee 
W. W. CROCKER, 
Chairman of the Board 
ADRIEN J. FALK, 

Retired President 
SEW Fine Foods, 

R. G. FOLLIS, 

Chairman of the Board 
Standard Oil Company of California 
WALTER A. HAAS, 
Chairman of the Board, Levi Strauss & Co. 
PAUL E. HOOVER, 
President and Chief Executive Officer 
ERNEST INGOLD, 

President, Ernest Ingold, Inc. 
PAUL B. KELLY, 

First Vice President 
OSEPH A. MOORE, JR., 
President, Moore Dry Dock Company 
LAURENCE H. ODELL, 

Vice President, W.R. Grace & Co.(N.Y.) 
DAVID PACKARD, 
President, Hewlett-Packard Company 
WILLIAM PFLUEGER, 
Executive Vice President 
GEORGE A. POPE, JR., 
President, Pope & Talbot, Inc. 
ce REILLY, 

airman of the Board, 
Western Department Stores 
MRS. HELEN C. RUSSELL 
PORTER SESNON, 
President, Porter Estate Company 
RANDOLPH SEVIER, 
President, Matson Navigation Company 
EMMETT G. SOLOMON, 

Vice President, Provident Sec urities Co. 
J. F. SULLIVAN, JR., 
Member, Executive Committee, 
Retired President (Crocker Bank) 


ADVISORY COMMITTEE 
FRED B. BAIN 
Honorary Chairman of the Board, 
Leslie Salt Co. 
FREDERICK M. FISK, 
Chickering & Gregory, Attorneys 
ARTHUR W. HOOPER, 
John A. Hooper Company 
CLIFTON H. KROLL, 
Atkins, Kroll & Co., Ltd 
S. F. B. MORSE, 
Chairman of the Board, 
Del Monte Properties Company 
CHARLES PAGE, 

Vice President, 

Johnson & Higgins of California 
J. F. SHUMAN, 
Attorney 
WALTER H. SULLIVAN, 
Real Estate Investments 
SYDNEY G. WALTON, 

Vice President, Kenyon & Eckhardt, Ine. 
LINGAN A. WARREN, 
Consultant, Safeway Stores, Inc. 
CHARLES L. WHEELER, 
Special Vice President, Pope & Talbot, Inc. 
FREDERICK CROCKER WHITMAN, 
President, St. Francis Investment Co. 
HERMAN WOBBER, 
Twentieth Century-Fox Film Corporation 
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pany, Elizabeth, New Jersey, has 
elected Raymond H. Blair vice-presi- 
dent. 

. 


J. H. Collins, Jr., 
vice-president and cashier at the 
American National Bank of Fort 
Lauderdale, Florida. In other ap- 
pointments, James P. McNatt was 
named assistant cashier and James S. 
Young was made auditor. 


has been elected 


& 


Four vice-presidents have been 
named at the First National Bank of 





J. H. SHARPE G. I. PARKER 











B. AMOS R. D. WILLIAMS 


First National Bank of Arizona names four vice-presidents 


Arizona, Phoenix. They 
Sharpe, head of the instalment loan 


are J. H. 





Statement of Condition 


AT CLOSE OF BUSINESS JUNE 30, 1958 





RESOURCES 
DIRECTORS Cash and Due from Banks .... . $108,058,172 
United States Government Securities 157,108,990 
HERBERT D. IVEY State, County and ee Securities 25,374,945 
Chairman of the Board Other Securities . . ‘ 504,174 
Roy A. BRITT — and Discounts (Lee ss Reserve) a “ 
President ederal Reserve Bank Stock. . y 
Stock in Commercial Fireproof Building 
MILO W. BEKINS Co, — Head Office Building 348,500 
W. J. BOYLE Bank Premises 4,898,786 
aay Furniture and Fixtures a a ae oe a 1,975,089 
WALTER H. BUTLER Other Real Estate Owned ‘ ee 1 
RALPH J. CHANDLER Customers’ Liability under Le tter: rs of 
DWIGHT L. CLARKE Credit and Acceptances . . . . . « 2,167,675 
ERNEST E. DUQUE Earned Interest Receivable 1,813,190 
L. O. IvEY Other Resources . 742,862 
?* TOTAL ace ; $521,053,578 


G. HAROLD JANEWAY 
ROBERT GIBSON JOHNSON 
EARLE M. JORGENSEN 
DONALD H. MCKEE 
GEORGE A. PARKER 
JOHN B. RAUEN 
SAMUEL K. RINDGE 
WILLIAM S. ROSECRANS 
W. A. SIMPSON 
EMERSON SPEAR 

RON STEVER 

KENNETH B, WILSON 


Capital Stock 
Surplus 


Deposits 
TOTAL 


Undivided Profits 
Reserve for Taxes, Expenses, Etc. . . . 
Discount Collected — Unearned 

Letters of Credit and Acceptances . 
Other Liabilities 








LIABILITIES 


$ 7,000,000 
15,000,000 
8,309,074 $ 30,309,074 
2,333,084 
4,377,320 
2,167,675 

° 151,257 
481,715,168 


. $521,053,578 


‘Head Office: Fifth & Spring Streets, Los Angeles 





oe Hill Street Office: 736 So. Hill Street 
th. Subway Terminal Office: 439 So. Hill Street 
Conveniently located branch offices in the greater Los Angeles area 
YEAR 





CITIZENS NATIONAL 


TRUST & SAVINGS 


BANK 
OF LOS ANGELES 





Member Federal Reserve System 
Member Federal Deposit Insurance Corporation 


Established 1890 
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division; Bryson Amos and George 
I. Parker, commercial loan officers; 
and Robert D. Williams, manager of 
the Park Central office in Phoenix. 


° 


The Provident Institution for Sav- 
ings, Jersey City, New Jersey, has 
appointed A. Stanley Myers, Jr., vice- 
president. 

co 


Kenneth C. Tiffany, vice-president 
in charge of finance at the Burroughs 
Corporation, Detroit, has been ap- 
pointed a director of the Federal 
Home Loan Bank of Indianapolis, 
Indiana. 

° 


A pleasant 
Margaret Di 


surprise greeted Mrs. 
Rosa of Brooklyn re- 


cently when she learned that she was 





New York bank hits loan mark 


the nine millionth personal loan cus- 
tomer of The First National City 
Bank of New York City since 1928. 
To celebrate the mark the bank made 
her $300 home improvement loan a 
gift and then opened a $100 savings 
account for her in a Brooklyn branch 
office. Shown with Mrs. Di Rosa 
in the accompanying photograph is 
J. Andrew Painter, vice-president at 
the bank. 


od 


Robert C. Dembergh and James A. 
Mason have been made assistant vice- 


Burroughs Clearing House 




















“BRANDT” 


AND 


“CASHIER” 


Fulton National Bank 
Atlanta, Georgia 


Modern banking at the Fulton National Bank includes 
the use of 59 Brandt Automatic Cashiers. The speed 
and accuracy of these machines assure customers of 
fast, dependable coin paying service at the teller 
windows of this bank. 


Brandts have been serving banks for more than 67 


years, An installation of the latest type Brandt 


Automatic Cashiers will give a bank the finest in coin 


paying service. 


AUTOMATIC Cc AS HIE R 
WATERTOWN _ Established 1890 | WISCONSIN 


REGISTERED UNITED STATES PATENT OFFICE AND CANADIAN TRADE MARKS OFFICE 
















compare! 


in electronic 
bookkeeping... 











Burroughs Clearing House 





LY BURROUGHS GIVES YoU 
COMPLETE ELECTRONIC VERIFICATION— @ @ 
EVERY SINGLE ITEM 


ELECTRONIC proof that all checks and all deposits are posted 
to the correct accounts in one run. 


ut 


PROOF of correct balance computation and extension. 
PROOF of correct register accumulation. 
PROVED electronic reading. 


PROOF that the electronic and mechanical components are in 
agreement. 


PRINTED audit control. 


How’s that for a boon to your bookkeeping! Yet, the ability to provide true 
single posting electronically is only one among many exclusive advances built 
into the Burroughs Electronic Bank Bookkeeping Machine. Advances that 
give it the power to produce more work in less time with greater accuracy 
and lower cost than anything else in existence or in sight. 


Call our nearby office for full details without obligation. Burroughs 
Corporation, Burroughs Division, Detroit 32, Michigan. 
Burroughs—TM. 


Tr Burroughs Corporation 


Burroughs 


2 DD <xew pimensions | in complete bank automation” 


sugust, 1958 





presidents at The First Pennsylvania 
Banking and Trust Company, Phila- 
delphia. 


4 


H. Clay Bishop and B. W. Lucas 
have moved up to assistant vice- 
president posts at The Fort Worth 
(Texas) National Bank. 


5 


Executive vice-president is the new 
title for Ronald N. Aurswald who 
has joined the Bank of Dade County, 
Miami, Florida. 

* 


Stanley G. Harris, Jr., has been 
elected a vice- 
president of the 
Harris Trust and 
Savings Bank, 
Chicago. Mr. 
Harris joined the 
Chicago bank in 
1944 after work- 
ing for the Na- 
tional Bank of 
Commerce of 
Seattle, Washing- 
ton. He has been 
an assistant vice-president. 





S. HARRIS, JR. 


Banker by vocation and peony 
grower extraordinary by avocation is 











NEW ZEALAND 


Over the past 92 years THE 
COMMERCIAL BANK OF AUSTRALIA 
LIMITED has gathered a completely 
comprehensive knowledge of eco- 
nomic and financial conditions in 
these two greatly expanding nations. 


More than 750 Offices through- 
out New Zealand and Australia 
provide up to date information on 
the local outlook and offer facilities 
for every type of transaction. 


THE COMMERCIAL BAN 


OF AUSTRALIA LIMITED 


FOUNDED I866 








Head Office: 335-7-9 Collins Street, 
MELBOURNE, AUSTRALIA, 


Chief New Zealand Office: 


328-330 Lambton Quay, WELLINGTON. 
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A rewarding hobby ° 


Glen H. Greaves, president of the St. 
Anthony Park State Bank, St. Paul. 
In the accompanying picture, Mr. 
Greaves is shown with his prize-win- 
ning flowers at the national peony 
show held recently at the North- 
western Bank, Minneapolis. In addi- 
tion to his two “champion” awards, 
eight of his other entries won “first” 
awards. 
© 


Philip K. Bartow and Philip L. Lee 
have joined Drexel & Co. as general 
partners. Mr. Barlow will be resident 
in the New York office and Mr. Lee 
will be resident in the Philadelphia 
office of the firm. 

sd 


Raymond W. Hammell and Gregory 
W. Spurr, Jr., have been promoted to 
assistant vice-presidents at The Bank 
of New York, New York City, and 
Richard L. McKinlay has been named 
trust officer. 

So 

Shortly after celebrating her 80th 
birthday, Laura L. Powell was elected 
president of the Hood System Indus- 
trial Bank, Reidsville, North Carolina 
She was formerly a vice-president and 
director of the bank. 

4 


In promotions at the Haltom City 
State Bank, Fort Worth, Texas, Guy 
L. Cummings, Jr., has been made ex- 
ecutive vice-president, and Mrs. Jessie 
G. Mitchell has been named cashier. 


ee 
The Citizens State Bank, Ontana- 
gon, Michigan, has named P. A. 
Erickson vice-president. 
* 


Charles W. Pousson, Jr., has been 
named cashier at the Bogota (New 
Jersey) National Bank. 

s 
. 


Morgan Stanley & Co., New York 





City, has admitted Robert H. B. Bald- 
win and J. Sheppard Poor as general 
partners. 


a 


Five new vice-president posts and 
two assistant vice-president positions 
have been created at the Preston 
State Bank, Dallas, Texas, as the 
bank prepares to move into larger 
banking quarters. The new vice-presi- 
dents are Lawrence N. Jacobs, 
Cleland N. Hughes, Jr., Leland C. 
Eaves, William M. Weiss and Ed A. 
Wood, Jr. Harvey L. McClendon and 
Robert L. Aakins were named assist- 
ant vice-presidents. 


5 


Robert A. Sharpe, formerly vice- 
president of The 


Continental _ Illi- 
nois National 
Bank and Trust 
Company, Chi- 
cago, has joined 
The Toledo 
(Ohio) Trust 





Company as vice- 
president in the 
commercial bank- 
ing division. He 
served with Con- 
tinental Illinois from 1947, and has 
also served as supervisor of audits at 
the Federal Reserve Bank of Chicago. 


R. A. SHARPE 


Sd 


Lorenz C. List becomes president 
of the Frankenmuth (Michigan) State 
Bank, Reuben W. Kern has been 
named _ vice-president, and Verne 
Geiger has been elevated to executive 
vice-president. 

* 


Alfred Schmacker 
American Na- 
tional Bank of 
Fort Lauderdale, 
Florida, to be- 
come president of 
the Bank of Pal- 
metto, Florida. 
The new presi- 
dent was asso- 


left The 


has 





ciated with the = 
Fort Lauderdale — 
bank for five A. SCHMACKER 
years and served 


as executive vice-president and cash- 
ier at the time of his new appointment. 


od 


The South Carolina National Bank 
in Columbia has promoted Lawrence 
W. Johnson to assistant vice-presi- 
dent. 

. 


At the Central Bank and Trust 
Company, Great Neck, New York, L. 
Walter Schaefer has been promote 
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Because of the many demands on your time, here’s a quick 
review of the finest bank equipment available. No matter , ato 4 
what your needs, Diebold meets them with superb styling, i? 
security and an unmatched background of engineering 

excellence. 





Diebold-Basic Vault Doors are now available in many 
v styling variations and a size range extending from 314” 
to 30” doors. The superb styling of Diebold-Basic Vault 
Doors is matched by precision engineering that has been 
recognized for nearly a century. 

















Diebold Drive-In and Walk-Up Banking Windows are de- 

signed with the future in mind. They provide unique — 
convenience, comfort and banking efficiency for both cus- — tS “ 
tomers and bank personnel, and there’s a model to meet >. 
your specific needs. 














: Diebold Unitized Safe Deposit Systems are designed on 
the modular principle to help you expand your facilities 
in the most convenient, efficient manner possible no matter 
what your vault capacity. 





























: Diebold-McClintock Alarm Equipment protects vaults and ; 
; depositories against burglary . . . protects lobbies against Ze 
daylight hold-up. Diebold Security planning helps you Ana Be 
select the best burglar alarm, police alarm or ultra-sonic = ~ 
alarm system available plus the world’s finest money- : 
handling equipment. 

















Diebold After-Hour Depositories enable you to offer your 
customers the convenience of 24-hour banking. These 
depositories embody the most advanced security and pro- Cows 
tection features known and are available in a wide range hes 
of styling options. 




















Diebold Rekordesk is the world’s only certificated elec- 
trically-operated safe. It provides on the spot fire protection 
, for savings, mortgage and other vital records . . . access 
| is quick and convenient during banking hours. 











Diebold, Incorporated Dept. B-28 
Canton 2, Ohio 


Please send me complete information on the 
following. 


C] Diebold-Basic Vault Doors 

|} Drive-In and Walk-Up Windows 
[_] Unitized Safe Deposit Systems 
[_] Alarm Systems 

[_] 24-Hour Depositories 

L_] Rekordesk Safe 


Name Title 


DIEBOLD, INCORPORATED / CANTON, OHIO Bank 


manufacturers of the world’s finest filitiess 
bank equipment and office equipment 


Distributed in Canada by Ahern Safe Company o1n<218- 


ik 
ce 














City. Zone State. 
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to executive vice-president, and 
Myron M. Simonson has been ap- 
pointed senior vice-president. Other 
promotions placed Henry G. Stein- 
berg as vice-president and Sarah E. 
Buck as assistant vice-president. 


C. A. Gordon, who formerly served 
in the Bank of 
London & South 
America’s office in 
Chile, has been 
named as the 
banks’ New York 
agent. He suc- 
ceeds V. W. P. 
O’Neill who 
served as New 
York agent for 
several years. Mr. 
O’Neill has been 
appointed North American repre- 
sentative of the London, England 
bank. 





C. A. GORDON 


5 


Arthur R. Robinson.has joined the 
Industrial National Bank of Provi- 
dence, Rhode Island, as vice-presi- 
dent. 


Sd 
Paul R. Snyder has been elected 


treasurer, and Herbert M. Allen, Al- 
bert J. Hamilton, Robert W. New- 















4 fora 
good first impression... 
* an enduring good impression 


; 
’ By 


MANHATTAN 
__BANK 


Bank Signs in Bronze or Aluminum 


by U.S. BRONZE 


Impressive dignity and good taste are working 
ambassadors for you when your bank’s name 
appears in these beautifully designed and exe- 
cuted signs. Names of your personnel on tasteful 
metal signs also assure an impression of dignity 
and stability. 


a 


INDIVIDUAL LETTERS—Metal or 
plastic—in all sizes 


Desk Nameplates 
Both Economical 
and Beautiful 





Perfect for permanent signs, inside 
or out. As suppliers to banks large 
and small from coast to coast, we 
offer the widest selection with the 
most in service, at economical 
prices. Send today for catalog of 
all signs, plates, display cases, etc. 





“Bronze Tablet Headquarters” 


UNITED STATES BRONZE sion co., ine. 


101 W. 31st St., Dept. BC, 
New York 1, N.Y. 
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comb and William K. Walters have 
been named vice-presidents at the 
Harvard Trust Company, Cambridge, 
Massachusetts. 

. 


W. Holt Wooddell has been pro- 
moted to vice-president and trust 
officer at the Citizens National Bank, 
Orlando, Florida. 

Sd 


The comptroller’s post at the Emi- 
grant Industrial Savings Bank, New 
York City, has been filled by Stephen 
A. Ryan. 

° 

New assistant vice-presidents at 
The First National Bank of Lincoln, 
Nebraska, are Dale M. Shoemaker 
and Ellis C. Dann. 


. 

The title of executive vice-presi- 
dent has gone to 
John N. Adams at 
the Arawak Trust 
Company Limited 
of Nassau, Baha- 
mas. Mr. Adams 
leaves his post as 
vice-president and 
Trust officer of 
The First Na- 
tional Bank of 
Portland, Oregon, 
to accept the new 
post. The new trust company was 
incorporated last year. 


J. N. ADAMS 


* 

Morgan B. Iler has joined the 
Northwest Bancorporation, Minne- 
apolis, as manager of systems and 
procedures. 

sd 

John K. Burry has joined the So- 
ciety National Bank, Cleveland, as 
assistant vice-president. 

a 


Bank and 


Trust 


The Southern 
Company, Rich- 
mond, Virginia, 
has elected Rie- 
man McNama- 
ra, Jr., as vice- 
president and 
trust officer. He 
comes to the 





Richmond bank | 

from the Central oe 

National Bank, . 
Richmond where R. McNAMARA, JR. 


he served in the 
trust department since 1952. 


o 


In top management changes at the 
Carteret Savings and Loan Associa- 
tion, Newark, New Jersey, David 
Cronheim becomes chairman of the 
board, John J. Clancy becomes chair- 
man of the executive committee, and 


Robert G. Clarkson has been made 
executive vice-president and manager. 


Sd 


Frank B. Merget, executive vice- 
president of Mer- 
cantile Commerce 
National Bank, St. 
Louis, has been 
named _ president 
to succeed Gale F. 
Johnston who is 
retiring. His 
banking career 
dates back to 
1921. In 1935 he 
joined Mercantile 
Commerce as 
manager of the safe deposit depart- 
ment. He was made vice-president 
and secretary in 1951 and executive 
vice-president in 1954. 


F. B. MERGET 


a 


Earl Uecke was promoted to assist- 
ant vice-president and Karl Zutz was 
named comptroller at the First Amer- 
ican State Bank, Wausau, Wisconsin. 


° 


C. Milton Wickstrand has been 
made cashier and Herbert W. Perkins 
has been made assistant vice-presi- 
dent at The Home National Bank and 
Trust Company, Meriden, Connecti- 
cut. 

. 


John W. Kennedy has been named 
assistant cashier at The First Na- 
tional Bank of South 
Columbia. 


Carolina, 


4 


Fay C. Packard, president of the 
Springville 
(Utah) Banking 
Company, has 
been elected presi- 
dent of the Inde- 
pendent Bankers 
Association of the 
Twelfth Federal 
Reserve District. 
The immediate 
past-president of 
the Utah Bankers 
Association — suc- 
ceeds Walter A. Johnson, president 
of the Olympia (Washington) State 
Bank and Trust Company. 


F. C. PACKARD 


5 


The newly-created post of director 
of marketing for the Mosler Safe 
Company, New York City, has been 
filled by Langdon R. Littlehale. 


a 
Mrs. Catherine Jane Guyon has 
been named executive vice-president 


of the Busey First National Bank. 
Urbana, Illinois. 
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BANCO CONTINENTAL CUBANO 


Head Office—Habana, Cuba 
JULIAN DE ZULUETA 
Chairman of the Board 

EDUARDO BENET 


President 





CONDENSED STATEMENT OF CONDITION 
June 30, 1958 

















ASSETS 


Cash on Hand, Reserve with Banco Nacional de Cuba 


and Due from Banks 


Cash Items in Transit Between Branches 
Treasury Notes and Other Government Securities 


Stock of Banco Nacional de Cuba 
Other Bonds and Stock 

Loans and Discounts 
F.H.A.-Insured Mortgages 
Bank Premises and Equipment 
Other Real Estate 


Customers’ Liability-Acceptances 


Other Assets 


LIABILITIES 


Deposits 
Acceptances under Letters of Credit 
Other Liabilities 
Capital Funds: 
Capital Stock 
Surplus 
Undivided Profits 


DEPOSITS 


June 30, 1958  $94,129,386.77 
June 30, 1957 84,082,341.56 


$ 37,814,265.19 
9,941,055.49 
3,215,549.00 
175,200.00 
1,151,596.08 
38,314,242.67 
3,572,146.25 
1,934,263.66 
927,754.18 
2,731,155.21 
1,203,315.25 


$100,580,542.98 








$ 94,129,386.77 
2,731,155.21 
200,088.25 


$2,500,000.00 
1,000,000.00 


19,912.75  3,519,912.75 


$100,580,542.98 











CAPITAL FUNDS 


June 30, 1958 $3,519,912.75 
June 30, 1957 3,072,631.12 





55 BRANCHES THROUGHOUT CUBA 
SPECIALIZED COLLECTION AND CREDIT INFORMATION SERVICES 
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MACHIGAN NATIONAL BANK 




















BATTLE CREEK FLINT GRAND RAPIDS LANSING 
MARSHALL PORT HURON SAGINAW 
STATEMENT OF CONDITION 
June 30, 1958 
ASSETS 

Cash and Due from Banks..................$ 54,187,153.66 

U. S. Government Securities................ 149,577,247.75 

U. S, Guaranteed Loans........ Pe ere 79,585,881.72 $283,350,283.13 

Loans—Other....... incl Sue a jeebacusuaaceaabeauen 216,663,685.69 

Bank Buildings and Equipment........... rerrT Tre ecccccace 8,754,300.91 

SOC ELT baliamietiaie jeeccamane re 1,882,532.04 

Accrued Income......... A radekeweds bicchcahaoiie sendin 1,561,140.43 

ge haan pees seuidediades halen aeabelinaiee 1,249,579.40 
NE I vin 6obi eo veddantadunkonsscesscsscnne $513 ,461,521.60 

LIABILITIES 

GOING sc cccccccccccnseseseeesccses pekbuiwns sassesscesvese ‘OSS SSSI 

EEE seedless toca abcess 4,940,452.67 

Boeberred BOCOGRE. ..00ccccccsccvcces Pik nen iWiphienesasiwweese 15,529,231.74 

RE GO WUE. oc cvccsccccevesees ..eee+e$ 10,000,000.00 

SUEPIMS. occ ccccccccecvcee pianoese lee cavers elarelione s 10,000,000.00 

Profits and Reserves......... naeeweneaues ics 7,458,446.70 27,458,446.70 
BD wk bssNcaseranececeenncaeeensses $513,461 ,521.60 


OPEN EACH WEEKDAY INCLUDING SATURDAY UNTIL 4:30 P.M. 


Member 
Federal Reserve System 
Federal Deposit Insurance Corporation 
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CANADIAN BANKING 





Bank Expansion 


In the past 10 years the number 
of Canadian bank branches have in- 
creased from 3,355 to 4,556, and 
there are 11,000,000 deposit accounts 
compared to 7,500,000. Canadian 
banks are handling more than 700,- 
000,000 debit and credit entries a 





ULRIC ROBERGE 


Heads C.B.A. second year 


year, and 2,500,000 checks daily, ac- 
cording to Ulric Roberge, president 
of the Canadian Bankers’ Associa- 
tion. Speaking at the annual meeting 
at Montebello, Quebec, he forecast 
that “a high degree of automation 
will be achieved within banking in 
the next few years.” 

Mr. Roberge, who is general man- 
ager of the Banque Canadienne Na- 
tionale, Montreal, stated that the 
present problem facing Canadian 
banks is the maintenance of “the 
high standards of service, speed and 
accuracy, that Canadians have come 
to expect of the banking system. The 
answer would seem to lie in the field 
of electronics, where checks can be 
sorted and ledgers posted by auto- 
matic machines that are many times 
faster than those manually operated 
and as nearly errorless as a machine 
can be.” 

He pointed out that due to the 
vast expansion of the banking busi- 
ness in the past decade, Canadian 
banks have spent millions of dollars 
in extending the mechanization of 
their branches. The banks have in- 
creased their staffs by 46 per cent, 
from 42,000 to 61,350, and their total 
annual salary bill has risen from 
587,200,000 to $118,300,000. 


August, 1958 


By JAMES MONTAGNES 


“Automation will not destroy the 
personal touch that has featured 
Canadian banking for so many 
years,’ Mr. Roberge said. “The in- 
troduction of automation will not 
displace members of our staffs. It will 
present to both men and women 
greater opportunity to advance by 
releasing them from purely clerical 
work for more interesting, challeng- 
ing and rewarding tasks. There al- 
ways will be room in banking for 
brains, drive and initiative.”’ 

Mr. Roberge was re-elected C.B.A. 
president for a second year. F. W. 
Nicks, vice-president and _ general 
manager of the Bank of Nova Sco- 
tia, Toronto, was named honorary 
president. Re-elected vice-presidents 
were: J. Friesen, general manager 
of the Imperial Bank of Canada, 
Toronto; G. A. R. Hart, general man- 
ager of the Bank of Montreal, Mon- 
real; J. P. R. Wadsworth, vice- 
president and general manager of the 
Canadian Bank of Commerce, Tor- 
onto; and K. M. Sedgewick, general 
manager of the Royal Bank of Can- 
ada, Montreal. 

Canadian banks have shown a sub- 
stantial increase in mortgage lending 
under the National Housing Act, 
said Mr. Roberge. On May 7, 1958, 
Canadian banks carried mortgage 
loans totaling $622 million, up $115 
million in the year. During 1957 the 
chartered banks approved _ loans 
amounting to $173,451,000 for con- 





struction of 15,695 new dwelling 
units. They loaned an additional 
$30,600,000 for 29,998 home im- 
provement projects under the Na- 
tional Housing Act. Banks were the 
biggest institutional lenders under 
the Act. They led both in numbers 
of loans approved and the total 
amount invested. 

The capital investment forecast 
for 1958 was only 2.3 per cent below 
that of last year, he said, with new 
construction 1.2 per cent higher; 
retail trade has been on an upward 
trend since last fall, industrial pro- 
duction turned upward early this 
year, and since last September the 
money supply has expanded and 
short-term interest rates have 
dropped considerably. Bank loans 
early in May were down slightly 
from a year earlier due to a general 
lack of demand for bank credit, to- 
talling $4,383 million, just $153 mil- 
lion less than a year ago. Deposits at 
the same time were up to $11,303 
million; an increase of $707 million 
in the year, and personal savings de- 
posits were up $423 million to $6,601 
million. 


e ° 5 


Current Advertising 


With the closing of schools in late 
June, the Bank of Nova Scotia used 
an advertisement in Canadian daily 
newspapers headed “Want A Job? 
or... Want A Career!” The adver- 


Vacation accounts and travel highlight Bank of Nova Scotia displays 
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tisement was intended for high 
school graduates and college students 
and pointed out that “there are many 
challenging opportunities for you at 
the Bank of Nova Scotia.” Copy 
stated that the bank had opened a 


new branch every 11 working days 
since 1945, that bank employment is 
steady with many security features, 
that bankers enjoy a respected place 
in the community, and that there will 
be ample opportunity to train in 








reading. 





NEW YORK: 64 Wall St. 


@ 
Do your 


have questions about 


TAXATION... 
CANADA? 


**Your Guide To Business in Canada,”’ published 
by Canada’s First Bank, includes a survey in 
laymen’s language of the major Canadian taxes 
affecting your clients’ business or personal in- 
terests in Canada. These include Federal and 
Provincial taxes, and special subsidiaries, invest- 
ment companies and oil, natural gas and minerals. 
Your Canadian-minded clients will find it “must” 


me | 


To obtain your copy, write on your letterhead to 
our nearest U.S. office, or to the Business Devel- 
opment Department, Head Office. 


BAnkK oF MONTREAL 
Canada's First Sank Coast-to- Coast 


BRANCHES IN ALL TEN PROVINCES 
District Headquarters: 
Halifax, Toronto, Winnipeg, Calgary, Vancouver 


SAN FRANCISCO: 333 California St. 


CHICAGO: Special Representative’s Office, 141 West Jackson Blvd. 
Head Office: Montreal 


725 BRANCHES IN CANADA, U.S., GREAT BRITAIN AND EUROPE ° 


RESOURCES EXCEED $2,800,000,000 
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Speed vertical handling of materials, parts, 
records, books, cash. Relieve main elevator 
traffic with MATOTS. Economical to install 
in old and new construction. Hand or power 
operated. Se SWEET’S CATALOG FILE or 
write for FREE 8-page catalog and specs guide. 


D. A. MATOT, INC. 


Investment Dealers’ 
| Murray Bay, Quebec. 








1533 W. Altgeld 
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Chicago 14, Ill. 


various parts of Canada, as well as 
in England and the Caribbean area 
where the bank has branches. 

The Bank of Nova Scotia used 
picture displays and travel folders 
to promote in large branches, it’s 
travellers cheques and the use of 
special vacation savings accounts. 
While all parts of Canada were rep- 
resented in the displays, the bank also 
promoted the Bahamas where it has 


| branches. 


The Bank of Montreal has revived 
one of its 1945 advertisements to 
promote loans. The copy started out 
“When you ask for a loan at the 
Bank of Montreal ... you do not ask 
a favour.” Copy stressed that a loan 
at the bank was as much a business 
proposition as the housewife’s buy- 
ing at the local grocery store. 

The Bank of Montreal also used an 
advertisement for loans to small 
business, and published a folder for 
use of British immigrants to ac- 
quaint them with Canadian money 
and banking procedures. The latter 
is entitled “Getting Along in Can- 
ada.” It explains how funds can be 
transferred from the United King- 
dom, and lists the many services of 
the bank. 


cs 4 e 


Export Financing 


“Canada’s international trading 
position holds the key to resumption 
of economic growth,” said A. C. Ash- 
forth, president of the Toronto- 
Dominion Bank, in a recent talk at 
the annual meeting of the Canadian 
Association at 


“No significant upturn can be ex- 
pected until the export outlook im- 
proves,” he added. “Perhaps this 
would be an appropriate time for 
this country to improve facilities for 
medium-term financing of Canadian 
exports.” 

Mr. Ashforth pointed to the Ex- 
port-Import Bank of Washington as 
an example of how special export 
credit arrangements can benefit home 
industry. He felt similar credit facil- 
ities should be available to Canadian 
exporters. 

“The prospect is that the near 
future will see increased competition 
in export markets,” he stated, “and 
the availability of credit on reason- 
able terms may become important in 
retaining present connections as well 
as fostering a further diversifica- 
tion of our exports.” 

Canadian Finance Minister Donald 
Fleming called on bankers and in 
vestment dealers to help the gov- 
ernment raise a record $3,400 millio: 
in bond issues this year. The govern 
ment plans to market large-scale 
bond issues roughly every three 
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months, seeking to float as many 
long-term bonds as possible. He 
hoped that the fall Canadian Savings 
Bond campaign would exceed the 
record $1,217 million of last year. 
E. H. Ely, vice-president of Wood, 
Gundy & Co. Ltd., Toronto, was 
elected president of the Canadian In- 
vestment Dealers’ Association, suc- 
ceeding R. H. Dean of Nesbitt, 
Thompson & Co. Ltd., Montreal. 
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New Frontier Bank 


Canada’s ever northward expan- | 


sion is seen in the opening of a 


branch by the Bank of Montreal late | 
in June at Fort St. John, in north- | 


central British Columbia. Fort St. 


John is located on the Alaska High- | 
way in virgin forest and mountain | 


country. The new bank will serve a 
population of about 2,600 trappers, 
prospectors, highway workers and 


military personnel on the highway. | ' 
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Bank Stocks Up 


During May and June Canadian 
bank stocks slowly increased in 


price. Financial circles interpret this | 
in part due to a quiet but consistent 


demand for Canadian bank stocks by 
United States and British investors 
who wish to retain their Canadian 
investments in financial institutions. 


With a number of Canada’s largest | 


insurance companies becoming mu- 
tually owned by policyholders, and 
buying up their outstanding shares, 
there has been a new interest in the 
bank shares. They have increased as 








much as $10 a share since early this | 


year. Shares of seven of Canada’s 
nine banks are regularly traded on 
Canadian stock exchanges. 


Personnel Changes 


R. D. Mulholland, assistant general 
manager of the Bank of Montreal 
for the Ontario division, has been 
promoted to deputy general manager 
at the head-office at Montreal. He 
has been with the bank for 35 years, 
and has been assistant general man- 
ager since 1954. 

John A. Hobson, senior agent of 
the Bank of Montreal at its New 
York agency, has been appointed suc- 
cessor to Mr. Mulholland at the 
Toronto headquarters for the On- 
tario division. He started with the 
bank in 1923 and has been senior 
agent at New York since 1955. He is 
succeeded by Gordon V. Adams, 
former New York agent of the bank. 
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MONEY ENGINEERING 


| Applied banking science 
Speeds transit service 





Union Bank’s Research & Engineering 
Department has provided many unique 
banking techniques to correspondents 
throughout the world. 


Through a study of men, methods 

and machines, Union Bank has devised 

a transit system that outraces clock and calendar 
to reduce substantially the time required 

to clear your transit items. 


Call, wire or write today. 





LOS ANGELES - EIGHTH & HILL STREETS + MAdison 6-8441 
Teletype LA 501 * Bank Wire SLUN 


Member Federal Deposit Insurance Corporation and Federal Reserve System 
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When space satellites offer a practical 
way to send clearances faster than our 
present methods, you can be sure First 
Pennsylvania will be first to use them. 


Right now our clearances go the fast- 
est way there is—by air mail direct to 
our own correspondents all over the 
U. S. (In the Third District, we use 
specially fast truck runs, getting the 
checks we receive by 10 p.m. back to 


82 offices— 

Serving more people 
more ways than 
any other 
Philadelphia bank 


Member Federal Deposit 
Insurance Corporation 


the banks on which they are drawn by 
open-for-business-time next morning.) 


So if you want to save from 2 to 4 
days on check clearances (and who 
doesn’t?), don’t just ask us about direct 
air mail clearance system. Ask users of 
our speedy service in your area. (We'll 
be glad to give you their names. Just 
phone LOcust 8-1700.) They’ll tell you 
how fast and dependable it is. 


First 


Pennsylvania 
Banking and Trust Company 


Banking since 1782 
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THE BOOKLET COUNTER 








Attracting Business . . . Motivat- 
ing prospects to use your banking 
facilities calls for maintenance of 
complete files on all prospects, more 
preparation before the officers call on 
clients, and a businesslike approach 
in completing the interview. In this 
four-page reprint, the author gives 
hints on how customers should be 
wooed, pinpointing the magnitude of 
the task. Avoid social calls and get 
down to business are among the 
points he covers. In presenting your 
ideas, he adds, keep banking jargon 
out. Just be clear, concise and simple, 
the author states, and then shows 
how this can be done most effectively. 


Fiduciary Facts and Forms... 
This 40- page resume contains many 
valuable suggestions for lawyers and 
trust officers. It discusses items to be 
considered in the preparation, draft- 
ing and execution of trusts and wills, 
as well as covering gift and estate 
tax schedules. The booklet was pre- 
pared for use in Florida, but contains 
many bits of general information 
that apply to other jurisdictions. 
Quite detailed in coverage, it is di- 
vided into three parts for ease of 
reference. Trusts are handled in the 
first section; wills in the second; and 
legal citations applicable to wills and 
trusts and tax schedules are dis- 
cussed in the third section. A limited 
supply of the booklet is available. 


Graphic Bond Converter . . . 


The 18 graphs comprising this con- 
verter provide a convenient time- 
saving device 
for converting 
yields to dollar 
GRAPHIC prices or dollar 
BOND CONVE prices to yields, 
FO! with greater 

NICHPA ts ease than by 
using standard 
bond tables. It 
is particularly 
useful to trust 
departments and 
investment firms 
that have a large 
volume of mu- 
nicipal bond ap- 
praisal work which does not require 
accuracy to several decimal places. 
The graphs are arranged according to 
coupon, from 1 per cent to 6 per cent, 
including 14 per cent and 1% per cent 
coupons between 1 per cent and 5 per 
cent. 
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In using the converter on a repre- 
sentative list of bonds the totals 
have varied as little as 1-tenth of one 
percent from more detailed analysis. 


You and Your Personal Bank 
... Here is an excellent 44-page em- 
ployees manual that could serve as a 
guide for similar projects at other 
banks. It contains a statement of the 
bank’s personnel policies and includes 
information on 14 major subject 
areas. In addition to giving a short 
history of the bank, it outlines the 
bank’s many services and shows how 
employees can help bring in new busi- 
ness. Over-all it discusses 158 sep- 
arate topics, including such subjects 
as gifts from customers, outside 
employment, and jury duty. 


Bankers and Politics . . . During 
the years bankers have shied away 
from taking part in politics. In this 
well-documented thesis, the author, 
who has served for many years as 
both a banker and a politician, draws 
on his own experience to point out 
the advantages and pitfalls that can 
be encountered in active participa- 
tion in political government. He dis- 
cusses the public relations aspect of 
a banker in public office, and indi- 
cates how the banker can serve both 
the bank and community in the 
process. Such matters as_ supple- 
mental income and personal satisfac- 
tion are also covered in the treatise. 


Outlook for Business .. . In this 
16-page reprint leaders in commerce 
and industry discuss the immediate 
prospects for their respective indus- 
tries. They point up significant 
trends within their industries and 
forecast a sharp upturn in business 
during the latter part of 1958. The 
major industries are represented in 
this 12-man panel of experts. In- 





These booklets are available upon 
request, free of charge or obliga- 
tion, under an _ arrangement 
whereby the requests are referred 
promptly to the producers. Sim- 
ply address requests on bank or 
company letterhead to 


Booklet Editor 
Burroughs Clearing House 
Detroit 32, Michigan 
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The First National Bank of Chicago 


Experts view future 


cluded are heads of steel, farm equip- 
ment, banking, merchandising, air- 
craft, machinery, construction, meat 
packing, automobile, railroad and 
petroleum firms, as well as public 
utility and appliance corporations. 
Their comments are confined to their 
particular fields, making it quite an 
illuminating reference piece. 


Trends in Bank Design . . . This 
timely reprint provides many ideas 
on the latest innovations in bank 
building design. Written by the pres- 
ident of one of the nation’s leading 
firms in the field of bank design, 
it outlines recent trends in the 
use of television, air conditioning 
and drive-in windows. It also dis- 
cusses the use of flexible unit office 
design, with portable partitions, pre- 
assembled doors and frames, etc., to 
adapt to future needs. Work-condi- 
tioning, or fitting to employee needs, 
and customer conditioning are 
other subjects treated in the study. 


Tax-Exempt Bonds. . . The sup- 
ply of tax-exempt bonds is increasing 
and the market for them continues to 
grow, according to this concise mid- 
year survey report. It notes that 
commercial banks added almost $500 
millions to their holdings of these 
issues during the first quarter of 
1958. They are expected to continue 
as a principal source of demand in 
this field. The report outlines de- 
velopments on various issues, sources 
of supply, and other significant 
points of interest for the investor. 
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AMERICAN TRUST COMPANY 


San Francisco 


Statement of Condition, June 30, 1958 
LIABILITIES 


RESOURCES 


Cash on Hand and in Banks 
U. S. Government Obligations 
State, County and 

Municipal Bonds 
Other Bonds and Securities 
Stock in Federal Reserve Bank 
Loans and Discounts 
Bank Premises and Equipment 
Other Real Estate 
Customers’ Liability 

under Acceptances 


Accrued Interest Receivable 
and Other Assets 


92,000,327.76 
30,601,473.19 
2,400,000.00 
832,430,613.42 
17,711,560.76 Capital Funds: 


1,257,111.69 


14,825,231.36 


$ 288,309,043.78 Deposits 
483,743,804.52 


Other Liabilities 


1.00 Capital Stock 


Acceptances Outstanding 
Reserve for Unearned Discount 
Reserve for Interest, Taxes, etc. 


$1,617,490,234.91 
1,335,633.83 
14,515,827.92 
13,055,816.58 
3,663,070.54 


($10.00 par value) $27,812,500.00 


Surplus 


52,187,500.00 
Undivided Profits 33,218,583.70 


113,218,583.70 








Total Resources 


$1,763,279, 167.48 


Total Liabilities 


$1,763,279,167.48 


United States Government and other securities carried at $242,439,714.72 are pledged to secure U. S. Government 
Deposits, other public funds, trust deposits, and for other purposes as required or permitted by law. 


FRAZER A. BAILEY 
San Francisco 
WAKEFIELD BAKER 
President, Baker & Hamilton 
KENNETH K. BECHTEL 
Chairman of the Board 
Industrial Indemnity Company 
COLBERT COLDWELL 
Coldwell, Banker & Company 
PETER COOK, JR. 
Rio Vista 
RANSOM M. COOK 
Senior Vice President 
PAUL L. DAVIES 
Chairman of the Board, Food 
Machinery and Chemical Corporation 
CHARLES ELSEY 
San Francisco 
B. R. FUNSTEN 
President, B. R. Funsten & Co. 


98 BANKING OFFICES 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


DIRECTORS 


HENRY Q. HAWES 
Senior Vice President 
McCann-Erickson, Inc. 
WILLIAM L. KEADY 
President, Fibreboard Paper 
Products Corporation 
HARRIS C. KIRK 
President 
J.R. KNOWLAND 
Publisher, Oakland Tribune 
DANIEL E. KOSHLAND 
Chairman of the Executive Committee 
Levi Strauss & Company 
ROGER D. LAPHAM 
San Francisco 
JAMES K. LOCHEAD 
Piedmont 
DONALD MACLEAN 
President, California and Hawaiian 
Sugar Refining Corporation 


J. W. MAILLIARD, ITI 
Vice President 
Mailliard & Schmiedell 
DONALD H. McLAUGHLIN 
President, Homestake Mining 
Company 
ROBERT W. MILLER 
Chairman of the Board 
Pacific Lighting Corporation 
GEORGE G. MONTGOMERY 
President, Kern County 
Land Company 
HERMAN PHLEGER 
Brobeck, Phleger & Harrison, 
Attorneys 
ALLAN SPROUL 
Kentfield 
MARK R. SULLIVAN 
President, The Pacific Telephone 
and Telegraph Company 
BEN F. WOOLNER 
Attorney 


SERVING NORTHERN CALIFORNIA 


MEMBER FEDERAL RESERVE SYSTEM 
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COURT DECISIONS 








By FREDERICK C. FIECHTER, Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 





Tentative Trust 

The United States District Court 
for New Jersey has held that where 
a depositor had established a savings 
account in a New Jersey bank in 
trust for a friend, and the friend 
predeceased the depositor, the 
friend’s prior death terminated the 
tentative trust. It ruled there was 
no showing of some unequivocal act 
during the depositor’s lifetime which 
would give rise to an irrevocable 
trust. 

The United States Government 
sued to recover from the defendant 
bank the amount of the balance in 
the savings account through a levy 
and distraint for income tax defi- 
ciencies assessed against the benefi- 
ciary of the trust. The Government 
made its demand on the ground that 
the deceased depositor’s administra- 
tor had no interest in the savings 
account. The executrix of the bene- 
ficiary had assigned all her right, 
title and interest in the bank account 
to the Government. The bank inter- 
plead the two parties. 

The pertinent statute read: “When 
a deposit has been or shall be made 
in a bank, ... by a person in trust 
for another, and no other or further 
notice of the existence and terms of 
a legal and valid trust has been given 
in writing to the bank, .. . in the 
event of the death of the trustee, the 
same or any part thereof, together 
with the dividends or interest there- 
on, shall be paid to the person in 
trust for whom the deposit was made, 
or to his legal representative and the 
legal representative of the deceased 
trustee shall not be entitled to the 
funds so deposited nor to the divi- 
dends or interest thereon notwith- 
standing that the funds so deposited 
may have been the property of the 
trustee.” 

The Court said: ‘“‘The evidence in 
this case does not disclose some un- 
equivocal act during the depositor’s 
lifetime which would give rise to an 
irrevocable trust, and we are, there- 
fore, relegated to the presumption 
which arises under the statute. In 
the absence of any evidence which 
would rebut the presumption of an 
intention to create a trust, or a revo- 
cation ... by the withdrawal of sums 
by the depositor, the intended benefi- 
ciary, had he survived the depositor, 
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would have been entitled to what re- 
mained in the account free from any 
claim on the part of the depositor’s 
representatives.” 

The Court went on to point out 
that if the trust remained revocable 
in the lifetime of the depositor, it 
continued to be revocable after the 
beneficiary’s death. If there still re- 
mained any trust after the benefi- 
ciary’s death, it was, at best, tentative. 
United States v. Williams, 160 F. 
Supp. 761 (1958) 
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Usury Only a Shield 

Even if a loan secured by a deed 
of trust is illegal because of the usu- 
rious rate of interest and the failure 
of the lender to procure a license re- 
quired by law, such illegality will not 
support an affirmative cause of ac- 
tion, according to the United States 
District Court of the District of 
Columbia. 

The law of the District of Colum- 
bia limits the rate of interest on 
loans to 6 percent per annum, except 
in instances in which the parties, in 
writing, contract to the contrary. In 
the latter event the maximum rate 
of interest is 8 percent per annum. 

In this case the plaintiff gave a 
$10,000 note for an $8,500 loan. The 
District code provides that in the 
case of a usurious loan, the creditor 
shall forfeit the whole of the interest 
so contracted to be received but there 
is no other penalty or consequence 
imposed. 

The Court was of the opinion that: 


“... there is no basis for adding an 
additional penalty by way of dam- 
ages. It must be borne in mind that 
usury can be invoked as a defense 
but not as an affirmative cause of 
action. Usury may be used as a shield 
and not as a sword.” 

On the second point, the Court 
said: ‘Assuming that there is proof 
that the defendant was engaged in 
the business referred to in the sta- 
tute, and therefore was required to 
have a license, and assuming further 
that as a consequence the transaction 
involved in this case resulted in an 
illegal contract, it does not follow 
that the plaintiff has a right to re- 
cover damages under the circum- 
stances here presented.” 

Royall v. Yudelevit, 161 F.Supp. 217 
(1958) 


Endorser v. Drawee Bank 


The Court of Appeals of Georgia 
refused recovery to the endorser of 
a check who deposited it for collec- 
tion with his own bank when he 
brought the action against the 
drawee bank. The bank allegedly re- 
fused to pay him the face value of 
the check on demand, even though 
it had collected the amount of the 
check from the drawer’s account. 

The trial judge summarized the 
facts as follows: “A Mr. Gregory 
drew a check on defendant bank, 
payable to J. C. Watson. Watson ‘en- 
dorsed the same and delivered to 
plaintiff’; plaintiff negotiated the 
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check, deposited it for collection, at 
the Austell Bank. The check made its 
way through clearing house banks, 
one of which banks presented it to 
the defendant bank for payment. The 
latter ‘collected the face amount of 
the check * * * from the account of 
Edward B. Gregory * * * plaintiff 
has demanded of the defendant * * * 
on numerous occasions that said sum 
be turned over to her due to the fact 
that she is the legal owner of said 
sum * * *” The demand has been 
refused. Said sum in equity and good 
conscience belongs to her.” 

The bank took the position that 
even if everything the plaintiff said 
was true, she still had no grounds for 
action against the bank. 

The Court said: “The court will 
judicially know the universal prac- 
tice employed to clear a check depo- 
sited with one bank, drawn on an- 
other, for the purpose of collection 





SORTKWIK® 





The invisible fingertip magic for 


HANDLING 
PAPERS 
FASTER! 


Easy to Use! Just apply to fingertips for 
greaseless, stainless, tacky film. Pick 
up papers quickly, easily. Speed of 
paper handling limited only by dex- 
terity of operator. 

Non-Allergic! Recommended by derma- 
tologists. Eliminates irritating rub- 
ber fingers and unsanitary sponges, 
Long lasting. Washes off easily. 

Widely Used! Thousands of businesses are 
finding SORTKWIK an essential 
aid to speed up sorting, counting, 
filing, posting. 

Try it and see why. You'll never be without it, 


At your stationers or send 
$1.00 for TRIAL OFFER 
of two regular size containers. 
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LEE PRODUCTS COMPANY 


Dep't. B-8, 2736 Lyndale Av. $., Minneapolis 8, Minn. 


Why Pass Up Extra Commissions? 


Leading passbook manufacturer now has sev- 
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ing on banks to sell all types of passbooks 
and pocket check covers. Commission basis. 
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and ultimate credit. Each bank takes 
a whack at it with a rubber stamp, 
sending it on down the line to the 
bank on which it is drawn. If paid it 
is charged to the drawer’s account 
and banks making endorsement hear 
of it no more. It is delivered to the 
drawer to justify debiting his ac- 
count. If not paid it goes back 
through the same channel, all en- 
dorsements cancelled, to the bank 
first receiving it to be flashed in the 
face of the disappointed depositor, 
either by a dent in his account or a 
demand for reimbursement.” 

In a complaint, the plaintiff claimed 
that the defendant bank had col- 
lected from the drawer, but the court 
rejoined: “Normally, if defendant 
bank collected from Gregory it would 
deliver the paid check to his account 
through channels to the Austell Bank. 


It is inconceivable that any possible 
accounting gymnastics would permit 
this defendant bank to get the check 
through the channel described by 
plaintiff without accounting to Aus- 
tell Bank, through channels, either by 
returning the dishonored check or by 
remittance. At any rate it would ap- 
pear that plaintiff’s cause of com- 
plaint is with Austell Bank. Its obli- 
gation to her is direct, either to re- 
turn the check which she deposited 
or credit her for it.” 

The appellate court pointed out 
that since the record did not show a 
restricted endorsement, and the in- 
strument was payable to bearer, it 
did not see how the defendant bank 
should be forced to protect the 
plaintiff. 

Watson v. South Side Atlanta Bank, 
102 S.E. 2d 515 (1958) 
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IDEAS FROM A FARM CARAVAN 


CONTINUED FROM PAGE 39 
farm labor force. From the tractors 
plowing their way through the large 
fields to the several pieces of ma- 
chinery in the farm yards, Iowa 
farming reflected well-planned pro- 
duction. This same efficiency is be- 
coming a part of North Carolina 
farming, and it is our job to help 
speed this change. But farms in 
many cases will have to be much larg- 
er in our state if they are to support 
this expensive machinery. 

The efficient production of corn 
and other feed is the backbone of 
Iowa livestock production. It is also 
the prerequisite of a successful live- 
stock program in North Carolina. 
The feed that supports their pro- 
grams in cattle, hogs and poultry is 
planted by machinery, cultivated by 
machinery, and harvested by machin- 
ery. But again, our favorable climate, 
together with the proper technical 
training of our farmers and the 
proper incentive of our banks can 
place this same modern, efficient 
farming at our door; and from there 
we are convinced that our accessi- 
bility to markets will enable us to 
compete with any state in the nation. 

Iowa’s dependence on agriculture 
also proved to us the value of farm- 
ing to a state’s economic strength. 
With hogs selling at 24 cents a 
pound, cattle at 30 cents a pound, 
and corn selling for $1.15 and more 
a bushel, there were no signs evident 
in the state to show that the nation 
was in the throes of a recession. 

Still another lesson we learned 
from our Iowan hosts was the value 
of education in managing farms. 
Everyone on the tour came away 


with an impression that they had 
witnessed farm management at its 
best. Some 50 per cent of Iowa’s farm 
heads have had some college train- 
ing. Iowa State College’s two-year 
course in farm operations has been 
particularly successful, and last year, 
over 500 persons were enrolled in this 
course. Once these men leave the 
campus, they do not forget the re- 
search and the services of the 
school’s agricultural department. 
They pay close attention to new pro- 
grams developed at the school and 
are great supporters of Iowa State 
College. One of their own people rec- 
ommended that North Carolina State 
College develop a similar two-year 
course on farm operations, and this is 
but another suggestion that we 
brought back from our 600-mile bus 
ride. 

Let me digress shortly to repeat 
a modern-day axiom. Farming today, 
according to a leading authority, is 
the successful blending of three in- 
gredients: money, management and 
marketing. To the banker this means 
that the farmer is looking to his 
bank for the money, to his agricul- 
cultural school for training. And 
then the farmer, supplied with the 
money and the management training, 
can develop the markets with the 
help of enlightened leadership within 
the state. Bank management and edu- 
cational authorities along with farm 
organizations in our state are pro- 
moting an all-out program of modern 
and diversified farming. However, 
the program needs all of the push it 
can get. It is our duty to help inform 
our state farmers in the ways that 
this agricultural progress can be ob- 
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tained for the good of the economy. 

In considering the advantage lowa 
seems to hold over our state in its 
production of certain low cost feeds, 
we studied their programs further 
and found everything was not on 
their side. We found that our state 
held an advantage in the cost of farm 
buildings. In their production of 
commercial eggs, they are restricted 
to flocks of 200-500 hens in most 
cases. But hen housing costs average 
$7 per hen on one of the larger poul- 
try farms. A similar operation in 
North Carolina costs the owner only 
$2 per hen because of our more tem- 

perate climate. 


URKEY production in Iowa was 

another point of interest to our 
group as they continued on the tour 
with an eye to ideas that could be 
adapted to North Carolina farming. 
Here, mass production and extremely 
efficient methods were developing a 
very large and profitable business for 
the busy Iowans. 

The lessons, then, that the Iowans 
had to teach us made the trip all 
highly worthwhile. We learned the 
efficiencies of tilling all of the land, 
of the advantages of mechanized 
farming, of the obvious benefits of 
cattle and hog raising, and of special- 
ized agricultural] training. 
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The trip, I am sure, was an en- 
lightening experience to all of those 
who attended, especially the bankers. 
After initial preparations that neces- 
sitated my advance tour of the actual 
route that we were later to take, we 
sent a letter of invitation to our 
banking friends, enclosing an itin- 
erary of the actual demonstrations 
we were to witness. At first, we 
planned for a group of 80. When reg- 
istrations reached the 150 mark we 
were pleasantly surprised. On a Mon- 
day morning late in June two char- 
tered planes left the Winston-Salem 
and Raleigh-Durham airports and 
just a few hours later we arrived in 
Des Moines, Iowa for the start of the 
tour, and were met there by Dr. Hil- 
ton, our host. 

A member of Wachovia’s agricul- 
tural staff was in charge of each 
of the four buses we boarded the next 
morning. They were M. Edmund 
Aycock, assistant vice-president and 
manager of the agricultural depart- 
ment at our Raleigh office; Henry 
Simons, manager of the agricultural 
department of our Charlotte office; 
O. J. Howell, manager of the agri- 
cultural department of our Golds- 
boro office, and myself. In addition 
to these men, we had a represent- 
ative of the Iowa State College Agri- 
cultural staff and North Carolina 
State College. 

These men proved a big help in 
providing technical information for 
our discussions between stops. Our 
first stop was at an 800 acre rented 
hog and cattle farm near Waukee. 
Our second stop Tuesday was in Jef- 
ferson, Iowa, where we saw an out- 
standing livestock and feed program. 
From there we journeyed to a second 
hog farm near Jefferson, then on to 
Ida Grove, where we viewed hog and 
cattle feeding operations on farms. 


E arrived at Sioux City Tuesday 

evening, and Wednesday morn- 
ing toured the Sioux City Livestock 
Yards, the third largest yards in the 
world. Here, we were primarily in- 
terested in studying whether such 
a terminal yard would be desirable 
for our state. Wednesday afternoon’s 
tour took us to the farm of Harry 
Schaller, president of the Citizens 
National Bank of Storm Lake, and 


chairman of the Agricultural Com- 
mission of the American Bankers 
Association. Farms in the area again 
boasted hogs and cattle and the same 
level fields of corn and _ grains. 
Wednesday night we arrived in Fort 
Dodge and the next morning toured 
a poultry farm and a dairy farm. 
Once more the Iowa farmer’s ability 
to gain high production at low oper- 
ating costs impressed the group. The 
dairy farm is a highly profitable ven- 
ture, even though this farmer is sell- 
ing his milk for about one-half of the 
price North Carolina dairymen are 
receiving. We viewed with amaze- 
ment a Brown Swiss cow that last 
year produced 28,052 pounds of milk 
and 1,211 pounds of butterfat. 

The last farm visit early Thursday 
afternoon took us to the highly auto- 
mated turkey farm near Ellsworth. 
Here we watched the operation that 
annually hatches 500,000 poults. 

The balance of Thursday was spent 
touring the ruminant nutrition farm 
of Iowa State College, the school’s 
swine testing station, and the swine 
nutrition research center. 


RIDAY morning a somewhat 

tired group returned to their 
chartered planes for the trip back to 
North Carolina after five days of 
wonderful Iowa hospitality. 

That the trip was a success is evi- 
denced by the letters that Wachovia 
Bank is receiving from our tour 
members throughout the state. 

Our situation, I believe, was best 
summed up by Wachovia Board 
Chairman Archie K. Davis when he 
said: “North Carolina stands in a 
period of drastic transition in the 
state’s rural economy. We must com- 
pete successfully with other agricul- 
tural centers and our people must be 
prepared to meet the rapidly chang- 
ing technological and marketing de- 
velopments. Bank financing will be 
called upon to play an important role. 
Only an agriculturally intelligent 
banking fraternity can do an intelli- 
gent and progressive job. Our state 
will only succeed in this program to 
the extent that bankers and farmers 
work in close harmony. Banking has 
a great responsibility to the future 
growth of North Carolina agricul- 
ture, and thus, to the entire economy.” 


BANK EXAMINER PROBLEM 


CONTINUED FROM PAGE 41 
calculated risk on the theory that 
bank management would be strength- 
ened if these promising young men 
decided to stay with them. 

In carrying out this program we 


were helped by the Legislature, which 
authorized a higher salary level from 
April 1, 1957. Entrance salary for 4 
full-fledged examiner was raised to 
$5,840, and appointments currently 
are being made from a Civil Service 
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eligible list of 68 obtained through 
the June, 1957, open competitive ex- 
amination. 

We selected the first 25 trainees, 
from 13 universities or colleges, out 
of a list of 177 applicants. Now note 
this: the second program for 25 more 
trainees attracted 264 college gradu- 
ates or seniors who expected to grad- 
uate in June 1958. So, in effect, we 
are using successfully a traditional 
method long employed in recruiting 
bank personnel, and in recruiting 
employes for private industry gen- 
erally. We are offering these recruits, 
under the direction of an experi- 
enced supervising examiner, what is 
actually a post-graduate course in 
banking operation and supervision. 
Members of our department’s staff 
visit universities and colleges and 
where possible talk to student groups. 


We offer to candidates assignments 
in any of five examination districts 
in the State. We now pay trainees 
$4,400 annually. After the first year 
of training in banks, they join our 
staff as bank examiner aides at 
$4,585 annually for on-the-job train- 
ing. They get voluminous study ma- 
terial, attend seminars and panel 
discussions. 

After 18 months they can compete 
for a bank examiner’s job at $5,840 
to $7,130 yearly and can be appointed 
as such permanently after comple- 
tion of the two year training period. 
If they are not so appointed they 
may be junior bank examiners at 
$4,770 to $5,860 a year. Eventually 
they can reach positions in the bank 
examiner promotion series leading to 
one paying a maximum salary of 
$16,210 annually. All this is in addi- 


Sd ° e 


tion to generous fringe benefits, in- 
cluding optional retirement at 55. 

I might add that much of the 
impetus for and assistance required 
in setting up our plan came from the 
six institutions represented on the 
original committee which, with nine 
other institutions, supplied a nucle- 
us of 15 toward the quota of 25 to 
which trainees are assigned. Our 
training grounds are the largest seg- 
ments of the banking and savings- 
loan business. We now have 15 com- 
mercial banks and trust companies, 
8 savings banks and 2 savings and 
loan associations which accept train- 
ees for a period of a year. 

All in all, the outlook for attract- 
ing promising personnel to the vital 
work of bank examination is notably 
brighter as a result of the remedial 
steps that New York State has taken. 


MERTING CHANGING PRESSURES 


CONTINUED FROM PAGE 46 
and are advancing from 90 to 100 
per cent of his cost on new cars. We 
also extend floor plan accommoda- 
tions to used car dealers and will 
loan up to 80 per cent of dealer’s cost. 
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We charge 6 per cent simple interest, 
depending on our experience and 
the amount of retail paper derived 
from the dealer. 

We will obtain the necessary in- 
surance coverage for the customer 


_ and the cost of premium may be in- 


| cluded in the contract by the dealer, 





or the customer may furnish his own 
coverage. However, we require that 
the dealer furnish us with informa- 
tion as to the type of coverage and 
the name of customer’s agent or com- 
pany, before processing the loan. 
We carry insurance coverage that 
protects the bank from any loss suf- 
fered because the customer did not 
have proper insurance coverage on 


| his vehicle. Also, we have used non- 
| filing chattel mortgage insurance for 


the past ten years to protect the bank 


| from any loss suffered because of not 
| having filed the chattel 


mortgage 
of record in the county recorder’s 
office. However, there are some limi- 
tations as to coverage under this pol- 
icy, such as: chattel mortgages on 


floor plan, business loans, trucks, 
commercial equipment, etc. 
REDIT life insurance is also 


available on all types of loans for 
customers up to 65 years of age. This 
is optional with the customer and 
premiums are running approximately 


| $3,000 per month. It is quite popular 


with appliance dealers, marine deal- 
ers, and other who are endorsing 


their paper on a full recourse basis. 


We have recently designed a snap- 
out form from which we are able to 


| secure a maximum of ten parts in one 


typing operation including note reg- 
ister, auditor’s copy, credit life in- 
Surance certificate, dealer letter, 


credit bureau copy, file folder label, 
coupon book insert, life insurance 
register, copy for life insurance com- 
pany, and the ledger card heading. 

On loans made at the bank, we are 
able to determine the most conven- 
ient due date for our customer. How- 
ever on contracts originated by the 
dealer, many times the due date as 
set up on the contract is in conflict 
with our customer’s budget. 


F the first instalment on any new 

contract becomes as much as five 
days past due, the customer receives 
a letter advising him of the status 
of his account, and suggesting that 
if the due date as originally set up is 
not satisfactory to please advise us 
and we will be happy to adjust the 
date according to his wishes. If no 
response is received from this letter, 
it goes into the hands of our adjuster 
on the tenth day of delinquency. 

In the case of delinquency other 
than on the first payment of a con- 
tract, in all of our loan categories 
with the exception of personal unse- 
cured loans we are on a two-notice 
system. The first delinquent notice is 
mailed on the eighth day of delin- 
quency and the second and final] no- 
tice on the fifteenth day. On the 
twentieth day, if still unpaid, the ac- 
count is placed in the hands of our 
adjuster. 

We use a three-notice system for 
personal unsecured loans spaced six, 
twelve, and eighteen days and if un- 
paid on the twenty-third day the 
account is given to the outside ad- 
juster. 

We do not believe in the policy of 
re-financing past due accounts in or- 
der to bring them to a current basis, 
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or of continually making extensions 
of payments. However, we do grant 
‘one thirty-day extension during the 
term of any contract and the cus- 
tomer is advised that we will grant 
only one such extension. 

One of our most interesting loan 
activities is the Kansas City Dental 
Society Payment Plan. The plan was 
put into operation in 1950 by the 
Kansas City District Dental Society 
and the Westport Bank. We take a 
patient’s promissory note in payment 
of dental work and charge eight per 
cent discount per $100 per year, with 
the minimum charge being $10 which 
includes credit life insurance cov- 
erage. 

Approximately 130 dentists are 
using the program, and we have pur- 
chased more than 3,500 notes since it 
went into effect. The maximum term 
for these notes is eighteen months, 
and the minimum amount that can 
be financed is $50. 

We also finance boats, outboard 
motors, and all types of marine 
equipment both for the purchaser 
and through the dealer. We have been 
handling this type of financing for 
ten years and our experience has 
been most satisfactory. It is handled 
on a non-recourse, full recourse, and 
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limited recourse basis, depending on 
several factors such as amount of 
down-payment, length of time re- 
quired, type of merchandise, etc. Our 
discount rate ranges from 5 per cent 
to 8 per cent, also depending on how 
the note is endorsed and the amount 
of money involved. 


PPLIANCE dealers are financing 
the sale of their merchandise 
with us under several types of en- 
dorsements. On some of the dealers 
who are not as well capitalized as 
others we are requiring hold-backs, 
the maximum being 4 per cent. The 
discount rate to the dealer will also 
vary in this financing depending on 
the type of endorsement and the 
amount of money involved. We check 
each application and have the priv- 
ilege of approving or rejecting. In 
many cases dealers needing to move 
merchandise will quite eagerly agree 
to guarantee their customers’ notes. 
This endorsement is no better than 
the dealer’s financial net-worth and 
no instalment lending department 
should be lulled into a sense of se- 
curity just because the dealer is en- 
dorsing his paper on a recourse basis. 
The ledger cards of our loans are 


set up in eight different controls and — 


the notes are also filed in the same 
manner. We have resorted to using 
color keys on our ledger cards, cou- 
pon books and note jackets. As an 
example we use a buff color for our 
direct automobile loans, white for 
the indirect automobile loans, etc. 
A trial balance is run on these 
controls once each month and bal- 
anced to our general ledger. We have 
no difficulty whatsoever in keeping 
these controls in perfect balance. 
The different colors used, partic- 
ularly in the coupons, facilitate 
sorting of coupons by our mail de- 
partment each morning, and the dif- 
ferent color ledger cards make it 
almost impossible to file ledger cards 
in the wrong control without their 


a 


being detected by our clerical staff. 

The small loan act passed by the 
Missouri legislature some seven years 
ago places restrictions on interest 
charges that can be made by lending 
agencies. Under the legislation the 
lender can charge up to $15 per $100 
for the first $400 and 4 per cent add- 
on for the amount over $400. The act 
was designed to protect the borrower 
and it does not work any hardship on 
the lender. 

We maintain a monthly record of 
various activities, such as: a delin- 
quency report showing accounts 15 
to 29 days, 30 to 59 days, 60 to 89 
days, and 90 days and over past due; 
comparative volume for the year to 
date with the previous year; a vol- 
ume report by type of loans and deal- 
ers; amount of floor plan owed by 
dealers; repossessions; rejected ap- 
plications by dealer and category. 
Banks have many varied policies 
regarding charge-off, uncollectible 
notes. We prefer to charge such notes 
off monthly, therefore I submit these 
at the monthly meeting of our board 
of directors. 


O keep our department working 

as a team, we hold a monthly 
meeting on the second Thursday of 
each month. This usually lasts an hour 
and gives everyone the opportunity 
to offer suggestions or criticisms. 
Coffee and rolls are served to add to 
the informality of these early morn- 
ing round-table discussions. Minutes 
are taken at the meetings and given 
to top management. 

Through the methods outlined we 
have built up an excellent instalment 
loan business for the size of our bank. 
However, we don’t intend to rest on 
our laurels and plan to take every 
possible advantage of this profitable 
field. We have no intention of lower- 
ing our credit standards, but we will 
make any reasonable loan that prom- 
ises to yield a worthwhile return 
without undue risk to the bank. 


CLUTCHBILL TACKLES A MYSTERY 


CONTINUED FROM PAGE 47 
known Colombo-Neolithic set of pre- 
historic artifacts or arrowheads 
which we have always considered 
genuine. But now we are not so sure. 
For, recently, we have had inquiries 
from ten other museums saying that 
they have just purchased the same 
set at $1,000. All of these inquiries, 
curiously enough, came to us at about 
the same instant. It has alerted us to 
the fact that ten spurious sets have 
suddenly come upon the market. I am 
trying to track down the culprit. On 


the face of it, this is one of the 
cleverest swindles I have seen.” 
“You say,” uttered Mr. Clutchbill 
in wonder, “that the $1,000 checks 
drawn to various museums were 
cleared near us? None have gone 
through this bank.” 
“No, but they cleared all around 
you. The operator was very clever. 
He got in all the checks and put them 
through banks at the same time. We 
believe he somehow fabricated ten 
sets of the famous artifacts, and did 
it so cleverly it is impossible to tell 
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which is spurious and which is_ investigation trip for the exact pur- “Read ... read!” brightened the 


geniune.”’ 

“Mm-m, yes, he was clever in tim- 
ing the deals at the same instant.” 

“How am I to apprehend this cul- 
prit? He somehow got the actual cash 
on each check of the separate muse- 
ums. I suppose the banks felt the 
checks were of a caliber warranting 
cash payment. You have been long 
in banking here. Do you have any 
suggestions?” 


664 ‘OULD these artifacts, as you 

Say, or ancient arrowheads, 
really be duplicated by anybody to- 
day ?” 

“Oh, yes, it could be done by an 
unusually expert knapper of flint.” 

Director Clutchbill felt his gray 
goatee slowly in deep thought. 

“Do you think the material the 
spurious ones are made of might be 
in this region?” 

“You have put your finger on the 
head of the nail .. . that is exactly 
what we suspect. Our hope is that 
because of the unusual color and 
marking of the flint the deposit might 
be known of or discovered, and hence 
provide a clue to the impostor who 
went there for his material.” 

“Have you by chance any article of 
this flint with you?” 

“T have. I am carrying it on this 
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pose of showing it in the hope some- 
body has seen a deposit of flint like 
a” 

Horatio Van Howler extracted a 
large Manila envelope from his 
breast pocket and plucked from its 
interior a folding of tissue paper 
which when opened revealed a long 
dappled-grey stone blade glittering 
with innumerable facets of chipped- 
off flint scales. 

“This, as we suppose, is a genuine 
Colombo-Neolithic spear blade from 
near the Colombia-Venezuela fron- 
tier.” 

Mr. Clutchbill took the vicious 
blade and examined it through his 
spectacles. 

“Where have I read about or seen 
dappled-grey flint like that?” he 
muttered thoughtfully. 

Horatio’s pince-nez fell on its rib- 
bon and fluttered in astonishment 
down a row of waistcoat buttons as 
its owner leaned suddenly forward 
with stretching neck and inquiring 
eyes. 

“You ... you actually recognize 
the material?” 

“Tt does somehow scratch my brain 
slightly.” 

“Think ... think!! Can you make 
out where you saw this dappled flint 
or read or heard of it?” 


old director of a sudden. That’s it, 
I read of it somewhere years ago.” 

“Only read of it?” uttered Horatio 
in dismay as he leaned back with 
shaking head. 

“Years ago. But wait a minute!” 

Mr. Clutchbill stepped to a revolv- 
ing bookcase, whirled it and plucked 
out a pale-yellow, tattered calfskin 
book, “History of Vermont, Natural 
and Civil.” 

He thumbed through the ponder- 
ous old book till he came to a passage 
of colonial wars and the description 
of an ancient fort on Lake Cham- 
plain some sixty miles west of Fern- 
dale village. 

“Here it is,” he announced. “It is 
a notation from a diary kept by a 
Revolutionary soldier in barracks: 
‘A vein of dappled flint has been 
found on the mount across the water 
from the Fort, and all who have a 
knowledge of working flint are re- 
quested to call at the office of the 
general’.” 


66Q%0-0!” gasped Horatio stiffening 

like a ramrod in his chair. “Can 

... can we go there and inspect it?” 

“T imagine,” nodded Mr. Clutch- 

bill. “Inquiries might lead us to it.” 

“T shall meet all expenses. How 
soon can we start for the place?” 


93 





“As soon as I’ve had my lunch.” 

“Splendid. I shall await you here 
at the bank.” 

At 1:30 that summery afternoon 
Mr. Horatio Van Howler’s luxurious 
black sedan was threading the by- 
ways westward which Mr. Clutchbill 
pointed out. Beyond the windshield 
there had come into view a sea of 
softly undulating foothills which 
seemed to wash up on the far, lofty 
range of the blue Adirondack sum- 
mits. 

Ten miles further the old director 
pointed. A strange little hill stood 
there alone. 

“It’s the ‘Mount,’ so called,” ex- 
plained Mr. Clutchbill, “and very fa- 
mous in history. It is the place my 
old book speaks of.” 

Twenty minutes later the car 
brought the silver reaches of the lake 
into view. Twisting this way and 





that the party pulled up at a farm 


house on the mount’s eastern breast. ° 


An elderly couple presented them- 
selves at the door when Mr. Clutch- 
bill knocked. 

“We are historians,”’ bowed the old 
director graciously. “Can you tell us 
if you ever knew of any vein of flint 
on the mount beside the lake here 
near your farm?” 


66T)OT much stone hereabouts,” 
said the elderly man. “Our 
farm is utterly free from stone.” 

“But up on the hill,” encouraged 
Mr. Clutchbill. 

The man took off his spectacles in 
slow thought. 

“Maybe they mean the old Indian 
quarry up in the woods,” put in the 
elderly woman peering over her hus- 
band’s shoulder. 

“Flint quarries?” Horatio Van 
Howler lapped his lips and washed 








STEVENS PLAN 


A System to 
Finance Insurance Premiums 
For Banks 


ALLAN C. STEVENS 
8 Church Street White Plains, N.Y. 


Originator and Copyright Owner 














New Ideas 


on cover designs for 
passbooks or check cases? 
Our Art Department will 


gladly submit special designs 
on request, without any obligation. 














Enduring Bronze 
BANK SIGNS 


Desk Plates @ Bulletin Boards 
Finest Quality — Lowest Prices 
Write for FREE Catalog 
Architectural Bronze Corp. 

3638 W. Oakton St., Skokie, HI. 














CORPORATION 


S 565 Firth Avenue, New York 17, N.¥. OXford 7-830 





: must have found the 
=| source of supply.” 


his hands rapidly behind his back. 

“It’s a ghostly place,” warned the 
woman. “Strange noises.” 

“Eh-h, you hear someone round 
there?” asked Mr. Clutchbill quickly. 

“Thumping, like a ghost walking 
on hollow ground.” 

“Lately ?” 

“It’s about time for it again,” 
nodded the woman sadly. 

“We are interested in the un- 
known,” put in Horatio. “Could we 
look the place over?” 


“Mm-m .. . yes-s,” nodded Mr. 
Clutchbill. “How do you find the 
place?” 

“Eh-h,” breathed the husband 


slowly coming to life. “Leave your 
car here and walk down along the 
woods till you come to the creek, then 
pace back one hundred paces and 
turn up into the woods of the 
mount.” 

Shortly afterward Mr. Cltuchbill 
was slowly counting off his steps 
from the creek bank. On his hun- 
dredth step the two men stepped un- 
der the great forest trees and began 
to climb. Of a sudden they came 
upon a long outcropping of stone run- 
ning round the breast of the mount. 

“This is it!” exclaimed Horatio 
scrambling up the forest floor. “Look 
... look! These pockets in the ledge 
... dappled flint!” 

A moment later Horatio whipped 
out the long flint blade from his 
pocket and held it beside the mottled 
deposit which seemed like an old 
tooth filling in the softer stone of 
the ledge. The blade appeared to 


4 | melt into it. 


“Well, for the love of Mike, we 
swindler’s 


“No shadow of a doubt,” agreed 
Horatio. “Somehow, we’ve got to 
catch him here.” 





“And in the night,” breathed the 





old director. “That’s when he comes 

. the woman heard thumping 
noises, you remember? The sounds 
must mean the noises when he was 
breaking off fragments of flint to 
whittle into spurious arrowheads.” 

“Of course ... but how’ll we do 
it?” 

“He’s about due again according 
to the woman’s calculation of time,” 
pointed out Mr. Cltuchbill. “We 
could lay for him... may be a little 
dangerous.” 

“We must do it.” 

“Well, eh-h, if you want to hang 
on at Ferndale village a little while 
it might be arranged. We could leave 
word with the man and woman. They 
could telephone us when they heard 
what the woman called ‘thumping’ 
again.” 

It was so arranged, and the search 
party left for Ferndale following 
the woman’s solemn prophecy that 
“it won’t be long now and that it 
will last half the night.” 

In fact, it was only three evenings 
later that Mr. Clutchbill’s telephone 
began buzzing shortly after darkness 
had fallen. The faint and nervous 
voice of a woman came over the wire: 
“It’s started again ... that thump- 
ing.” 

“We’re leaving immediately,” were 
the words the old director shot into 
the receiver. 


T once Mr. Clutchbill relayed the 
news to Horatio at the village 
tavern, and in twenty minutes Hora- 
tio’s powerful car was purring rap- 
idly along the cross-roads that led 
to the lake. 

At the last village, the car stopped 
while Mr. Clutchbill interviewed the 
local sheriff who eagerly joined the 
party along with a duck gun and 
a powerful searchlight. 

Mr. Hiram Goodpill, who held 
down peace with an iron hand in the 
area, was a man of noble bone and 
the wearer of a grim waterfall mus- 
tache. 

Upon arrival at the farm house 
the woman informed the party: “It’s 
still thumping up in them woods.” 

“I know the ground... come on!” 
grated the sheriff eagerly as he 
slung his duck gun in a crook of his 
arm, and led off. 

It was a clear night with a half 
moon sending a pale green rain of 
light over the path beside the woods. 
The meadow grass cushioned the 
party’s footfalls with silence. In five 
minutes they stopped under the for- 
est trees. For some little time no 
sound issued from the moon-bathed 
woods. 

“He’s gone!” breathed Mr. Clutch- 
bill in the sheriff’s ear. 

And then, suddenly, a splintering 
crash split the air above them. 
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“Harken to that!” came the sher- 
iff’s muted words on the heels of 
two muffled clicks as two robust 
cartridges dropped into the cham- 
bers of his duck gun. 

“Both of yuh get behind tree 
trunks so I won’t accidentally drill 
you. I’m going to work round up 
above him to cut off escape. The 
two of yuh can down him if I drive 
him this way. Be sure to down him. 
If he gets into the open he’ll go 
across the field like an ostrich.” 

“Give him the works,” nodded Mr. 
Clutchbill hauling out a flashlight 
from one side pocket and from the 
other the bank’s ancient Single Ac- 
tion Colt’s .45. 

As the sheriff faded silently into 
the forest Mr. Clutchbill and Hora- 
tio each selected a ponderous maple 
trunk for a shield from any flying 
buck shot. 

A long time went by. The pound- 
ing on the ledge cautiously stopped. 
Only the moonlight seemed alive in 
the whole universe when, suddenly, 
from high in the woods the orange 
beam of a flashlight stabbed a crown 
of the flint ledge. 

“Don’t yuh move!!” came the 
sheriff’s voice in a sharp bark. 

Instantly a nervous rattle of slid- 
ing stones broke out. 

“Halt!!” yelled the sheriff’s wind- 
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pipe, now keyed to a high pitch. 

Something was coming in a blind 
clatter through night-cowled bushes 
straight for the two men _ behind 
their tree trunks. 

“There he goes! Drill him!!”’ is- 
sued from the flint ledge on the heels 
of the beam of the flashlight search- 
ing fruitlessly the forest floor. 

Mr. Clutchbill cocked his Colt’s 
and snapped on his flashlight. It 
caught a shadowy flying figure gal- 
loping through the woods. 

“Halt in the name of the law!” 
howled the old director. 


T touched off a new and brilliant 

burst of speed from the escaping 
individual. 

“Whamb-b!!” came out of the muz- 
zle of Mr. Clutchbill’s old weapon. 

The busy slug hummed across the 
bows of the startled woods-runner 
and sent high in the air a spray of 
dead leaves, loam and twigs. 

An unhealthy silence closed in as 
the earth-shaking boom died along 
the ledge, below which Mr. Clutch- 
bill’s flashlight was blinding a slim 
human figure transfixed under a tree. 

Another scrambling now started 
up. The sheriff, squalling angrily to 
himself, was coming down over the 
ledge like a kangaroo carrying its 
young. A bag clutched in one hand 


bumped along behind him. 

“Where is he?” howled the guard- 
ian of the law. 

“Under that tree ahead of you,” 
hollered Mr. Clutchbill, moving up, 
followed by Horatio. 

“Hm-m! So!!” vibrated the sheriff 
with open-lunged enthusiasm as he 
moved up to a slim, slippery-looking 
individual with cold grey eyes. “Just 
let me put some bracelets on this 
bird, then we’ll look things over in 
this bag I’ve fetched.” 

A moment later the beam of a 
flashlight dove into a canvas bag and 
revealed an assortment of dapple 
flint fragments shattered from the 
flint ledge. 

The party moved at once back to 
the farm house, and carried on to the 
neighboring domicile of the flint 
thief where a_ search revealed 
$10,000 bundled in $20 notes. 

“It’s been a prime night,” said 
Mr. Clutchbill as Horatio turned his 
car for Ferndale village. 

“You shall be handsomely _re- 
warded for all this,” replied Horatio. 

“Not at all... not at all—the 
schooling I’ve had is ample. It had 
alerted me to another of the strange 
ways banks can be innocent acces- 
sories to deeds of crime. We at the 
Ferndale National will be more 
watchful than ever.” 
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Hardware Co. 


G. U. PICKERING* 
President, 
Vitolic Battery Co., Inc. 


H. NEVILLE PIERCE* 
President, Southern Fertilizer 
& Chemical Co, 


N. P. POWELL 
Oil and Investments, 
Tyler, Texos 


W. L. PREHN* 
Consultant, Brozilion Telephone Co., 
Rio de Janeiro, Brazil 


HUGO W. SCHOELLKOPF* 
Chairman of the Boord, 
The Schoelikopf Co. 


J. FRED SCHOELLKOPF, JR, 


Investments 


E. E. SHELTON 
President, Dallas Federal 
Savings & Loan Association 


R. H. STEWART, JR. 


Investments 


J. C. TENISON* 


Investments 


ROGER L. TENNANT* 


Investments 


ARCH S. UNDERWOOD* 
President, Union Compress & 
Warehouse Co., Lubbock, 
Texas 


JACK C. VAUGHN* 
Oil Producer and Co-Owner, 
Sperton Drilling Co. 


TRAVIS T. WALLACE* 
President, Great American 
Reserve Insurance Co. 


ROBERT F. WEICHSEL* 
Vice President and Treasurer, 
Great National Life 
Insurance Co. 


JAMES RALPH WOOD 
President, 
Southwestern Life Insurance Co, 


BEN H. WOOTEN 


President 


TODDIE LEE WYNNE 
Pi 
pe ny Liberty Oil Co, 





OF CONDITION 


At the Close of Business June 23, 1958, 
Date of Official Report of Condition Set 
By the Comptroller of the Currency 


ASSETS 





Cash on Hand and Due from Banks . . . « © $232,237,308.37 
United States 

Government Obligations. . $152,730,386.81 
Public Housing 

Authority Obligations 

(Fully Guaranteed) . . . 4,518,673.56 
State, County, and 

Municipal Bonds .-. . « 19,894,992.56 177,144,052.93 
Deere « 2-6 shee &# o2 4% © & & 9,341,292.50 
Stock in Federal Reserve Bank . 2. 2 « «© « 1,533,000.00 
ee a a a ee a ae 378,652,967.21 
Federal Funds Sold . « « © © © © © © e 10,000,000.00 
Dees eee aw ct ttl ttl tlt lhl el lh 3,217,131.74 
Letters of Credit and Acceptances. 2 « « « « 4,534,387.26 
Banking House and Equipment . 2. « « «© « 9,425,376.20 
Other Assets . ee . + . . 7 o - . . 289,280.84. 

$826,374,797.05 


LIABILITIES 


Capital Stock . e . - « * $ 23,100,000.00 





Surplus Fund . . .« « « e 28,000,000.00 
Undivided Profits . . . « 6,141,801.12 $ 57,241,801.12 
Reserved for Contingencies . .« « «© «© «© e« 8,017,227.92 
Reserved for Taxes, Bie.. «§ «© © © 6 8 @ 5,874,107.78 
Dividends Declared — Unpaid. . .« «© « « «@ 808,500.00 
Deferred Income . . . « «© © © © ce e e 2,245,502.80 
Letters of Credit and Acceptances. .« «© «© © «@ 4,534,387.26 
DEPOSITS: 
Individual . 2. « « « « $528,616,546.94 
Banks . « © ce «© ec e 191,661,895.60 
U. S. Government. . « « 27,374,827.63 747,653,270.17 
$826,374,797.05_ 





The major difference between hanks of today 
is the way people are treated. 


fry Wort 


PRESIDENT 
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MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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